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State of the nation’s economy: 
Up 
TeLevision—Last year’s produc- 
tion was 2,800,000 sets, compared | 
with 975,000 in 1948. | 

Home Buuoinc—Last year set a 

record with work started on 1,- 
019,000 dwellings, says Labor Sta- 

tistics bureau. Previous mark | 
was 1925 with 937,000 units. The 

1948 total was 931,300. 

Evectriciry—Use in week ended 
Jan. 20 rose to a record 6,028,000,000 
kilowatt hours, a gain of 5.3 per- 
cent over like 1949 week. Previous 
high was _ 5,996,000,000 kilowatt 
hours in week ended last Dec. 18. 

Raw Freiut—Loadings for 
week ended Jan. 14 totaled 631,- 
018 cars, 24.5 percent more than 
in preceding week. 

Parer— Output in week ended 
Jan. 7 rose to 95.8 percent of ca- 
pacity from 95.3 in like 1949 week. 

7 = * 


Down 

Auto Output — Week's total of 
131,934 vehicles in WU. S. plants is 
18,481 units below previous week’s 
150,415, but still ahead of the 114,- 
642 in the same week a year ago. 

WHOLESALE Prices—Index de- 
clined 0.3 percent in week ended 
Jan. 17 from previous week. 

Reram Sates—Dollar volume last 
year was $128,000,000,000, about 1.5 
percent below 1948. 

Crupve On—Production in week 
ended Jan. 14 decreased to 4,925,- 
750 barrels, compared with 5,482,- 
100 barrels a year ago. 

* * * 





General 


Moror Taxes—Car owners paid 
$3,700,000,000 in taxes to operate 
autos last year, says Keystone Au- 
tomobile club. Of the total, $1,230,- 
000,000 was in federal excises. 
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No Early Break 


Seen in Chrysler 


Strike Deadlock 


Company Insisting 
On Sole Pension Rule; 
100,000 Workers Idle 


By Mac Gordon 


Associate Editor 


=== Corp. and the UAW- 
CIO collided head-on last week 
in what stacked up as a showdown 
debate over management preroga- 
tives and long-range union ideals 
on pensions. 

In essence, the second Chrysler 
strike in 20 months pitted the 
integrity of the employer on one 
hand against the aspirations of 
the union in the opposite corner. 

This deep-seated aspect of the 
dispute depressed hopes for an 
early settlement at press time 
Thursday. Negotiations were 
broken off when the 89,000 Chrys- 


|ler employes “hit the bricks” Wed- 


nesday morning. No new sessions 
were scheduled. 
* * * 

[REA TS impact of the strike 

was to idle Briggs body plants 
supplying Chrysler divisions in De- 
troit, Evansville, Ind., 
Leandro and Los Angeles, Calif. 

Flow of more than _ 30,000 
Chrysler-made cars and trucks 
to the corporation’s 10,000 U. S. 
dealers was halted. Layoffs were 
foreseen for many of these deal- 
ers’ estimated 100,000 workers 
should a lengthy shutdown ma- 
terialize. Dealer stocks of new 
cars are fairly low. 

Many key Chrysler suppliers were 
also slated to feel the pinch of the 
loss of a major customer. The sting 


on vendors loomed severe, since 
(Continued on Page 36, Col, 1) 


Strike Slashes Output 


Week’s Total Drops 18, 


481 to 131,934 Units; 


Prospects Fade for Jan. Record 


By Bernie Thomas 
Associate Editor 
NATIONWIDE strike of Chrys- 
ler Corp. plants put skids 
under the auto industry’s hopes for 
alltime high output in the first 
quarter of 1950. 

Chrysler production workers 
walked off their jobs at 9:45 a.m. 
Tuesday. As a result, U. S. output 
of cars and trucks last week was 
off 18,481 units from the week 
before. Output this week will be 
off another 14,000 units if the 
strike continues. 

Built in U. S. plants last week, 
according to AvuToMoTIVE News’ | 
estimates, were 110,091 cars and 
21,843 trucks for a total of 131,934 
vehicles. 

Revised tabulation for the prev- 
ious week show 126,088 cars and 
24,327 trucks—a total of 150,415 
vehicles. Thus, the Chrysler shut- 
down came about at a time when 
the auto industry was producing at 


its highest rate in history. 
* . + 

\ EANWHILE, however, both} 
- General Motors and Ford}! 
plants continued to pick up pro- 
duction speed. More Buicks, Fords, 
Mercurys, Pontiacs and Oldsmo- 
biles were assembled last week 
than in any previous postwar week 
on record. 

Nash and Studebaker also con- 
tinued to register notable produc- 
tion performances, in anticipation | 
of what nearly everyone at the fac- 
tory level believes will be the 
greatest spring selling season in 
history. 

For al) but Chrysler, 





Willys- 


Overland and Kaiser-Frazer deal- 
ers, there was little doubt last 
week that field stocks were on 
the increase. ; 


K-F last week joined Chrysler | 


and Willys in idleness. Neither 


K-F nor Willys is likely to resume | 


vehicle building until sometime in 
March. 
- 
SIDE from the aforementioned 
companies, plans for peak out- 
put at other plants appear in little 
danger until the middle of March. 
However, dwindling coal sup- 
plies, especially in the Pittsburgh 


* . 


steel mill area, could have a 


serious effect by then. 


Following is a resume of activity | 


(Continued on Page 42, Col. 3) 


By Bob Finlay 
Managing Editor 
ILLOW RUN.—Kaiser-Frazer’s 
newly styled and engineered ’51 
line—including the long-awaited 
low-priced car—will be revealed to 
the public Feb. 18 at the Chicago 
dealers’ auto show. 

“The cars will be priced com- 
petitively and discounted to dealers 
competitively,” said Edgar Kaiser, 
president. 

K-F dealer discounts to date av- 
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he Lincoln Cosmopolitan sport sedan is 
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Territorial Protection, Alleged Over-Production Likely 
To Be Hot Issues at Dealers’ Convention; 
Survey Shows Widespread Complaints 


and San| 


By Pete Wemhoff 
Editor, Automotive News 

ITH records due for both the 

convention and the equipment 
show, principal discussion at 
NADA’s annual session Feb. 5-8 
in Atlantic City is expected to 
center on new-car bootlegging and 
“over-production.” 

NADA’s industry relations com- 
mittee last week sent letters to 
all factory car sales managers on 
“the growing menace to enfran- 
chised dealers and the public 
alike” in new-car bootlegging. 
Meantime several state associa- 
tions announced plans to bring 
this subject, as well as alleged 
over-production by the factories, 
to the NADA convention floor, 

It is expected that 12,000 persons 
will attend the four-day show and 
convention, which features several 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 


150,415 


Last Prev. 1949 
Week Week Week 


For complete production totals 
by makes, see table, page 42. 


131,934 


9 


114,642 








erage about 21% percent, 
pulled down by the lower figure on 
the Traveler. On the new models, 
the discounts will be around the 
industry average of 25 percent. 

* * a 


| .DGAR KAISER, and his father, | 
Henry J. Kaiser, chairman of | 


| 


| 


| 
| 


| 
| 
| 





being | Motors’ 


topnotch speakers, including U. S. 
Attorney-General Howard McGrath 
and Senator Harry F. Byrd of | 


Virginia. 
As A RESULT of a survey of 
its members, NADA declared, 
“many thousands of enfranchised 
dealers, replying from every state 
in the nation, reported that serious 
bootlegging of new cars exigts in 
their own area.” ove “igs 

Pointing out that the selling 
and advertising of new cars by 

non-enfranchised dealers at 
prices far below legitimate local 
delivered prices places the en- 
franchised dealer, with his sub- 
stantial business investments, in 

a “very questionable position with 
the public,” NADA asked factory 
sales managers to state what 
definite action, if any, their fac- 
tories are taking to halt the 
practice. 

“Unless this demoralizing situa- 
tion is alleviated,” the committee 
letter’ warned, “it will seriously 
affect public confidence in the re- 
tail automobile dealer as the local 
representative of the manufacturer 
whose make he handles.” 

Fred L. Haller, first vice-presi- 
dent of NADA, is chairman of the 
organization’s industry relations 


committee. 
Tu NADA show opens Sunday, 
Feb. 5, in the main arena of 
Convention Hall at Atlantic City, 
and will be open daily from 9:30) 
(Continued on Page 41, Col. 3) 
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Low-Priced Kaiser in Chicago Show 


Hydra-Matic drive would | 
be available on the new Kaisers| 
and Frazers. For the first time, too, | 
two-door sedans and coupes will be | 
available in the K-F line. 
* . + 
ERE is how Edgar Kaiser 
tackled the price questions on | 


the board, showed newspapermen | the different cars: | 


|the new models, and announced 
|these production dates: 


1. Low-priced Kaiser car—‘“Will | 
be priced favorably in the low-| 


March 17 for the new Frazer, | priced field.” 


Kaiser and 


June 30 for the low-priced car. 
The company expects to beat all 
of these dates, but included a 
cushion to assure attaining the | 
goals on time. 
It was also revealed that General | 


| March 31 for the 


2. Medium-priced Kaiser—“We 
expect that the advertised deliv- 
ered price will not be higher | 
than on the old models, and hope 
they will be lower. In addition, 
dealers will buy them for less 


(Continued on Page 40, Col. 1) 


LINCOLN UNWRAPS ITS 1950 OFFERINGS—Approximately 150 refinements in styling and mechanical aspects are claimed for the 


new Lincoin and Lincoln Cosmopolitan models. 
centralized"’ instrument panel. Hydra-Matic drive, priced at $174.25, remains optional on all 


Lincoins. (Story and additional pictures on page 37.) 


NADA Queries Makers 
On Bootlegging Peril 


pictured above. Chief changes are a re- 





Tucker Trustees 
Weigh Plans to 
Sue Officers 


By Mel Adams 
Staff Correspondent 

HICAGO.—What next for Pres- 

ton Tucker and the company 

which he headed until the trustees 
took over last March? 

These were the questions asked 
most frequently here last week 
following a verdict of the federal 
grand jury in finding Tucker and 
seven co-defendants not guilty of 
criminal charges covering mail 
fraud, conspiracy and Securities 
and Exchange Commission regu- 
lations. 

Tucker issued a statement in 
which he expressed confidence that 
the car bearing his name could be 
@xsuccess and added that he is 
av ale and anxious to prove it. 

He said further that he believes 
he can raise the necessary funds 
to make Tucker Corp. a going con- 
cern. He did not indicate where the 
money would come from. 

. o * 
MMEDIATELY after Tucker is- 
sued his statement, Trustees 

Aaron Colnon and John H, Chatz 
threw a wet blanket on his enthu- 
siasm. 

Their attorney, Norman H. Nach- 
man, disclosed that the reorganiza- 
tion trustees, who are in charge of 
the company’s affairs, are giving 
“very serious thought” to a _ suit 
against several unnamed former 
Tucker Corp officers and directors 

(Continued on Page 41, Col. 1) 


Top Cars 


New-car registrations for 11 
months, plus 14 states for De- 
cember: 
1949 Pos. 
1—960,644 
2—724,561 
3—480,628 
4—346,198 
5—294,912 
6—251,170 
7—247,960 
8—183,333 
9—167,208 
10—126,340 
11—125,912 
12—120,238 


Make 
Chev. 
Ford 
Plym, 
Buick 
Pontiac 
Dodge 
Olds. 
Stude. 
Mercury 
Hudson 
Nash 
Chrysler 
DeSoto 
Packard 
Cadillac 
Kaiser 
Lincoln 
Willys 
Frazer 
Crosley 


315,198— 
225,441— 
210,102— 
193,670— 
166,503— 
132,488— 
126,010— 
98,443—11 
96,919-—12 
95,987—13 
74,781—14 
70,520—15 
54,571—17 
103,444—10 
28,629—18 
19,482—20 
54,633—16 
24,399—19 


SCeWIAAe ww 


19— 15,329 
20— 9,652 
21— 4,991 Ang.-Pref. 2,740—22 
22— 3,219 Austin 8,329—21 
Total All Makes 
4,445,171 3,195,701 

For further details see page 

18, today’s issue. 
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Threat to Legitimate Reserve Seen .. . 





NADA Cites Peri 
In. Finance Code 


WASHINGTON.—A special com- 
munication requesting “dealer com- 
ment or opinion” on the proposed 
Federal Trade Commission trade 
practice rules pertaining to alleged 
“packing” of finance charges on 
installment sales of automobiles 
was sent to all members of the 
NADA last week by the associa- 
tion’s public affairs committee, 
Automotive News was told by Man- 
aging Director Robert Deo. 

Members were informed in 
NADA’s communication of possible 
interpretations of certain provisions 

contained in the five proposed FTC 
rules. It was pointed out that cer- 
tain provisions of the rules could 
be construed as prohibiting a legiti- 
mate dealer reserve unless the 
dealer disclosed such amount to the 
purchaser. 

“We can see no reason,” the 
communication states, “why a 
dealer should be required to dis- 
close this information. It is cer- 

tainly proper for a dealer to 
receive compensation to cover his 
expense of preparing and execut- 
ing an installment sales contract, 
which among other things gener- 
ally requires the dealer to obtain 
license tags, and includes the cost 


NUCDA Polling 
Local Groups 


On FTC Code 


DETROIT. — Local and _ state 
used-car dealer associations as 
well as officers and directors were 
being polled last week by the Na- 
tional Used Car Dealers Assn. for 
their opinions on the proposed FTC 
financing code. 

NUCDA will be represented at 
the FTC hearing in Washington 
Feb. 2 by President Martin D. Mc- 
Collum and Ray Williams, both of 
Flint, and James Downing, secre- 
tary, of Atlanta, as well as by coun- 
sel, Buckley & Danzansky. 

The Texas Used Car Dealers 
Assn. also will send representa- 
tives, Walter Wilson, of Dallas, and 
Frank Cain, counsel. 

In the letter asking for advice on 
the matter, McCollum said that 22 
states have finance regulations of 
some kind and other states are 
considering passage of such laws. 

“We maintain,” he said, “that this 
is a matter for consideration by 
each state and not for regulation 
by the federal government.” 


Templin Elected 
At Cheyenne 


CHEYENNE, Wyo.—R. W. Tem- 
plin, vice-president of Cheyenne 
Lincoln-Mercury Co.. is the new 
president of Laramie County Auto- 
mobile Dealers Assn. He and Ralph 
Smith, president of Cheyenne Lin- 
coln-Mercury, started their careers 
in the automobile business some 
20 years ago. 

Templin states that of the 21) 
dealerships in Laramie county, | 











in the dealer association. 





to the dealer of possible repos- 
sessions.” 

Cited also in NADA’s statement 
of possible interpretations was the 
difficulty which might be encoun- 
tered in itemizing exact insurance 
charges on used cars which may 
vary considerably between model 
year and geographical areas. 

NADA also pointed out that 
“other provisions might be con- 
strued to oblige a dealer to inform 
the purchaser as to his arrange- 
ment with his finance company on 
a repurchase agreement, as to what 
finance company he was trans- 
ferring the installment contract 
and again disclosing to the pur- 
chaser the amount of dealer re- 
serve.” 

All members were urged to 
reply promptly with their opin- 
ions or comments as NADA is 
anxious to secure the thinking 
of its entire membership with 
regard to the proposed Federal 
Trade Commission’s fair-trade 
practice rules, A form for reply 
was provided in the special com- 
munication on the subject. 

Full text of the NADA public 
affairs committee’s statement on 
possible interpretations of certain 
provisions in the proposed rules 
follow: 

“We call your attention to the 
following possible interpretations of 
certain provisions contained in 
these five proposed rules: 

“RULE 1. Under Section 2, it 
might be questionable as_ to 
whether the phraseology contained 
therein would require a dealer to 
disclose to the purchaser the 
amount of reserve included in the 
finance. charge. Generally speak- 
ing, the itemization required under 
Rule I is practiced to a large ex- 
tent and could easily be practiced 
in the delivery of new cars. It does, 
however, became difficult to item- 
ize the exact insurance charge on 
used cars, which may vary consid- 
erably between model years and 
geographical areas. 

“RULE 4. You will note this rule 

(Continued on Page 37, Col. 4) 
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JURY FREES TUCKER DEFENDANTS IN CHICAGO—Acquitted on charges of mail fraud 


and conspiracy growing out of their attempts to produce a “dream car,"’ Preston Tucker 
and seven associates chat happily in Federal court after the jury returned its verdict. Left 
to right are Mitchell Dulian, former Tucker sales manager; Floyd Cerf, Chicago stockbroker; 
Harold Karsten, who helped promote the corporation; Fred Rockleman, vice-president; 
Tucker; Robert Pierce, Detroit financier; Otis Radford, treasurer, and Cliff Knoble, adver- 
tising manager.—Acme photo. (See story on page |!) 


Buyer Protests Held Needed 
For Auto Excise Relief 


By William Ullman 

Washington Correspondent 
WASHINGTON.—Federal excise 
taxes on new cars, trucks and 
tires will be reduced or repealed 
only after Congressmen are goad- 


ed into action by a deluge of grass- 
roots protests. 

This prevalent Washington opin- 
ion was bolstered even more last 
week by the release of President 
Truman’s tax recommendations for 
the coming fiscal year. 

While the President did not 
advocate any reduction of so- 
called manufacturers’ excises, 
including automotive, his mes- 
sage did not rule them out in 
the future. In fact, he indicated 
that all excises should be adjust- 
ed “just as quickly as budgetary 
conditions permit.” 

The Chief Executive did call for 
a $1 billion increase in the taxes 
on big corporations and decreases 
in retail excises. 

He proposed what he termed “a 
moderate” raise in the tax rate on 
corporation profits which exceed 
$50,000 a year. The rate is now 38 
percent, but Truman set no spe- 
cific figure for the amount of in- 
crease. 

Under the “notch” system, which 
the President urged that Congress 
modify, the tax rate on corporate 

profits up to $5,000 is 21 percent; 
from $20,000 to $25,000, it is 25 
(Continued on Page 12, Col. 1) 





Truman’s Tax Program 


President Truman’s main tax 
proposals, presented to Congress 
last week, would: 

1. Cut seven excise levies. 
Without saying how much he 
would cut them, he mentioned 
taxes on _ transportation of 
freight (now 3 percent) and pas- 
sengers (15 percent); long-dis- 
tance telephone and telegraph 
bills (25 percent), and toilet 
preparations, luggage and hand- 
bags (20 percent). 

2. Make up for these cuts by 
closing “loopholes” in present 
laws. He singled out for partic- 
ular criticism the allowances 
under present law for “deple- 
tion” of oil wells and mines. 

8. Raise corporation taxes and 
revise estate and gift taxes so 
as to bring $1,000,000,000 a year 
more revenue to the government. 








‘A Guide to Automobile Selling’ ees 


By John 
(CONCENTRATION 


, all his other pow 


a proverb to the 
secret of success.” 





4. 0. Munn 








OMAHA DEALERS ELECT OFFICERS—Here 
meeting of the Omaha New Car Dealers Assn.: 


Motor Co. (Hudson), secretary-treasurer; Art 


is the slate elected at the recent annual 
Left to right, Colin W. Campbell, Campbell 
Miller, Miller Pontiac, past president; Homer 


Smith, H. P. Smith Motors (Ford), newly-elected president; S$. A. Mann, John Opitz Chev- 


Norman Sample, 
(Studebaker), 


rolet Co. vice-president: 
reich, Morton Motor Co. 


Sample-Hart (Ford), 
is not shown in the photo. 


director. Morton Ehren- 


Below is the third installment of John O. Munn’s book on automo- 
bile selling, comprising Chapter IV, entitled “Concentration and You”: 


is unquestionably an 
4 success of any salesman, It is the meeting point, the focus, where 
ers and faculties are brought together and combined. 
So well is this known that in many languages we find 


Concentration is simply the complete fixing of the 
mind on the subject at hand to the entire exclusion of 
everything else. The main difference between a trained 
man and an untrained one is the possession of the 
power of attention, or concentration, by the former, 
and the lack of the same power by the latter. 

One of the Greek philosophers said: “Concentrate 
thy powers on any subject; no matter how ignorant 
thou mayest be on that subject, hold fast upon it, 
and thou shall attain to enlightenment at last.” 

A wandering, flitting, haphazard mind never gets 
there is 100 percent membership anywhere or accomplishes anything. A salesman whose mind is divided 
| between his work, stocks, poker and the ponies is sure to reach the 


Linked to Concentration 


is happy at that work. The secret 
lot happiness is not in being able 
;to do what we like, but in learning 
,to like what we have to do. The 
first step is to awaken interest. 
Then you will find that the work is 
not tiresome or monotonous, but 
wholesome and inspiring. 
+ . * 


oO. Munn 


important factor in the 


eff " r the 4 

ect that “Concentration is Approach pr fe 
Tos most unhappy people are 

those who are out of work or 
out of adjustment to their work. If 
a person is not happy in his work 
he misses the main opportunity for 
happiness; for his work is his ap- 
proach to life. It opens opportuni- 
ties for education, training, self- 
expression and livelihood. It offers 
opportunities to establish friend- 
ships, to have a useful part in the 
scheme of things. 

A person who is eager and 
interested is sure to develop a 





All Areas to Get 
More GM Cars 


Curtice Gives Data 
On Each Region 


A sections of the country will 
share in increased allotments 
of General Motors cars this year. 

Executive Vice-President Harlow 
H. Curtice revealed the distribu- 
tion plans last week in a series 
of regional market studies released 
at the GM show in New York. 

“We estimate that, in addition 

to normal demand, there is a 
deferred demand for cars that 
was created by the war which 
will carry over into 1950 to the 
extent of about 1,500,000,” Curtice 
said. 

“With the return of competitive 
selling and the greater availability 
of our cars, we expect to regain 
our prewar portion of the industry 
market. 

“We are moving into 1950 con- 
fidently, and making big production 
plans, because we are convinced 
America has an enormous capacity 
to consume more and better prod- 
ucts.” 

* + * 

N THE GM breakdown on mar- 

kets, it was pointed out that the 
Rocky Mountain and Pacific Coast 
states led in percentage of car 
sales gains for 10 months of 1949 
compared to the same period of 
1948. 

Enjoying the greatest percentage 
boost in new-car registrations in 
1949, Curtice said, were the eight 
Rocky Mountain states of Arizona 


350,000 at GM Show 


NEW YORK.—Total atten- 
dance at the General Motors 
Midcentury Motorama show sur- 
passed the 302,000 mark for last 
year’s Transportation Unlimited 
show, spokesmen estimated. The 
Motorama drew 260,000 through 
Wednesday night and was ex- 
pected to approach 350,000 by the 
Friday closing hour. 








Colorado, Montana, Nevada, New 
Mexico, Utah and Wyoming. 

For the January-October peri- 
ods, 1949 new-car sales through- 
out the Rockies totaled 137,608, 
higher by 52% percent than the 
90,254 registrations during the 
previous year’s 10 months, he 
pointed out. 

General Motors will also seek its 
“appropriate ratio of sales” from 
California, Oregon and Washington, 

where the increase over the first 
10 months of 1948 was 47.7 percent, 
according to Curtice. 

The Pacific Coast states retailed 

(Continued on Page 42, Col. 1) 


Holland Loses First Lap 


Of Movie Damage Suit 
PHILADELPHIA.—Bill Holland. 
| winner of the 1949 500-mile Indian- 
apolis Speedway race, last week 
lost the first round of his $250,000 
damage suit filed against the pro- 





ducers of the movie, “The Big 
Wheel.” 
Federal Judge James P. Mc- 


Granery refused to grant Holland’s 
petition to halt all showings of the 
film until the case is decided. 
Holland said the defendants, who 
include Mickey Rooney and Jack 
Dempsey, make it appear that Hol- 
land won the “500” race because of 
the “hero’s” (Rooney) auto break- 





scrap heap sooner or later. The 
length of his tether depends upon 
his reserve of positive qualities that 
he may have to offset this defici- 
ency. 


(Continued on Page 40, Col. 4) | 


- * . 
It’s a Necessity 


EARN to concentrate and knowl- 
edge will come apace, Learn to 
concentrate on a subject and inter- 
est and enthusiasm will follow. A 
salesman becomes persuasive and 
convincing only when by concentra- 
tion he has become thoroughly 
informed and enthusiastic, 

The power of concentration can 
be developed. This power is neces- 
sary to the achievement of any 
objective and to success in life. 
Sufficient knowledge of the auto- 
mobile business for effective 
selling is obtained only through 
concentration and study. 

The permanently successful sales- 
man must be happy in his work. 
Busy people are usually both happy 
and contented. No person is ever 
injured by hard work as long as he 





Rank, vice-president, and Russell Arndorfer, 


by Milwaukee Journal). 


reelected executive secretary. Murel Humphrey, 


down. 








THEY HEAD MILWAUKEE COUNTY AUTOMOBILE DEALERS ASSN.—Elected at the 
recent annual meeting were Edward C. Wehe (second from left), president; Wallace W 


Robert W. Blanding (left 
was elected secretary. 
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GHAKESPEARE said: 
Ja tide in the affairs of men, 
which, taken at the flood, leads on 
to fortune.” Shakespeare inferred, 
of course, that if we don’t take 
advantage of our opportunities, we 
face disaster. This is my text for 
today’s column. 

The NADA convention convenes 
at Atlantic City next Monday. The 
program of the convention is 
very impressive. I hope _ that 
dealers, who have not already 
decided to go, will change their 
minds and make the necessary 
reservations. The greatest flood- 
tide in motor vehicle retailing 
history is receding. To stabilize 
the ebbtide, to a level to insure 
profit opportunity, the united ef- 
forts of all the members of the 
trade are needed. 

I care not how good a manager 
a dealer may be, he individually 
can benefit by group action. His 
advice and counsel are needed to 
direct the association’s program. 


Of course, no association pro- 
gram will guarantee the success 
of any dealer. But under the pres- 
ent complicated living and trade 
conditions, no dealer can meet with 
complete success without the bene- 
fits that come from cooperative 


activity. 
* * * 


Cooperative Effort 
o— to consider a moment just 


what share of your success is 
individual 


dependent 


ATAM to Limit 
Business Parley 


To One Session 


ATLANTIC CITY.—A single af- 
ternoon program, starting with a 
luncheon session, will comprise the 
midwinter business meeting of the 
Automotive Trade Assn. Managers 
Feb. 5 at the Traymore hotel. 


Edward L. Cleary, secretary- 
treasurer of ATAM, explained that 
the brief meeting decision, ap- 
proved by the board of directors, 
was due to the fact that a number 
of managers will arrive on that 
morning with their dealer members 
on special trains and will be busy 
most of the time in connection 
with the NADA convention the fol- 
lowing three days. 

As a consequence, and in order 
not to interfere with convention 
activities, the ATAM program Feb. 
5 will be restricted to 2% hours, 
from 1:30 to 4 p.m. 

The order of business, Cleary 
said, will be: approval of minutes 
of the 1949 July meeting; treas- 
urer’s report; unfinished business; 
decision on where the 1950 midsum- 
mer meeting will be held; report 
by Ray Chamberlain on the NADA 
convention; other reports from that 
association, and consideration of 
new business. 

Other departures from past prac- 
tice will be the waiving of regis- 
tration fees to those attending the 
business session, and the absence 
of the customary ATAM headquar- 
ters room, since many of the man- 
agers will have their own state 
association headquarters. Nor is 
any dinner planned by ATAM. 
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Then consider the 
elements in your business whose 
success is dependent upon joint 
action of all the members of the 
trade. I am sure you will come up 
with the realization that no matter 
how good you are as an individual 
operator, your business is affected 
greatly by outside influences. In 
modern living, there is bound to 
be an increasing number of condi- 
tions that you as an individual can 
do little about. Cooperative effort 
is necessary to overcome such haz- 
ards. 

We cannot hope for a floodtide 
like the one that struck this trade 
immediately after the war. We cer- 
tainly can do a great many things 
jointly so as to prevent the de- 
velopment of an ebbtide that will 
lead many to disaster. 

By joint action-—through local, 
state and national associations— 
we can do much to improve the 
conditions of the trade. For in- 
stance, one of the essential ac- 
tivities of any trade association 
is the gathering and disseminat- 
ing of trade facts. Guideposts are 
necessary to intelligently steer 
our respective businesses on a 
successful course. 

There will always be need to use 
the joint strength of our trade to 
promote good and discourage dis- 
criminatory laws. It is particularly 
essential in this postwar period 
where there are many pressure 
groups fighting for economical and 


political advantages. 
* * o 


HEN there are a lot of trade 

practices to clear up. Unless we 
do it, the government will step in. 
We ourselves, as members of the 
trade, are responsible for its in- 
tegrity and stability. It is by our 
acts, individually and collectively, 
that we have the opportunity to 
contribute to the strength of our 
national economy. Our 40,000 deal- 
ers are the finest example of the 
free enterprise system. America’s 
future depends greatly on the op- 
portunities provided the small busi- 
ness man, 

While we are small individu- 
ally, unitedly we constitute a very 
important segment of the na- 
tional economy. It is therefore 
necessary now, more than ever 
before, to recognize the impor- 
tance of our local, state and na- 
tional trade associations, 
Remember, it was Theodore 
Roosevelt who said: “Everyone 
needs to devote a portion of his 
time and effort for the benefit of 
the business or profession from 
which he makes his livelihood.” 
Herbert Hoover said: “The pur- 
pose and aim of the trade asso- 
ciation is to deal with all ques- 
tions of general application in the 
branch of the industry or com- 
merce which it serves, and so de- 
velop its field that the enterprises 
in it may be conducted with the 
greatest efficiency and economy.” 

* 6 @ 


Need Inspiration 


YEN the getting together is im- 

portant, as Elihu Root once 
said: “As men come to know each 
other, each comes to receive from 
the others the respect and confi- 
dence to which he is entitled; his 
character and his opinions insen- 
sibly acquire their due weight and 
influence. It is not the stranger 
who says ‘go there’ or ‘do that’ 
who is obeyed, but it is the old 
acquaintance who says ‘come with 
me’ or ‘let us do thus and so’ who 
|is followed.” 

This is a grand business. We 
don’t need to let it slip into a 
disastrous ebbtide. By getting to- 
gether we can retain our oppor- 
tunities. We can work for stabil- 
ity. We owe it to, and can bene- 
fit by cooperating with, other 
trade members. We need to co- 
operate to avoid government regi- 
mentation. 

We need to cooperate to assure 
the continuance of the free enter- 
prise system. 

We need the inspiration that 
comes from such meetings as the 
Atlantic City convention 














THE MAILMAN COMPLAINED—C. D. Hen- 


derson (right), executive vice-president of 
the New York State Automobile Dealers, 
calls on George Gardner, Binghamton, asso- 
ciation president, for his assistance in clear- 
ing out the deluge of mail asking about the 
man-to-man and dad-to-daughter agreements. 


15,000 in Trade 
Get Invitations 
To Chicago Show 


CHICAGO.—Invitations to 15,000 
dealers, repair shops, fleet owners 
and over-the-road haulers within a 
radius of 150 miles were sent out 
last week from headquarters of the 
42nd annual Chicago Automobile 
Show to be held Feb. 18 to 26, 
inclusive, at the _ International 
amphitheater. 


At the same time, it was an- 
nounced that Willys-Overland has 
joined the roster of exhibitors, 
bringing the number of passenger- 
car makes to 19 and the number 
of commercial vehicle makes to 13. 

The Willys booth, which will con- 
tain both cars and commercial 
vehicles, will be located on the first 
floor of the show building. 


James F. McManus jr., show 
chairman, raised his attendance 
forecast to 450,000 and said it may 
even hit the half-million mark dur- 
ing the nine-day run of the show. 

Reports at Chicago Automobile 
Trade Assn. headquarters were to 
the effect that the traffic safety 
slogan contest has taken hold 
among high school students of the 
city. 

The winning slogans will be dis- 
played at the show and Mayor 
Martin H. Kennelly will make U.S. 
savings bonds presentations to 
those whose slogans are judged 
best, second and third among those 
submitted. 


From the leading hotels here 
came word that a number of man- 
ufacturers will set up headquarters 
and hold dealer meetings in con- 
nection with the show. 

In addition, dealers will hold 
meetings of their salesmen just in 
advance of the opening, utilizing 
the “refresher course” technique 
with reference to talking points of 
the new models and the handling 
of visitors. 

Activity in picking “community 


queens” was stepped up during the | 


week with the judging of candi- 
dates from various sections of Chi- 
cago. 


$100,000 Fire Razes 


S & S Packard Home 

PORTLAND, Ore.—Fire of un- 
determined origin last week de- 
stroyed the building of S & §S 
Packard here, with losses estimated 
at $100,000. The firm was partially 
covered by insurance, it is re- 
ported. 

Losses included seven Packards 
and several Willys Jeeps. 








ALBANY, N. Y.—A mountain of 
mail in the midst of busy legisla- 
tive session and a sorrowful com- 
plaint from the letter carrier have 
caused the New York State Auto- 
mobile Dealers to issue a cry for 
help. 

The association has been forced 
to admit it underestimated the 
reception both parents and their 
teen-age children would give to 
the man-to-man and _ dad-to- 
daughter agreements to cut down 
highway accidents among young 
drivers. 

When Robert Young, on his radio 
program “Father Knows Best,” 

described the campaign to reduce 
teen-age accidents, a deluge of 
letters began pouring into associa- 
tion headquarters. People from vir- 
tually every state in the Union, and 
six Canadian residents, wrote ask- 
ing for the agreement forms and 
more information on the teen-age 
safety program. 

The program was part of a cam- 
paign, which the New York asso- 
ciation had joined, to make the 
public more fully aware of the 
dangers resulting from youthful 
recklessness behind the wheel, and 
the benefits that could be derived 
from taking the man-to-man and 
dad-to-daughter pledge. 

After people who heard the 
broadcasts were unable to obtain 
the agreements from their local 


Ohio Nips Dealers 
On Outstate Sales 


COLUMBUS, O. Six Dayton 
automobile dealers and one in 
Columbus have been assessed $38,- 
082.22 for failure to collect sales tax 
on 778 new autos. 


State Tax Commissioner C. 
Emory Glander said that since 
June 1, 1949, the Ohio firms sold 
cars to three Detroit firms—United 
Rent-A-Car, National Rent-A-Car 
and Standard Rent-A-Car, all under 
the same ownership. 

The Columbus auto dealer cited 
was the Beasley-Grove Co., Inc. It 
was assessed for failing to collect 
$4,375.81 in sales taxes. 

The Dayton firms and assess- 
ments against them were: 

William J. Green and James F. 
White, doing business as White- 
Allen Chevrolet Co., $20,334.55; Paul 
Bolton, Inc., $6,571.45; Borchers 
Auto Sales, Inc., $1,735.13; Stengers, 
Inc., $4,225.94; T. D. and P. A. 
Teffley, Inc., $539.05; Rogers Pon- 
tiac Co., Inc., $290.20. 








1,088 New-Car Deals, 


76 Jobbers Fold Up 

WASHINGTON.—During 1949, 
1,088 new-car dealers went out 
of business, with 420 folding in 
December, according to NADA’s 
membership lists. 

It is reported that NADA, by 
the year’s end, had 32,291 mem- 


bers, 82.6 percent of the po- 
tential. 
The Motor & Equipment 


Manufacturers Assn. reported, 
meanwhile, that automotive 
wholesale failures last year 
jumped to 76 from 22 the prev- 
ious year, Forty-six of the 1949 
failures were among companies 
less than five years old, MEMA 
said. 











INDIANA DEALERS CONVENE—Presidents J. L. Goodin and John Sharp of the Fifth and 


Second District Auto Dealers Assns. 


have held a joint meetin 
Over 100 dealers present evidenced their interest in dealer affairs. 


of their members in Peru. 
Officials of the Automo- 


New York Assn. Flooded 


Robert Young’s Radio Plug Arouses Interest 
In Teen Driver Agreements 


1G 





dealers, they wrote to their radio 
stations. These _ stations for- 
warded all such requests to the 
New York association, rather 
than to NADA. 


Cc. D. Henderson, executive vice- 
president of the state group, said 
this may have been due to error, or 
possibly because of the immediate 
and active support of the program 
as announced by the New York 
State Automobile Dealers. 


“Actually,” he said, “all letters 
from outside of New York should 
have been sent to NADA, which 
has taken a leading part in this 
crusade, and has urged all state 
associations to do likewise.” 


The letters included those from 
school principals and _ teachers, 
who asked for the agreements by 
the score in order to give them 
to all their pupils; insurance 
company presidents and repre- 
sentatives asked for enough to 
give to all holders of automobile 
liability policies; parents and 
children wrote asking to become 
members of the man-to-man and 
dad-to-daughter clubs. 

Finally, George Gardner, associa- 
tion president, and Henderson de- 
termined to call on state and local 
associations for their assistance. 

“We just aren’t able to get out 
from under,”? Henderson explained. 
“We've even had a complaint from 
the mailman, who said he had 30 
extra pounds of mail in one day.” 

The two officers said arrange- 
ments have been made to have all 
requests from outside of New York 
state sent directly to headquarters 
of NADA, unless other state asso- 
ciations request Benton and Bowles, 
the New York City advertising 
agency at 444 Madison Ave., tuo 
forward them directly. 


D.C. Auto Show 
Sells Out Its 
Exhibit Space 


WASHINGTON. — All available 
space for Washington’s Feb. 18-25 
automobile show has been sold, it 
was announced last week by Show 
Manager Dick Murphy, who also is 
managing director of the Washing- 
ton Automotive Trade Assn. 

Despite the fact that the exhibi- 
|tion will be held in the huge new 
National Guard Armory—the best 
| show setting the local dealers ever 
have had—not an inch of space for 
sale remains, Murphy said. Plans 
for decorating the walls, ceiling, 
balcony, and for special lighting, 
have been practically completed, he 
added. 

Spaces assigned to each trade 
name have been marked off. At 
each corner an attractive post fit- 
ting into the motif of the exhibition 
will be erected. On each pillar will 
be signs denoting the trade name 
occupying the space. For unifor- 
mity, each trade name will have the 
same size sign and the same type 
of lettering. 

All booths will be against the 
wall and under the balcony. Each 
booth will be separated from its 
neighbor by a decorative fence. 





Tenn. Changes 


Convention Site 


NASHVILLE.—The Tennessee 
Automotive Assn.’s board of direc- 
tors has decided to change the 1950 
convention site from Chattanooga 
to Memphis. 

It was explained that Chatta- 
nooga will not have adequate hotel 
facilities at the time of the parley, 
Oct, 15-17. 





Heinrici Elected to Head 


East Bay (Calif.) Group 

OAKLAND, Calif.—G. M. Hein- 
rici (Chevrolet), Alameda, has been 
elected 1950 president by the East 
Bay Motor Car Dealers Assn. He 
succeeds Joe Davis, Berkeley Stude- 
baker dealer. 

Other officers elected were: Mor- 
ris Landy (Ford), Alameda, vice- 
president; J. E. Cochran (Chevro- 
let), Oakland, treasurer, and L. C 


bile Dealers Assn. of Indiana who were present at the meeting were Harold Talbert and | McKissick (Pontiac), San Leandro. 


E. A. Jennings, directors of the fifth and second districts, respectively. 


Herman Schaefer, 


executive secretary of the state group, spoke briefly on the threat of installment credit con- 
trol by the government and urged dealers to be reasonable in extending credit 


and Van W. Peabody (DeSoto- 
Plymouth), Oakland, directors. 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
® a and dealers in motor vehicles, parts and accessories. 4 2. A fair profit to 
e the dealer on every used vehicle accepted in partial payment for a new 
A A car or truck. 4 3. Every doliar of gasoline tax collected by state or federal 
L governments applied to the building and maintenance of highways. 4 4. The 
£ e elimination of governmental and bureaucratic controls over this industry. 
R 4 5. A return to the precepts of independence and the rewards of applied 


energy and ability, which made America and gave more of her citizens 


NEWS more of the better things of life than anywhere else in the world. 


Is Industry Left Out in Cold 
On Excise-Cutting? 


pepe all appearances, it looks like the auto industry will 
be an orphan again—this time as regards elimination or 
reduction of federal excise taxes on automotive products. 





Nowhere—in President Truman’s 1950 tax proposals, 
made last week to Congress, nor in the so-called ‘‘quickee” 
excise-cutting bills being considered on Capitol Hill—is any 
mention made of the terrific burden placed on America’s 
motorists by this type of federal levies. 


© ” * 


Nowhere apparently is any consideration being given to 
relief for America’s motorists, who annually pay into fed- 
eral coffers more than $1,300,000,000 in excises on cars, 
trucks, parts, accessories and tires, which, by the way, is 
the second highest group total, being exceeded only by 
alcohol taxes with $2,200,000,000. 


Why? 


Is it because the auto industry has been overly lax in 
informing its customers on how much in excise they pay 
on each vehicle or part 


A couple of years ago AUTOMOTIVE NEws editorially sug- 
gested that the industry should make certain, in advertising 
and in showroom displays, that motorists knew exactly how 
much in federal excises they were paying. But, because of 
some difficulties, the plan was never adopted universally. 


” a7 * 


Meantime, the cosmetics, furs and jewelry industries have 
plugged constantly at letting their customers know how 
much federal tax they were paying on these products. With 
the result that these items are mentioned prominently in 
plans for reduction or elimination of excise levies. 


We feel, too, that the auto industry has been lax in 
pointing up the fact—as Dawes E. Brisbine, research coun- 
sel for the National Highway Users Conference, puts it 
—that the excise tax on motor vehicle parts and acces- 
sories is a levy on personal misfortune, and the tax on 
tires and tubes is a tax on hardship. 


Perhaps it isn’t too late to impress on Congress these 
pertinent facts about the automotive excises. Certainly it 
isn’t too late to start informing the public. 
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By Frank H. Yarnall 


President, Chicago Dealers 
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Show, to be held Feb. 18-26, re-| | y “ 4 4y gM O) 
vives the largest and most complete | a wil, i a 
annual auto exhibit in the country. | % Se . ite 
As in the prewar years since 1935, | 14) SALES Te. he W 
the show will be held in the Inter-| || W/ ONFIDENC LM? 
national Amphi- i 4 CON re 


theater, where so 
many fine shows 
have been staged. 

Shows gener- 
ally, and the Chi- 
cago show in 
particular, have 
always been a 
real sales stimu- 
lus. The great 
numbers of 
people attending 
become automo- 
bile-conscious to a degree greater 
than generated by any other me- 
dium. The fact that they can see all 
makes and models under one roof 
and in a most pleasant sales atmo- 
sphere helps the uncertain buyer 
to arrive at a decision regarding 
his purchase, 

And many who attend the show 
with no thought of buying a new 
car, get the urge and thus become 
prospects. 

+ * * | 

RIOR to 1935, the national shows 
held in Chicago were limited to 
members of the Automobile Manu- 
facturers Assn; and because the 4 4 
|Ford Motor Co. was not a member, 
it was necessary that Ford have a 
separate show. This led to other 
special hotel exhibits, and conse- 
quently, there was no one complete 
show in one building—but rather a 
series of smaller incomplete shows 
scattered about the city. 

When the Chicago Automobile 

Trade Assn. took over the show 
in 1935, all manufacturers ex- 
hibited their products and have 
continued to do so each year 
since — with an ever-increasing 
interest and attendance on the 
part of the public. 

The Amphitheater lends itself 
ideally for the kind of a show that 
|we now have. The four huge exhi- 
bition halls, where all cars and a 
trucks are displayed, surround the 
center arena where the tremendous | ___HeH_sJ_etterbox 


stage spectacle is presented twice 
Here It Is 





We eS 
ee 





F. H. Yarnali 










daily. 
* + * 

4 pene stage, which is erected ex- 
clusively for the Automobile 
Show is 150 feet by 100 feet, and 
during the stage spectacle, each 
make of car is driven onto the turn 
table, which is flush in the center ° 
of the stage, and as the car turns,| Rental Basis 
an announcer gives a sales story. 
The introduction of each car is| News there was an article concern- 
woven into the pageant, which this ing a DeSoto dealer in New York 
year is entitled “Wheels of Free-| who rented fleets of cars on a 
an = =. ee yearly basis. For some unknown 
. a reason I have misplaced that paper 


an additional three to four thou- 2 ‘ 
sand, is expected to be packed at and am desirous of contacting the 


each afternoon and evening per-|dealer for more information con- 
formance this year. cerning this plan. 

h = ee of eae = Please send me the dealer’s name 
| hi and spectacular display is of 
| the reason that the attendance at 7? you Rave SR CHER CODY oe 

paper please send it to me. 
eo Coesnge ahow hes sents See | aa, A. EE West Shore Auto- 
80,000 in the winter of 1935 to |*AUL A. KEMMEL, Wes 
380,000 at our last show (1940)— |mobile Co., Inc. 
and we expect an attendance of | Lemoyne, Pa. 
approximately 450,000 at the 1950 Epiror’s Note: James F.. Waters, 
Inc., 33-10 Queens Blvd., Long 


show. 
Island City, New York, operates 


The excellent cooperation re- 
ceived from all the factories, and the fleet rental system which was 
described in an article in the 


the help so generously given by all 
who are a part of the show, will , 

Oct. 24, 1949, issue of AvuToMo- 
TIVE New's. 





make this—the 1950 Chicago Auto- 
mobile Show—the greatest ever. 





What’s Become of ... 


Dealer Allert M. Woody 


One of Louisville’s pioneer dealers made news the other day when 
the 486th Troop Carrier Wing, commanded by Col. Albert M. Woody, 
was named leading training wing in the Air Force Reserve program 
at Ft. Knox, Ky. 


In the early auto days, Col. Woody was a partner in the Jenner- 
Woody Motor Co. (Ford), Louisville. Later he was named manager 
of Consolidated Motors, a concern formed by several Ford dealers 
to handle the Lincoln car, but later disbanded. 





Col. Woody is now an officer of the Texas Co. in Cincinnati. He 
began his aviation career in 1917 during World War I at Tours, 
France, after being trained as a pilot by the French. He has been 
connected with aviation ever since. 
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This is an open forum for the discussion of any subject cf interest to our 
readers, and your letters are welcomed. No attention is given to 

letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 
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\*Truck Facts’ 

In going through the Dec. 26 
issue of AuToMoTiIvE News, we were 
reading the article on page 24, 
“Food Industry Leading Switch to 
Trucks.” Mentioned in this article 
is the 1949 edition of Truck Facts. 
We are interested i- obtaining one 
of these editions au i were wonder- 
ing what the cost of it is and whom 
we should contact to get one.—S 
R. Tirswortu, Titsworth Trailer 
Sales, Toledo. 

Eprror’s Note: Truck Facts is 
published by the Automobile 
| Manufacturers Assn., New Cen- 
| ter building, Detroit 2. It is free. 
| 


. + + 


| Poorhouse Ad 


The Constitutional Educational 
League, here in New York, has cir- 
culated a leaflet containing a con- 
densation of an ad which ap- 
peared in your publication, the date 
of which was not given. 

I would like very much to have 
a copy of this ad. It is titled “Is 
There Room in the Poorhouse for 
149 Million People?”—WayNne PEN- 
NINGTON, 205 E. 42nd St., New 
York. 

Eprror’s Note: The ad, by Ross 
Roy, Inc., Detroit, appeared in 
our Oct. 3, 1949, issue. 

* i * 


Vital Information 


We are a regular subscriber to 
Automotive News and look forward 
to each copy for the vital informa- 
tion found in each issue.—ALFRED 
GLENN, sales manager, Hedgecoke 
Motor Co. (Dodge), Amarillo, Tex. 
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ARE THOSE WONDERFUL 


WASHABLE 


100% PURE 


ALL-NYLON SLIP COVERS 


They can be removed, washed and replaced in minutes 
because they’re made of 100% lightweight nylon! 


And they’ll sell like the proverbial hotcakes! Why? Because here, for 
the first time, is an automobile seat cover that’s a SLIP cover. . . and 
can be removed or installed in less time than it takes to tell! Here is a 
SLIP cover in 100% pure NYLON—the wonder fabric—that washes 
sparkling clean and dries in minutes! Here is a NYLON SLIP COVER 
that combines all of the smart good looks and silk-smooth comfort, the 


trim fit and long-lived durability of the finest seat covers on the market 


—at a profit-giving price! 





SELL ONLY THIS ONE ADVANTAGE TO YOUR CUSTOMERS—AND REAP PROFITS APLENTY! 


We hope this never happens to you. It Just undo a few simple hooks and pull! Then suds ‘em! A brisk rub in cold With car doors or windows open, 99% 
would mean disaster to ordinary seat These nylon slip covers are off in a water or warm—with soap or deter- non-absorbent nylon will dry in less 
covers. Not so with nylon! If grease or jiffy! A new and exclusive design gent—cleans nylon in a hurry. than twenty minutes. Fresh as new, 
grit, food stains . . . anything . . . spoils keeps the covers smooth, taut and trim- Squeeze them out and slip back on nylon covers will be ready for some of 
their beauty, don't worry! Nylon will fitting—vntil the owner is ready to the seats while still wet. Upholstery the smoothest sitting Pleasure your 
wash out clean as a whistle! remove them! will not be damaged. customers will ever enjoy! 





LIST AT RETAIL AS LOW AS 


$3025 





Model 


















2-Door Streamliner Sedan 






THESE 
NYLON SLIP COVERS 


FOR A FOUR-DOOR 
SEDAN 


ORDER THESE PART NUMBERS today 
from Fry Products Inc., Junction City, Kentucky 


Maroon Green 


4-Door Chieftain Sedan 984501 984507 


“2-Door Chieftain Sedan 984502 984508 984514 
‘Chieftain Sedan Coupe 984503 984509 984515 
Chieftain Business Coupe 984504 9845 10 
4-Door Streamliner Sedan 984505 984511 


984512 


984506 





MADE BY FRY PRODUCTS inc.. suNcTION city, KENTUCKY 


. AND OUTWEAR ANY OTHER SEAT COVER BY A “‘COUNTRY MiILE’’! 









Grey 
Striped 


984513 







984516 
984517 
984518 
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Dodge Shuffles — 


Regional Heads 
In K. C., Omaha 


DETROIT.—Dodge last week ap- 
pointed new regional managers in 
Kansas City and Omaha, according | 





Edward H. Rice D. A. Gell 


to E. C. Quinn, the division’s gen- | years), Jack Brase (39 years), 
40 years), E. 


eral sales manager. 
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WEST COAST DEALER CITES EMPLOYES—Howard Automobile Co. (Buick), Los Angeles, | 


recently honored these men who have been with the organization 30 or more years. From | 
| left to right are Ray Caughlin (30 years), Floyd Savage (33 years), C. S. Nelson (34) 
haries S. Howard jr., general manager; Harry Rahn | 


Zachariah Croxall, manager. Don Campbell (31 years), J. Merrill Stewart 


NEWS, JANUARY 30, 








Dealer Conventions 


Feb. 5-6—National Auto Dealers Assn. 
convention and exposition, Atlantic City, 
J. 


Mar. 21-22—lowa Auto Dealers Assn. ses- 
sion, Hotel Fort Des Moines, Des Moines. 


Mar. 30 — Nebraska New Car Dealers 
Assn., Hotel Fontenelle, Omaha. 

Apr. 21-22—Washington State Auto Deal- 
ers Assn., Spokane. 

May 1!4-17—North Carolina Auto Dealers 
Assa., Pinehurst, N. C. 

May 23— Missouri Automobile Dealers 
Assn., Hotel President, Kansas City. 
May 23-24—Massachusetts State Automo 
bile Dealers Assn., Hotel Statler, Bos 

ton. 

Sept. 10-12—Colorado Auto Dealers Assn.. 
roadmoor hotel, Colorado Springs. 
Oct. 15-17—Tennessee Automotive Assn. 

Memphis. 


Coming Events 











Feb. 18-26— Chicago Automobile Trade 
Assn. 42nd annual auto show, Interna- 
tional Amphitheater, Chicago. 


Feb. 27-Mar. 4 — Syracuse Automobile 
Dealers Assn. 3rd Postwar Auto Show 
New York State Armory, Syracuse. 


Mar. 2-8—Des Moines Automobile Dealers 
Assn., lowa State Fairgrounds, Des 
Moines. 


Mar. 17-23—Auto Dealers Assn. of Greater 
Kansas City, Municipal Auditorium, Kan- 
sas City. 

8-16 — Seattle Automobile Dealers 


Apr. 
Field Artillery Armory, Seattle. 


Assn., 


Aftermarket Shows 


Feb. 610—National Automobile Acces- 
sories Manufacturers Assn. annual ex- 
position, New York City. 

Feb. 16-19—1950 Pacific Automotive Show, 
Civic Auditorium, San Francisco. 


Mar. 23-26—Eighth annual Southwest Auw- 


(32 years), Charles Probst (34 years) and Basilio Sedoriusa (3! years). Oct. 23-24—Ohio Auto Dealers Assn. meet- 


D. A. Geil, former Omaha re- 
are ss ae oe rman ing, Neil House, Columbus, O 


gional manager, is now head of the 
wee oh eee “— 7s oe = ee the | Thornton Improves ‘Home’ 
. West, o resigned. | division in , Rice ha years’ | ¥ : 
Edward H. Rice, former assistant | experience in automotive and allied | Thornton Motors (Chrysier-Plym 
regional manazer of the Syracuse | industries. outh), North St. Paul, Minn., has 
refinished its exterior in stucco and 


region, replaces Geil. . 
Geil joined Dodge in 1946 after AUTOMOTIVE NEWS, the Newspaper of | glass block and has installed an 

16 , t i : 1 | the Industry, read by everyone who counts electric overhead door at th rv- 
years auto experience in sales, in America’s No. 1 Industry . . . an esti- | r e se 


tomotive Show, County Coliseum, San 
Antonio. 

Mar. 28-31—Canadian Automotive Service 
Show, Toronto, Ont. 

Apr. 25-28—New England Regional Auto- 
motive Show, Mechanics Bidg., Boston. 


Feb. 11-18 — Buffalo Automotive Trades 
Assn., Masten Ave. Armory, Buffalo. 

Feb. 18-25—Washington Automotive Trade 
Assn. 22nd omeet show, National Guard 

| Armory, Washington, D.C. 


“7 11-14—Midwest Automotive Show, 
avy Pier, Chicago. 
May 29- June 9—Third Canadian Interna- 


tional Trade Fair, Toronto. 


Allied Industries 


Mar. 8-10—American Petroleum inst. (Di- 
vision of Production, southwestern dis- 


Dealer Auto Shows 
| 


service, advertising and adminis- | mated more than 100,000 readers weekly! | ice entrance. 


trict), Adolphus hotel, Dallas. 


Mar. 28-31—Fourth National Plastics Ex- 
position (Society of the Plastics Indus- 
try), Navy Pier, Chicago. 


Mar. 29-3i—American Petroleum Inst. (Di- 
vision of Production, mid-continent dis- 
trict), Skirvin hotel, Oklahoma City. 


Apr. 26-28—American Petroleum Inst. (Di- 
vision of Production, eastern district), 
Hotel Cleveland, Cleveland. 


May !-4—American Petroleum Inst. (Divi- 
| sion of Refining, mid-year meeting), 
Hotel Cleveland, Cleveland. 


May 11-12—American Petroleum Inst. (Di- 
vision of Production, Pacific Coast dis- 
trict), Biltmore hotel, Los Angeles. 


Sept. 13-15—National Petroleum Assn., Ho 
tel Traymore, Atlantic City, N. J. 


* * * 


General 


Feb. 15-16—Grand Canyon Economy Run, 
sponsored by General Petroleum Corp. 


i 
| Feb. 27-Mar. 2—American Society for 
| Testing Materials, William Penn hotel, 
Pittsburgh. 
Mar. 15-17—American Management Assn. 
(marketing), Hotel Statler, New York. 
| Mar. 20-25—Canadian Automotive Whole 
salers Assn. annual convention, King 
Edward hotel, Toronto, Ont. 


Apr. 1§5-23—British auto makers show, 
sponsored by Society of Motor Manu 
Grand Central New 


facturers, Palace, 


York City. 


Apr. 24-27—I9th National packaging Expo 
sition, sponsored b 
ment Assn., Navy 


American Manage- 
ier, Chicago. 


| Apr. 25-26—Metal Powder Assn. annual 
| show, Book-Cadiliac hotel, Detroit. 


Apr. 26-27—Third Highway Transportation 
Congress, sponsored by National High 
way Users Conference, Hotel Mayflower, 
Washington. 


May 4-i4—Iinternational Motor Show, Turin, 
Italy. 

May 18-20—Automotive Engine Rebuilders 
Assn. convention, Hotel New Jefferson, 
St. Louis. 


May 22-24—1950 National Convention of 
Sales Executives, Detroit. 

May 3l-June 2—Advertising Federation of 
America, national convention, Detroit. 
June 26-30—American Society for Testing 
Materials, 53rd annual meeting, Chal 
fonte-Haddon Hall, Atlantic City. 

* ~ 





SEAT COVERS and TRIM 


Look at These Features! 
%& COLOR FAST — Up to 200 Hours Fadometer Dyed Fast to Light 
% COMPLETELY CROCK PROOF 
yw EXCLUSIVE “Fibre Loked” FINISH 
% DURABLE WATER REPELLENT 
%& PERSPIRATION PROOF 





Engineering 


14-16—Society of Automotive Engi 
neers (passenger car, body and pro 
duction), Hotel Book-Cadillac, Detroit. 


| Apr. 10-14—American Society of Mechani- 


| Mar. 


cal Engineers, Hotel Statler, Washing 


ton, 





PROCESSED BY 
NEWPORT FINISHING CORP. 


A 
Pr) 


—_ 
tw COMPLETE COLOR UNIFORMITY — From End-to-End . . . Piece-to-Piece 25-Year Workers 
| PONTIAC—Pontiac Motor divi- 


% MINIMUM RESIDUAL SHRINKAGE gg hel gg i tig le pe Apel 
|ployes with service records dating 
| back a quarter century or more. 
| George M. Watson, personnel di- 
|rector, presided over a banquet in 
dining rooms, and 
watches were presented to those 
who attained the 
during the last year. 
The honored guests boast a total 
{ lof more than 5,000 years service 
| | with Pontiac. 









Write Today for Full Information and Samples 
the plant 


25-year mark 


Peterson to Build 


. , / Peterson Motors Co., Shreveport, 

' |La.,, has let a contract for con- 

struction of a sales and service 

145 S0ONTM STREST . BOSTON, MASS. building at 940 Market St. Cost is 
OS ees estimated at $25,000. 


ee ae eae eee S 
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What are you 
doing about it? 








Put this super 
sales getter 
to work tor you 


Here’s how to get peak selling effort and sales from 
every salesman in your organization! A Super Sales- 
Getter that will inspire your men into bigger and 
greater sales . . . beyond all expectations! Not just 
another bulletin board or run-of-the-mill blackboard 
—but a sure fire sales producer! With Shaw & Slavsky’s 
Super Sales-Getter, you establish monthly sales quotas 
for all your men and keep them informed in colorful 
. bold... language, as to how they stand from day 
to day in the monthly sales drive! The Super Sales- 
on their toes. 


y for 

hotel 

Assn 

ork 

‘hole 

King 

show 

Aanu 

New 

Expo 

nage 

anual 

digh’ 

Turin - _ ~ > " ' 

ders ao Getter keeps your men aggressive... 
oe Io ROCRASTINATIO IS. THEL-ART-OF-KEEPING ‘UPE WITH: YESTERDAY——\| i, pays off for you in GREATER SALES—TESTED 





AND PROVEN! 


nn of 


on of 
pit. 


sting 
Chal 


- - GIANT USED CAR 
SHAW & SLAVSHY, in LIKE WEW_ SELL-MOR TAGS 


Engi 13821 ELMIRA AVE. Today you price used cars to sell... or pay the price! 
a DETROIT 27, MICHIGAN Your Used Car Department can make just as much 
money as your New Car Department, because it’s a 

known fact that to sell more new cars... used cars 

must sell! Double . . . yes, triple your used car sales 

with this giant, conspicuous S & S Sel-Mor Tag! 

TODAY Leading sales authorities and impartial tests proved 

YOU that when prices are plainly presented to John Pub- 

PRIC lic’s eye, they outsell by 2 to 1... as high as 5 to 1! 

USED CARS DOWwn Take the STOP from used car sales and put the GO 

. in both new and used car sales—the faster the used 


hani 
hing 


car turnover, the better the new car deal. The opera- 


Ss tor who prices his cars with this giant Sel-Mor Tag 

=$ 3 9. 7 5. p E R: =MO.; is the one who's going to get the $ales. They draw 

sich eee ane eee neURaEESUIR ESR TRERSTITRNS people into your lot! Make the test yourself... with 
just one set. Let the results speak for themselves! 





Present this advertisement at Booth No. E-118 at the N.A.D.A. 
Pree Surpise Gift! Convention in February, and receive absolutely free a valuable gift. 
>port, e® @«©eeeeee eee eee ee ee e@® @® @® @® @® @® @ @® @® @ @© @ @ @ 


rvice | 


ro Buy Shaw & Slavsky and You Buy the Best 








Monopoly Quiz of Business 


President’s Committee Seeks Advice on Role 


Government 


WASHINGTON.—As chairman of 
the President’s Committee on Busi- 
ness and Government Relations, 
Secretary of Commerce Sawyer last 
week invited businessmen to give 
the committee the benefit of their 
ideas on strengthening federal 
policies to promote competition and 
prevent monopoly. 

A committee questionnaire, Saw- 
yer said, is being sent to represen- 
tative national organizations, in- 
cluding trade associations, small 
business groups, labor unions, farm 
organizations and consumer groups. 
It solicits their suggestions in de- 
veloping a positive program to in- 
crease the effectiveness of govern- 
ment policies dealing with unfair 


competition, monopoly and other 
restraints of trade. 
In letters transmitting the 


Steel Executives 
Hold Prices Are 
Still Too Low 


WASHINGTON.—Are steel prices 
too high? 

Executives of five of the nation’s 
biggest steel companies told the 
Senate-House Economic committee 
last week that instead of being 
too high, they are too low. 


The committee is weighing pro- 
tests lodged against the industry 
December price hike of nearly $4 
a ton. 

The five firms are United States 
Steel, Inland Steel, National Steel, 
Jones & Laughlin and Allegheny 
Ludlum. 

Ben Moreell, president of Jones 
& Laughlin, said that for his firm 
to have a “fair return,” the steel 
price would have to be increased 
$17 a ton. He said he would con- 
sider a further hike “as soon as 
competition will permit it.” 

Benjamin Fairless, president of 
U. S. Steel, said stockholders, 
“whose earnings provide the facili- 
ties with which wages can be 
earned and goods can be produced, 
have received very inadequate re- 
turns on their investments.” 

He said U. S. Steel earned 5.2 per- 
cent on sales and 6.5 percent on 
investment in 1948, operating at 
94 percent of capacity. 





Willys Develops 
New Export Unit 


TOLEDO.—A special type four- 
wheel-drive vehicle, described as 
an equally mobile companion to the 
Jeep, has been developed as an 
overseas field personnel and cargo 
carrier by the Willys-Overland en- 
gineering department. 

According to Marcel F. DeMuller, 
president of Willys-Overland Ex- 
port Corp., the four-cylinder car 
will be valuable in exploration and 
geological surveys. 

Its capacity, together with low 
silhouette and the four-wheel-drive 
features, also offers military possi- 
bilities, he said. 

There are two models, DeMuller 
said, one on 104%-inch wheelbase 
and the other with 118-inch wheel- 
base. Both are designed to accom- 
modate eight passengers and driver, 
or a %-ton cargo load. 








Should Play 


questionnaire, Sawyer said the 
committee wished to obtain “from 
a cross-section of the men who 
conduct the nation’s commerce,” 
“from representative groups 
which have an interest in fed- 
eral activities in this field,” and 
“from professional students of 
these problems,” “the benefit of 
their experience and ideas to help 
in framing a sound and practical 
program.” 

The secretary. urged that recipi- 
ents of the questionnaire “take 
advantage of this opportunity of 
presenting constructive suggestions 
for strengthening our system of 
free competitive enterprise. Any 
comments will be given thoughtful 
consideration, and in using them, 
the source will not be disclosed.” 


He asked replies, if possible, be- 
fore March 1. 

The questionnaire asks the views 
of these groups on a list of six 
questions covering such subjects as 
broadening voluntary compliance 
with antitrust laws, promoting 
more effective enforcement, review- 
ing exemptions from the antitrust 
laws and encouraging the growth 
of new and independent enterprise. 

Replies to the questionnaire, the 
secretary said, will be studied by 
the committee in developing its 
program for the President. 

Copies of the questionnaire will 
be available at Commerce depart- 
ment field offices for the conven- 
ience of individual businessmen 
and others who may wish to offer 
their suggestions, it was stated. 

The President’s Committee on 
Business and Government Rela- 
tions consists of Sawyer as chair- 
man; Attorney-General Howard 
McGrath as vice-chairman; Lowell 
B. Mason, acting chairman of the 
Federal Trade Commission, and 
Leon H. Keyserling, acting chair- 
man of the Council of Economic 
Advisers. 


Ford of England 
Given U.S. Loan 
Of $412 Million 


WASHINGTON.—The Economic 
Cooperation Administration has ap- 
proved a loan of $4,500,000 to Ford 
Motor Co., Ltd., of England. The 
loan will be used for retooling to 
permit production of two new types 
of cars, a truck engine and a 
tractor. 

In addition to the ECA loan, the 
British Ford firm has earmarked 
$9,083,000 of its own funds for the 
project, which is expected to also 
make possible an overall 10 per- 
cent increase in productive ca- 
pacity. 

Ford of England reportedly is 
the only major maker of automo- 
tive vehicles which has not changed 
over from prewar to postwar styl- 
ing. Company officials said the 
firm’s favorable export record 
could not be maintained unless 
new models were developed. 

Britain’s government has set an 
export goal of 75 percent of total 
output of automotive vehicles. In 
1948, Ford of England took in 
$13,500,000 from exports to North 
America. 

During the first five months of 
1949, the firm’s export volume was 
more than double that of 1948. 


Fire Destroys Portwood 


In Brownfield, Tex. 
BROWNFIELD, Tex.—Portwood 

Motor Co. (Ford) was completely 

destroyed by fire Jan. 16 with dam- 


age estimated at from $125,000 to| 


$175,000. The one-story building 
was a complete loss along with 
tools, equipment, fixtures and three 
trucks when the fire was finally 
brought under control. 

Some 25 new and used cars and 
trucks belonging to the company 
and its customers were saved by 
company employes and volunteer 
firemen. 


Helwick Expands 
Helwick Motor & Equipment Co. 
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Third of a Million See GM Show 





the grand ballroom of the 
otors and Melodies. 








ARTHUR GODFREY AND AN ASSISTANT— | ‘Oldsmobile-GMC), of Ellsworth, 
They previewed the General Motors Motorama Kans., has held formal opening of 
on a network television show sponsored by/its new building. The firm now 
Pontiac. The assistant—as most Automotive | poasts a service section of .75 feet 
News readers will recognize—is Harry J. 

Klingler, Pontiac's general manager. by 150 feet. 


CELEBRITIES HAD THEIR DAY—High and low were attracted to the GM Motorama in 
the Waldorf. Here, from the left, are the Duke and Duchess of Windsor and Alfred P. 
Sloan jr., chairman of General Motors, at the premier of the show. 


WATCHING THE ROCKET SPLIT—One of 
mobile's Rocket engine. The chassis revolved over a long mirror and the engine split 


automatically at a certain point in the revolution. The girl is Catherine Ames of New York. J W Watson Appointed 











GM MOTORAMA PACKS 'EM IN—Focal point of the General Motors show marking 50 years of automotive progress was this pillar 
—_— je ye placed on revolving platforms a car from each of the five GM auto divisions. About 350,000 persons—a new record— 
poure rou 
presentation, MA 


Waldorf-Astoria in New York to see this and other spectacular exhibits, including a stage 





10-Day Sales 
Set. Jan. Record 
At Oldsmobile 


LANSING. — Oldsmobile dealers 
sold 9,936 new models in the second 
10 days of January, it is reported 
by S. E. Skinner, general manager. 

This record figure marked a 36 
percent increase over the same 10- 
day period of 1949, when 7,317 new 
Oldsmobiles were sold at retail. 

In the first 20 days of January 
this year, Oldsmobile dealers sold 
15,019 new cars as compared to 


12,609 new vehicles in the same 
period of 1949. 
“These encouraging sales fig- 


ures,” said Skinner, “indicate that 
Oldsmobile can justifiably look for- 
ward to a record sales year in 
1950.” 


Rochester Show 
Opens March 27 


ROCHESTER, N. Y.— Members 
of the Rochester Automobile Deal- 
ers Assn. will stage their first post- 
war automobile show March 27- 
Apr. 1 at the E. Main St. Armory, 
it is announced by Edward C. 
Schoen, RADA secretary and show 
manager. 

Frank A. Jones is general chair- 
man of the event. Other show com- 
mittee members are John H. Hein- 
rich, A. H. Bartlett, E. J. Horton, 
William P. Herpich, A. C. Lohman, 
John G. Dorschel and Paul Mea- 


the unusual exhibits was this model of Olds- cham. 





Baker Heads Up 
National Truck 


‘Leasing System 


CHICAGO.—Fred P. Baker, of 
Denver, president of Baker Truck 
Rental, Inc., was elected last week 
as president of the National Truck 
Leasing System at the annual meet- 
ing here. 

He entered the field in 1928 and 
his firm, the largest of its kind 
operating exclusively west of the 
| Mississippi, owns and leases more 
than 1,200 trucks. 

Also elected at the meeting were 
Howard Willett jr., Chicago, presi- 
dent of Truck Leasing Corp. of 
America, vice-president; John W. 
Black jr., Birmingham, president of 
Dixie Drive-It-Yourself, Inc., sec- 





retary, and Robert D. Sidel, New 


| York City, vice-president of Metro- To Ohio Licensing Panel 
politan Distributors, Inc., secretary. tt le a ce ek oe 
Chosen as members of the execu-| High St., has been ‘appointed by 
tive committee were Charles P. ; Gov. Frank Laus- 
| Clark, St. Louis, vice-president of che to a three- 
|Columbia Terminals Co.; Samuel year term on the 


| Palisano, Buffalo, president of Lin- Ohio automobile 
coln Truck Rental, Inc.; James M. dealers’ & sales- 
men’s licensing 


Briggs, Des Moines, president of 
Brown Truck Leasing Corp.; John 
Boynton, Milwaukee, president of 
Boynton Truck Rental Service, and 
Ray A. Munder, Philadelphia, vice- 
president of Yellow Rental, Inc., 
ex Officio in his capacity as im- 
mediate past president. 


board. Watson re- 
places Ralph 
Rodgers’ (Ponti- 
ac), Dayton. 

The other two 
members of the 
three-man board 
are Rudy Rein- 





J. W. Watson 
| nold (Nash), Cincinnati, and Frank 


| 


|M. Quinn, 


| motor 
vehicles. 


registrar of 


Fire Razes Hebb 


OTTAWA.—The building of Hebb 
Motors, Ltd., Bridgewater, 


Watson has been in the automo- 


N. S.,| bile business as a Ford dealer for 


was destroyed by fire. Including 17|26 years. In addition, he conducts 
new automobiles, total damage was/a large wholesale parts operation 


estimated at $150,000. 


and does motor rebuilding. 





re 
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qoke % Seed Log, |, 
KENT-MOORE’S NEW 


RVICE MERCHANDISER! 


PE RENT LT HEE TEE MERE TI WENT METRE IME SR RR FE: aT 
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@ stage 














lealers 
second 
ported 
nager. 
la 36 
me 10- 
7 new 
ail. 
nuary 
s sold 
ed to 
same 
; fig- See it on display at the Kent-Moore exhibit 
> that . - « Booths D116-117-118 . . . NADA 
k for- Exhibition . . . Atlantic City... Feb. 5-8 
ar in 
Here it is, Dealers! Just what you’ve been looking for 
to snap up appearance and spark increased efficiency 
» in your bustling service department. It’s the new 
Deal. Kent-Moore Service Merchandiser . . . smartly styled, 
ye sturdily built, functionally engineered to provide max- 
mory, imum utility for your service operations. Yes, take a 
» Bn good look . . . at its gleaming white baked enamel 
. finish, its bright red trim. Bound to make a good im- 
shair- pression on your service customers! Note its compact 
Hein. design, its sectional unit construction. Fits in almost any desired location, gives 
orton, you complete flexibility of arrangement in single or continuous line installation. 
Sten” Check its rugged construction. Made of heavy gauge metal that'll stand up in use, 
take lots of abuse. Storage space? Plenty of it... on the center tool panel, in the 
d big roomy end cabinets, and in the work bench itself. Doors swing freely, fit 
; ] : snugly, lock securely, too. And as for work bench surface area, just measure it. 
ar SECTIONAL UNIT CONSTRUCTION — Permits unusual flexibility of 48” wide by 30” deep, completely protected by a durable tempered Masonite 
, 1288 Luau service: Gegertment. Sturdy boil. cover. Now for price ... the best news of all! So surprisingly low that you 
d by e COMPACT, aiesbinicaee daub: Completel bled Merchandi can’t afford to pass it up. Act now! Write for complete information today! 
—. measures only 5314” high by 9714” long by 32” wide at bench. And nearly 
Bh every cubic inch is useable storage or working area space! 
= amazingly | 
ales © CONVENIENT CENTER TOOL PANEL— Perforated to hold tool clips and q its 
ising hangers. (Roll-away aluminum curtain with lock, and fluorescent lighting, @. ok a 
. available as optional equipment.) ° then lo 
onti- © LARGE workine Suet ener te ng by 30” wide. Bench bs HT 
top completely protected by thick tempered Masonite cover, Deadens 
two sound! meaner aie 
the ; 
= © ener a Kent-Moore 
tein- storage space inside with provisions a i drawers and s' Eee 
rank ut construction = 
tor Tne ee ORGANIZATION, Inc. 
SPACIOUS END d-side GENERAL MOTORS BUILDING DETROIT 2, MICHIGAN 
~~ o panels for tool clips and hangers or for 7 
ucts Engineers and Manufacturers of Special Automotive Service Tools and Equipment 
utee Sales and Service Engineering Representatives in Principal Cities Coast-to-Coast 
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FOB FACTORY 
Ford Expansion Program 


- Continues Its March 


By A. H. Allen 


(The opinions expressed herein are those of Columnist Allien and are not 
necessarily those of Automotive News.) 

eo program of decehtralization and expansion has 

moved another step ahead with official confirmation of 
plans to build a 17-acre $80,000,000 production foundry and 
motor machining and assembly plant near the Cleveland 
airport. The foundry part of the project will comprise one of 
the most efficient and largest 9 
operations of its kind ever 
built anywhere, with some 25 
to 30 cupolas and 10 to 15 electric 
furnaces to be built. 

Iron will be duplexed from cupola 
to electric furnace and it is likely 
some brand new techniques in 
cupola operation will be featured, 
possibly with water cooling per- 
mitting more continuous melting 


spect a small cu- 
pola of this type 
at the company’s 
Dagenham plant. 
In present 
production 
foundry at the 
Rouge plant 
will not be 
closed, but there 
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HARRISBURG CHEVROLET ASSN. SPONSORS DORSEY—A 30-minute broadcast on a 15- 
station network throughout the Harrisburg (Pa.) area was sponsored by the Harrisburg 
Zone Chevrolet Dealers Assn. Jan. 6, Chevrolet ‘announcement day.'’ Chevrolet dealers are 


shown with Tommy Dorsey (center), whose orchestra made the broadcast. From left to 
right they are Maynard R. Keller, Marysville; Ellis Sutliff, Harrisburg; J. Paul Harkinson, 
Lemoyne; Dorsey; Charlies H. Clark, Leysville; Mel Allen, master of ceremonies, and Larry 
LeSuer, program commentator. 


there to the point where they can foundry will be reduced by 25 to 30 
be spread out a little more and | Percent. can 

d flici ‘i a cal oe 
operated with improved efficiency Shi ft is Povd Engine 


Some jobs will be taken out of 
this plant altogether, the crank- 
shaft casting being one slated for 


INCE the Cleveland plant will 
not be operating much inside 
of two years, the type of engine 


time a _ shift should have be n 
made to a high-compression ov r- 
head-valve design. 

Castings for the L-head Ford 
now are furnished by an in: e- 
pendent Cleveland foundry. W)th 
completion of the new project in 
the Forest City, Ford could con- 
centrate all production of new 
engines there and supply servive 
requirements from the Rouge, eli: :- 
niating the need for any outside 
castings sources. 

City, county and state govern 
ments are spending several hun 
dred thousand dollars on re 
locating roads and building new 
sewers and other facilities in 
Brookpark village, southwest of 
Cleveland where the plant will be 
located. It is not too far from 
Chevrolet’s stamping and trans- 
mission plant. 

A working force of about 8,000 
will have to be recruited, most of 
the foundry help being Negro. Th: 

|large automotive foundries now 
| employ 90 percent or better of 
Negro workers. 

Ford appears committed to a firm 
policy of bringing in more and 


du 
mi 
en 
we 


bij 














Raiiey capeien (a tly sountey.| gvouieite auiamy transfer to another foundry build-|i¢ will manufacture probably will its own plants. ‘The new Buffalo an 
A Ford foundry metallurgist al-| of the pressure A.M, Alen |. Oe the Rouge. Trae SOGTels ihe considerably different from the| pressed steel unit will handle 42 a 
ready has left for England to in-| on facilities say capacity of the production|present Ford six or V-8. By that| percent of overall stamping re- as 
- — . ee nn —— ae a gre at — |quirements, formerly contracted Co 


| with outside suppliers. 
A new die casting division is in 


* 
| the works for Monroe, Mich., which ab 
| will produce hardware and other ‘ 
castings now purchased from me 
| vendors. Next, the Cleveland foun- mi 
dry plus the Rouge casting facili- cre 
| ties, will make the company largely ou: 


D1 


|independent of outside foundry ee 
| companies. tot 
\\ If Still only in the gossip stage is pe 
* GIVES YOU MORE COMFORT lanother new plant to manufacture ing 
| springs and suspension systems, ms 
| said to be under consideration by ele 
| Ford production experts. me 
* + * 
ab] 
Six-Window C Body gai 














LONGER MILEAGE | HE new six-window fourdoor I 


GREATER SAFETY | # notchback sedan body featured sal 
| by Cadillac on its 1950 lines is the be! 
latest design treatment to be Oc 
developed by General Motors body sor 
specialists. It is the C body series, tio 
and appears only on the Cadillac gor 
|and the two long-wheelbase models gre 
|in the Buick 50 and 70 series. cre 
| As is the case with the hardtop I 
|coupes introduced by all the GM ite: 
divisions, the new body type prac- 032 
tically eliminates blind spots from Aft 
rear quarter sections and is re- tor 
garded as the forerunner of similar an 
|window arrangements in future uns 


| smaller GM bodies. 
” * * 


‘Plastic Impeller 


ATERPUMP impeller on the 
Cadillac engine has been 
changed from cast iron to a molded 
plastic, in what is believed to be 
the first application of plastics to 
a part of this nature. 
The plastic, of course, is consid- 






IF YOU CAN TELL WHICH TUG-OF-WAR TEAM IS BEST, 





erabl lighter and has a much wer 

YOU CAN TELL WHICH TIRE IS BEST. caaieer’ telah than the casting, cou 
|features which are believed to D 

}result in quieter operation and Ha 

° increased pump capacity. an 
ee 4 dea 

Edison Cuts Battery Prices a 

ge 

By 8 to 10 Percent twe 

| NEW YORK.—B. F. Morris, vice- act 

| president and division manager of EF 

|Thomas A. Edison, Inc., Automo- for 

tive division, announced last week to 

|that the company has_ reduced cha 

prices of auto batteries 8 percent car 


on an overall basis and 10 percent H 
in the case of many of the popular bet’ 
| types. The new price schedules be- 


‘ |came effective Jan. 23. aaa 
| The price reductions were made, | 
|said Morris, in view of generally 
|lowered manufacturing costs. An- Gh 
|other factor prompting the cuts is : 
| the division’s new streamlined mer- Fo 


“RYTHMIC-FLEXING CORDS” MAKE THE DIFFERENCE! 


B, F. Goodrich cords (at right) have NO CROSS THREADS to shackle 
their action. Unlike most cords (at left), BFG cords are sealed in rubber. 


| chandising program which will be- D 
|come fully effective with the im- 
minent opening of the company’s 
|new plant at Bremen, Ind. 


nou 
the 


perfectly spaced, under uniform tension. There are no ‘slacker cords”, chiawnieenaiegme ne 
no over-strained cords. No bunching or gapping. No uneven action. Marsden Gets New Deal ia 
Because they flex in rythm, B. F. Goodrich cords carry the impact | Frank Marsden, president of you 


| the Maryland Automobile Trade 
Assn., is the new owner of the 
Hicks Chevrolet Agency, located 
on York road, a short way north 
of Towson. P 


trom one to another. All share the load equally. All work together to poet 
resist road shock for more blow-out protection. To cushion the bumps 
for more comfort. To share the wear for more mileage. To give you 


a “RYTHM RIDE”! 


: — F s 95 y i we 

CASH IN ON “RYTHM RIDE"! By handling B. F. Goodrich Silver: ciutiticti: cen: if 
town tires, you stand to profit from ‘‘Rythm Ride’’. Your BFG salesman phases of retailing and servicing Nat 
can give you all the facts about a B. F. Goodrich tire franchise, and of cars, Marsden was formerly the 
why “Rythm Ride” gives it extra value. Call him any time. vice-president and general man- cial 
ter 

Only B. F. Goodrich gives you "'Rythmic-Flexing Cords’”’ eos ee ann bea 

in every tire for every purpose. cies of the outlet, which has been sho 

renamed Marsden Chevrolet, Inc. was 
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ales Trend Still in Doubt, 
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Cautions Farlow .. . 


Public Planning Buying Year? | 


NEW YORK.—While auto manu- 
facturers are working on high pro- 
duction this year, the general 
manager of the Automobile Mer- 
chants Assn. of New York, Inc., 
wonders if the public is planning a 
big buying year. 

“To date we have had no pre- 
dictions from our customers as 
to their intentions of breaking 
buying records,” said J. W. Far- 

low. “And therein lies the secret 
as to what kind of a year 1950 
will be.” 

He said that while economists 


Wholesale Sales 
Rise 6 Percent 
During Month 


WASHINGTON.—Sales of service 
and limited-function wholesalers in 
November were estimated at $5,862 
million, the Office of Business Eco- 
nomics, the U. S, Department of 
Commerce, announced last week. 
After adjustment for seasonal vari- 
ations, these sales were 6 percent 
above October, it was said. 

Sales of durable goods establish- 
ments at wholesale, valued at $1,762 
million in November, showed an in- 
crease of 2 percent from the previ- 
ous month after adjustment for 
seasonal factors. Changes from Oc- 
tober ranged from an increase of | 
about 15 percent for house furnish- 
ings to a decrease of 4 percent for 
machinery and metals. Sales of 
electrical goods dealers declined 
moderately; dealers in other dur- 
able commodities experienced sales 
gains. 

Nondurable - goods’ _— wholesalers’ 
sales were $4,100 million in Novem- 
ber, an increase of 9 percent from 
October after adjustment for sea- 
sonal variations. With the excep- | 
tion of a decline in apparel and dry 
goods sales, all nondurable-goods 
groups showed substantial _in- 
creases. 

Inventories of service and lim- 
ited-function wholesalers were $7,- 
032 million at the end of November. 
After adjustment for seasonal fac- 
tors, stocks of both the durable- | 
and nondurable-goods groups were | 
unchanged from October's level. 


$6,068 Suit Based 
On Mileage Claim 


JEFFERSON CITY, Mo. The 
speedometer on a car he bought 
last summer had been tampered | 
with, H. E. Brzuchalski said last | 
week in a suit filed here in circuit | 
court and asking $6,068 in damages. 

Named defendants were C. H. 
Hatler, dealer in Morgan county, 
and Ernie Jones and Leonard Gray, | 
dealers in Miller county. Hatler 
was charged with acting as sales 
agent in the deal for the latter) 
two who, according to the suit, 
actually owned the car. 

Brzuchalski said he paid $4,068 
for the car which was represented 
to him as being new. However, he 
charged, the speedometer on the 
car had been turned back to zero. 

He asked $1,068 as the difference 
between what he paid and what he 
contends the car should have cost, 
Plus $5,000 for damages and costs. 





GM Opens Training Plan 


For Plant Physicians 


DETROIT.—General Motors an- 
nounces that in cooperation with 
the University of Michigan, it is 
inaugurating a new type of post- 
graduate training program in in- 
dustrial health techniques for 
young physicians who have com- 
pleted their internships. 


For Banking Motorists 


PALM BEACH, Fla.—An_ all- 
Weather auto teller’s window was 
opened here last week by the First 
National Bank for convenience of | 
the motoring public. As part of spe- | 
cial dedication festivity, a helicop- | 
ter brought in a bather from the 
beach to the window. An auto! 
show sponsored by local dealers 
was also a part of the event. 


predict a good 1950, with higher; buyers that will put cash in our 
employment, payrolls and savings, | bank accounts.” 

a weekly record of unemployment Turning from prognostigations 
insurance recipients in New York| ®"d dealing with actual happen- 


: ; ings, Farlow said that dealers 
shows that figure is increasing also. who were discounting and trad- 
“But nowhere have we seen a 


ing heavily to “cleanup” 1949 
prediction from the motor vehicle; models have, for the most part, 
prospect that says he will buy every| settled down to a “comparatively 
car or truck we can get in 1950,”| sane” basis with the 1950 models. 
Farlow stated. “And after all, it is| He said dealers report that the 
only a prediction of this kind by | CUStomers, in the last 30 days, have 

been looking for bargains. 

“If you will recall prewar days, 
the buyers in late December, Jan- 
uary and February were usually 
bargain hunters. So this type of 
buyer denotes a trend to prewar 
buying habits.” 

The association official stated 
that used-car dealer stocks are 
low and that few new-car firms 
have enough used cars to even 
be considered an inventory. 

Reviewing the present new-car 
sales picture, Farlow said that spot 
checks reveal good business, and 





Denver Ford Dealers 
‘Steer’ $1,491 to Charity 


DENVER.—Ford dealers of 
Denver have given $1,491 to the 
March of Dimes polio fund with 
the aid of a prize steer. 

First they bought Night 
Watchman, champion Angus 
steer for $3,350—$3.05 a pound. 
The next day it was auctioned 
off for $1,491. The money was 
then turned over to the polio 
fund. 








that some makes are experiencing |car has a magnet, 
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FRAM DISTRIBUTORS CONVENE—From ali over the world, the firm's leading salesmen 
and distributors have gathered for a six-day sales, advertising and merchandising conference 
at Fram's Providence (R. |.) offices. As part of the firm's biggest program to promote 


“complete engine a with Fram oil 
will soon appear throughout the U. S., 


Miniature Ford Offered 


By Kellogg as Premium 


BATTLE CREEK, Mich. First 
premium of the year on Kellogg’s 
cereals is a scale model of the 1950 








Ford. The miniature auto is ad-| 


vertised as “magno-powered” with 
a “mystery-control ring.” 

This means that the little plastic 
instead of a 


motor, under the hood. A_ two- 





ear shortages. 





» It’s new! R-M No. 74 “Green Stuff” Putty is one 
of the latest developments of R-M laboratory 
research. 


It’s easy! Squeeze it like toothpaste. Spread it 
like butter. 


It's velvet-smooth! No drag or stickiness. Green 
Stuff completely fills scratches, drys quickly, 
sands easily, and leaves a slick, smooth surface, 
ready for your R-M Surfacer and a lustrous R-M 
Lacquer or Enamel. 


It drys right! Green Stuff always remains pliable 
long enough to complete an operation yet never 
so long that you will be needlessly delayed in 
your painting. Drying time is just right for 
working efficiency! 
No cracking! No chipping! High solid content 
means very low shrinkage. Adhesive qualities 
are excellent. 

Order from your R-M Jobber today! 

Ask for R-M No. 74 “Green Stuff”’. 


Manufacturers of passenger and commercial car lacquers © enamels © primers © surface 


ead 







“GREEN 
putty! 


5935-71 MILFORD 


ike butter... 


new R-M 


, air and fuel filters, a network of billboards 
says the company. 


finger plastic ring with a mag- 
netized bar attached is the “mys- 
tery-control.” By passing the ring 
| over the Ford, the car can be made 
|to run backward and forward and 
|climb hills. 


Lone Star Buys Site 
Lone Star Motor Co., El Paso, 
|Tex., has purchased the site for 
its present building at 1500 Texas 
St. for $180,000 











STUFF” 








RINSHED-MASON COMPANY 


* DETROIT 10, MICHIGAN 


nting colors ¢ reducers ¢ removers ¢ rubbing compounds, efc. 
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That’s Belief in Capital... 





Buyer Pleas Needed 
For Auto Tax Relief 


(Continued from Page 2) 


percent, and from $25,000 to $50,000,|time of his purchase, and that is 


it is 53 percent. 


The message also recommended 
retention of present lower rates 
for profits under $25,000; exten- 
sion to five years of the present 
two-year loss carry-forward pro- 
vision by which corporations may 
balance their good and bad years 
and revision of taxes on income 
earned abroad. 

Federal automotive excise taxes 
are admittedly a heavy burden for 
motor car buyers and operators. 
Members of Congress themselves— 
who also buy cars—know that. But 
all the yowling for removal thus 
far has come mainly from sources 
that have failed to impress the 
national legislators. 

There is a wide suspicion that 
the average guy who buys a new 
ear doesn’t know just how much 
Uncle Sam sticks him for at the 


the reason he hasn’t been heard 
from oftener and louder. 


The belief is held in many inter- 
ested quarters that the buyer will 
have to be told the facts in full 
before long by those who make 
and sell automobiles, against the 
day that may bring a more tight- 
ened financial situation and the 
heavy federal taxes may prove to 
be deathly sales resistance. 

Observers noted that the Presi- 
dent did not specify exactly what 
taxes should be reduced now or 
how much, He stated only that 
he believed reductions were most 
urgently needed in taxes on bus 
and train fares, freight, long dis- 
tance phone and telegraph bills 
and the whole group of “retail 
excises.” 

During the first session of the 
8ist Congress, Rep. Thomas Mar- 





COLUMBUS (O.) DEALERS ELECT—Introduced at the recent annual meeting were (left 
to on James L. Saeger, Saeger Buick Sales and Service, vice-president; Judge Joseph 
M. 


lifford of the common pleas court; A. | ‘ 
and C. W. Medick Co. (Ford), retiring president; Lou 


president; C. W. Medick, L. E. 


E. White, Bob White, Inc. (Oldsmobile), 


Wilsch, president, Ohio Automobile Dealers Assn.; Edgar Planck, West Side Motors (Dodge- 


Plymouth), treasurer, and John 8. 


tin, Iowa Republican, introduced a 
bill (HR 4489) proposing repeal of 
all emergency federal automotive 
taxes. That bill is still alive and 
awaiting action by the House Ways 
and Means committee, along with 
many other excise tax measures. 
Certainly, in the opinion of leg- 


Dealers--Sales Managers--Used Car Managers--Service Managers 


Visit Booths 








At NADA 


C110--D105--D106 


Equipment Exposition 


On display will be most complete line of factory approved appearance 
reconditioning materials for every used car "dress-up" need—that work 
faster and at least cost to dealer—as well as a complete car done ready 
for lot on one side—the other as taken in. Full staff of expert condi- 
tioners to tell you how you can meet today's biggest selling need at 
lowest cost—in least time—and get best results. 


In particular, inspect PLASTICTINT, the new sensational spray-on head 
lining and side wall renewer—the new DYLAK convertible top dye that 
waterproofs and dyes faded convertible tops, six colors, drys in 20 
minutes—CHROME RENEW to put a new sheen on those scrubby and 


rusted bumpers and grille guards. TIRE BLACK that makes old tires 
look new and keep their color for months. 


The Automotive Industry’s Used Car 
Conditioning Specialists 


At YOUR Service 
ARNDT-PALMER LABORATORIES 


17730 DORA STREET 


MELVINDALE, MICH. 


Canadian Factory—Windsor, Canada 


We Are Here to Solve Your Used Car Problems! 





Booths €110--D105--D106 NADA Equipment Exposition 


Gager, Potter-Gager Co. (Ford) 





secretary. 


islative observers here, if the ex- 
cises on such luxuries as _ furs, 
jewelry and cosmetics can be whit- 
tled down, there ought to be hope 
in the automotive field where mo- 
tor cars—in the main—are every- 
day necessities in the lives of mil- 
lions of our people. 


But to do that—remove or reduce : 


the automotive excises—they say, 
‘t will be necessary to enlist the 
aid of the individual car buyer by 
impressing upon him at the time 
of his purchase just how much of 
his expenditure is taxes instead of 
glossing over that part of the 
transaction out of fear that he 
may not buy. 

Efforts in the past to win re- 
peal of the federal automotive 
excises have been spearheaded 
here by the National Highway 
Users Conference, which is made 
up of both manufacturer and 
consumer organizations. In the 
NHUC are joined the auto mak- 
ers, the tire manufacturers, the 
oil companies, the American Au- 
tomobile Assn., the American 
Trucking Assns., etc. 

During the first session of the 
8ist Congress the NHUC handed 
Congress a repeal petition signed 
by more than 600 national, state 
and local organizations. It was an 
impressive document, but, obvious- 
ly, not impressive enough, for, as 
the NHUC itself admits, in all the 
talk on Capitol Hill about federal 
excise removals or reductions, the 
automotive taxes are rarely men- 
tioned. 

That should not be taken as a 
reflection on the work of the 
NHUC, for it is conceded through- 
out organized motordom that the 
NHUC has done a magnificent job 
gathering the facts in favor of tax 
reduction and presenting them to 
members of Congress. 

But politics is politics and the 
potential voting strength of this 
organized “front” is well known to 
the shrewd politician and he will 
not act until the little men in the 
rear ranks are heard from. 

Hence, it would seem that the 
big organizations, if they are deep- 
ly concerned about repeal, will 
have to get down to bedrock in 
selling the idea to Joe and Jane 
Smith, and persuade them to write 
to their Congressmen. 


Missouri Dealers 


Meet May 23 
In Kansas City 


JEFFERSON CITY, Mo. — The 
Missouri Automobile Dealers Assn. 
will hold its next convention May 
23 at the Hotel President, Kansas 
City. 

The date and place were chosen 
by the board of directors. 

Don E. Fitzgerald is chairman 
of the convention committee, Other 
members are Roland H. Record, 
N. S. O'Neill, Herb Kinkaid, George 
Lawler, George Welsh and Kenneth 
Spry. 

e 
Streamlined 
Doubled Sales Sought 


By Honig (Nash) 


LOS ANGELES.—Spencer Honig, 
president of Nash California Co., is 
reorganizing in hopes of doubling 
his present sales quota. 

To accomplish this, Honig has 
hired 29-year-old Charles Roh, for- 
mer member of Hull Dobbs in 
Memphis, as his general manager. 








Packard Gives 
District Managers 


§ . 7 
Week’s Training 
DETROIT.—Packard’s 75 district 
managers from field offices in the 
U. S. have attended a series of 
week-long “schools” which featured 


practical work 
courses. 
The _ intensive 


training included 
talks by factory 
executives on 
their specialized 
subjects and a 
work session by 
the district man- 
agers on used-car 
reconditioning. 

Karl M. Greiner 
sales vice - presi- 
dent, said the “schools provide an 
opportunity for the district man- 
ager to become reacquainted with 
new and established factory poli- 
cies, programs and procedures. 

“Our primary purpose is to con- 
tinually equip our district manager 
to better serve the dealers through 
a thorough knowledge of factory 
plans.” 
The schools were held in St. Clair, 
Mich., about 50 miles northeast of 
Detroit. C. D. Thomas, Packard 
sales promotion manager, and L. 
D. Rambeau, sales promotion train- 
ing assistant, planned the courses 
and are in direct charge of the 
sessions. 

The first session was opened Jan. 
9 and the final term ended Jan. 28. 








ee TIRE—This is a cross-section of 


the new oodrich puncture-sealing 
tubeless tire. Small concentric ridges of 
rubber on the outer edges of the beads seal 
the tire securely against the rim and prevent 
leakage of air, the company states. The valve 
stem is inserted through a hole in the rim. 


Geedeiae Expands 
Market Coverage 
Of Tubeless Tire 


DETROIT.— The puncture-seal- 
ing tubeless tire was introduced to 
the Detroit market last week by 
B. F. Goodrich Co. 


The tire features a tread in which 
the new tougher, longer-wearing 
“cold rubber” is used. Air is re- 
tained in the tire instead of in an 
inner tube, 

On the wheel the tubeless casing 
looks no different than an ordinary 
one, Guy Gundaker jr., general 
manager of replacement tire sales, 
explained to 300 B. F. Goodrich 
dealers. 

The tire has a special first ply 
that provides a thin, effective bar- 
rier against diffusion of air, A 
thick layer of specially - com- 
pounded puncture-sealing material 
covers the crown and shoulder of 
the casing and is said to provide 
protection against punctures by 
nails or spikes that ordinarily 
would result in a flat tire. 

Whenever sharp objects pierce 
the tire and are withdrawn, Gun- 
daker said, the gummy lining is 
drawn into the hole and seals it 
permanently against loss of air. 


Rhode Island Registrar 


Seeks One-Year Plates 
PROVIDENCE, R. I.—Rhode Is- 
land Registrar of Motor Vehicles 
Laure B. Lussier has told a state 
budget hearing that his department 
has decided that yearly issuance 
of motor-vehicle licenses is needed 
to prevent illegal use of old plates. 


In citing objections to the present 
system of issuing three-year plates 
with annual tabs, Lussier stressed 
the lack of any provision for com- 
pulsory return of plates not re- 
newed. 
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Allen gives you the largest and most complete sales and 
Vd service organization in the field. A nation-wide staff of 
ou ¢ oe? 7 factory trained equipment specialists . . . station wagon 
fi mobile demonstration and service units . . . thorough 

instruction ... prompt after-sale service . . . evening shop 

clinics . . . recalibration service. 











Dealer 





Riefler Bros. 
Hamburg, N. Y., is completing a 
two-story addition to its plant 
which will provide additional space 
for service and storage. The firm 
recently took over additional prop- 
erty for more outdoor parking area. 

* * > 


Hailey to Build 


According to W. C. Hailey sr., | 


president of Hailey Chevrolet Co., 
Chattanooga, Tenn., plans are near- 
ing completion for a new building 
for the firm at 17th and Broad 
streets. Hailey said actual con- 
struction would start this winter. 

° * > 


Quality Buick Opens 

Quality Buick Co., Sinton, Tex., 
has formally opened in a modern 
building on Rachal St. The firm is 
owned and operated by L. H. Pen- 
nington. 

. + o 
Roberts Opens New Home 


Roberts Motor Co., (Studebaker), 
has opened its new home at Ridge- 


wood and Pear St., Sebring, Fla.,|chased the Hudson dealership in 





Again in 
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Doings 





the company. 
+ * * 


Meador Names Smith 


Harry R. Smith has been ap- 
pointed sales manager for Gene 
‘Meador, Inc. (Packard), San An- 
| tonio. 


* * + 


Clarksburg (W. Va.) White 


Clarksburg White Truck Co., 
Clarksburg, W. Va., has been or- 
ganized with capital stock of $5,000. 
Principals are C. H. Remp, D. J. 
| Remp and Lois M. Remp. 


* * * 


West Side to Remodel 
West Side Motors, Inc., 1350 W. 
Broad St., Columbus, O., has taken 
out a permit for remodeling its) 
building at 1345 W. Broad St. The | 
improvement will cost $3,500. 





* + * 


Bullock Sells Out 


James Kardokus, Baxter Marr 
and J. N. Waterbury have pur 


(Buick-Cadillac), ; according to Jack Roberts, head of | 


| Lawton, Okla., from Tom Bullock. 
| Kardokus and Waterbury also own 
'the Hudson dealership in Apache, 
| Okla. 


Holmden Files Name 


A business name has been filed 
|in the Erie county clerk's office for 
|Royal Motors, 44 Delaware Ave., 
|Tonawanda, N. Y., by David A. 
Holmden. 

+ + aa 
Correction 


Automotive News regrets the er- 
| roneous connotation of the heading 
over the Dealer Doings item of 
Jan, 16, reporting the notice of 
dissolution of the incorporation by 
Howard Crumley Chevrolet Co., 
Shreveport, La. The heading was 
“Howard Crumley Quits.” Howard 
Crumley Chevrolet Co. is still in 


| business. 


Papal Honor 
Maher, of Dallas, Named 


Knight Commander 


Pope Pius XII has appointed Ed 
Maher, of Dallas, a Ford dealer for 
31 years, a Knight Commander of 
the Order of St. Gregory the Great. 


Bishop Joseph P. Lynch, of the | 





the Pittsburgh Post-Gazette 


published more new passenger 


car and truck advertising than 
any other Pittsburgh daily 


newspaper. Proof again that 


the Post-Gazette pays off in the 


car-conscious Pittsburgh Market. 


Media Records, 1949 


Passenger. Cer (New) ae . <n 439,003 


Trucks & Tractors../......-. 52,040 


Garage & Service 


Tires & Tubes....-.--se00s ITI 


Gasoline & Olls....,-.... 47,036 


Nita We hncomnaaiedioc sds 4,663 


REPRESENTED NATIONALLY 


Catholic Diocese of Dallas, in mak- | 


Post-Gazette Press Sun-Telegraph 


381,622 
30,176 
Stations 20,822 13,475 
: 15,294 

46,826 


6,110 


361,420 
39,609 


14,197 


BY MOLONEY, 


1,359 


37,793 


4,347 


REGAN & 





SCHMITT, 





DAVIS OLDSMOBILE USES COLONIAL EFFECT—S. L. Davis, president of this Chicago 
firm, has dedicated its new building, which is a faithful reproduction of an early American 
home. Located at 1221 N. LaSalle St., the salesroom has pegged oak floors, a corniced 
ceiling supported by 16 hand-carved pilasters, a log-burning fireplace, mahogany and maple 
furniture and hand-braided rugs. The ground floor contains 10,000 square feet of show space. 











ing the announcement, stated that 
he had personally petitioned for| aspirant for the priesthood. 

the bestowal of this honor ee “cand a of = oe 
he visited Pope Pius at Castle|im building the new Church of 
Gondolfo in Italy last October. | Christ the King, which was dedi- 


zat : 
Maher was honored for his many | ated in aOes.. — 


years of lay leadership in church | 
affairs. He and his wife have en-| Blaze Destroys Hayes 


dowed a foundation known as the|, “@yes Motor Co., Bethany, Mo., 


has been destroyed by fire, with 
Layden-Maher scholarship in the : ’ 
Dallas diocese for annually paying — — - $50,000. 


all expenses for some _ student 








Riley Names Mergens 


F. T. Mergens has been ap- 
| pointed sales manager of Earl 
| Riley Packard Co., Portland, 
| Ore., announces Fred Dunning, 
general manager. He left Pack- 
ard Oregon Co. to take the new 
post, 

* * * 


| age Aids Shrine Hospital 
Francis Gage, Chrysler dealer in 
| Bakersfield, Calif., and president of 
the Kern County Shrine Club, has, 
along with Emil Reed, secretary 
and treasurer of the club, presented 
a check from the club for $5,000 
toward the Shrine’s crippled chil- 
| dren’s hospital. 
o 


* . 
Chicago Chrysler Dealers 


| Elect Lodi President 


John C. Lodi, Chicago, was 
elected president of the Chrysler- 
Plymouth Dealers Assn., com- 
posed of dealers in the Chicago 
area. 

Other officers elected at the 
| group’s annual meeting were: 

Clarence W. Marquardt, vice- 

president; Wesley L. Renzas, 

treasurer, and Maurice A. Price, 
| Secretary. Chosen directors were 
the officers and Thomas J. Cos- 

tello, Philip L. Cullen, Zollie S. 

Frank, Kenneth H. Idle and 
| Martin J. Kelly. 

* + 





Kiwanis Names Morrison 


Cecil Morrison, manager of 
Farmer Motor Sales (Chevrolet), 
Rochester, N. H., has been named 
|@ member of the attendance com- 
ae of the Rochester Kiwanis 
club, 


| Cleveland Pontiac Dealers 


| Elect Sirl °50 President 


Charles H. Sirl, of Geiger-Sir! 
|Inc., has been elected president of 
| the Cleveland Metropolitan Pontiac 
Dealers Assn. 

Other officers for 1950 include 
Don T. Bourne and Lou Meliska, 
vice-presidents, and Sanford Nudel- 
man, secretary-treasurer. It is Nu- 
delman’s third term, 

+ as + 

Manning Names Bachrodt 


| Louis C. Bachrodt jr. has been 
| appointed general manager of Paul 
| Manning Chevrolet Co., Des Moines. 





|Paul Manning, president, said 
| Bachrodt also will act as secretary- 
| treasurer. 


| 2 Dealers Head C. of C. 


| In Spencer, W. Va. 


Thomas J. Arnold, of Simmons 
| Auto Co., Ine., Spencer, W. Va., 
and president of the West Virginia 
Automobile Dealers Assn., has been 
|named to head Spencer’s chamber 
of commerce. 

Earl M. Daniell, owner of Daniell 
Chevrolet, was elected first vice- 
| president. 
| * + * 


| Twin City Chevrolet Assn. 


| Elects Finch President 


Twin City Chevrolet Dealers 
Assn., St. Paul and Minneapolis, 
has chosen John Finch, Downtown 

| Chevrolet, St. Paul, president of the 
| (Continued on Page 15, Col. 1) 
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(Continued from Page 14) 


group for 1950. He succeeds William | 
Crossland jr., St. Anthony Motors, | 
Minneapolis, retiring president. | 
Finch is past president of the Min- 
nesota Automobile Dealers Assn., 
and was also elected vice-president, 
and Norman Grossman, Suburban 
Chevrolet, Hopkins, was re-elected 
secretary-treasurer. 

+ * * 


New Home for Stowers 


Favors for everybody and flowers 
for the ladies featured the opening 
of the new facilities of Stowers 
Motors, Inc. (Chevrolet-Buick), 
Bluefield, W. Va. 

oa 


* * 


Maxson Backing Grid Team 
Chester J. Maxson, head of Max- | 
son Cadillac-Pontiac, 
one of the incorporators of the) 
new Buffalo Bills Football Club, | 
Inc., organized to retain profes- | 
sional football in Buffalo. 
+ * * | 


Hilligoss Joins Brownson | 


Walter C. Hilligoss, for the past 
15 years district manager for 
Chrysler Corp., has joined Brown- | 
son Motors (Dodge-Plymouth), 
Dishman, Wash. 


Phila. Chevrolet Dealers 


Elect Robinson President 


The Chevrolet Dealers Assn, of 
Philadelphia has elected H. E. 
Robinson, of Girard Chevrolet Co., 
president for 1950. 

J. L. Doan, Doan-Calhoun, Inc., 
was named vice-president; G. S. 
Keeley, Keeley Chevrolet, Inc., sec- 
retary, and A. R. Shuman, Com- 
munity Chevrolet Co., treasurer. 

Directors are W. C. Fetters, Ter- 
minal Chevrolet Co.; Morris Brown, 
Duff-Brown Chevrolet Co.; G. W. 
Scheetz, George W. Scheetz, Inc.; 
L. T. Brown, Gibson Motor Corp., 
and Cecil R. Evans, Evans Chev- 
rolet Co. 

> * + 


Powell Retires 


Earle Powell has announced his 
retirement as an active partner 
in the Powell-Gardner Buick 
agency. John Gardner has as- 
sumed full responsibility for the 
business which will continue to | 
be conducted under the name of | 
Powell-Gardner in Philadelphia. | 

+ * 


* 


Palmer Joins Farney 

Howard Palmer has been ap- 
pointed sales manager for Farney 
Motor Sales (Hudson), 1512 E. Jef- | 
ferson, Springfield, Ill. Farney was 
connected with Claude Wilson Mo- 
tors for many years before that | 
firm discontinued its Hudson fran- | 
chise. 

+ * + 


Stephens Opens Lot 
Glendy Munson, vice - president 
and general manager of Stephens 
Buick Co., Inc., New Orleans, an- | 
nounced the opening of a used-car 
lot at 745 Carondelet St., across the 
street from the new-car showroom. 
* * + 


Auer Joins Schulte 


Joe Auer has joined Schulte- 
Packard, 6400 Frederick Rd., Bal 
timore, as service manager. 

+ * x 


Knafel Opens Ford Deal | 


William J. Knafel, former oper- 
ator of L. & K. Willys Co., Tall- 


madge, O., has given up that 
franchise and has opened Tall- 
madge Motors (Ford). 

* * a 


Van Devere Names Fodor 
Van Devere, Inc. (Packard), 225 
E. Exchange St., Akron, has ap- 
pointed Michael Fodor as general 
sales manager. The firm is adding a 
used-car lot, it is announced. 
* + * 


Gutting Names Johnson 


Earl Johnson has been appointed 
parts and service supervisor of 
Gutting Motor Co., (Cadillac-Pon- | 
tiac), Topeka, Kans., Elmer Gut-| 
ting, president, has announced. 

Ba * * 


2 Texas Firms Up Stock 

Two Texas dealerships have in- | 
creased their capital stock. Higgin- | 
botham Buick Co., Houston, has 
been permitted to raise its stock 
to $100,000, while Packard Port 


| price was $150,000. 
* 


|ford, who resigned as president of 


Buffalo, is |~ 


ee pee: 15 


ville, Minn., has been reported, 
and the firm will now operate as 
Berg Motor Co. with Albert Han- 
son and Aale Kauppi as man- 
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Springs as a direct factory dealer|also joined the firm as used-car 
under the name of L. P. Safford | manager. 
Nash, Inc. * * «& 


ee ae | Ogburn Motors 
F ers. 
Hornbeck’s 30th Year | Ogburn Motors, Inc., Camden, | 7 * * & 


George A. Hornbeck sr., presi- |S C, has been organized and 
hiked | dent of Hornbeck Chevrolet, Inc., |chartered with capital stock of Thomas B uys Property 
Carbondale and Forest City, Pa., | $20,000. Fred M. Ogburn is presi-| (Thomas Cadillac-Oldsmobile, Inc., 


Doings 





Arthur, Inc., Port Arthur, 
| its stock to $40,000. 


* has observed his 30th anniversary | dent. 214 N. Church St., Charlotte, N. C., 
*7 78 in the automotive sales and serv- has purchased property adjoining 
Wolk Buys Building ice business in northeastern | . s d Sia Deal its headquarters to be used for 
Louis Wolk, president of Wolk| Pennsylvania. Fitzgerald Opens De building an addition. The sale price 
pr a ~ Stillson — = * #* # | A, C. Fitzgerald has opened Fitz-|was $40,000, said G. C. Thomas, 
chester, N. Y., has announce a ° gerald Motor Co. (Studebaker), | president. 
his firm has purchased the adjoin- Capitol Names Nash Dawson, Ga. ‘ee * 
ing building at 33 Stillson St.. now| Officials of Capitol Chevrolet Co., * * ® Delano Formed 





Dallas, announce the appointment 


housing Bancroft Motors. Purchase 
of Charles D. Nash as manager 


Berry Names McCarthy Delano Chevrolet Sales, Milford, 


» * for the company’s new-truck cen- Ray F. McCarthy has joined|O., has been incorporated by Har- 
Dell-Nash Sold ter at Fourth and Neches streets.| Berry Motor Car Co. (Packard),|ley F. Delano, Paul C. H. Siemon 
: a 2201 Locust St., St. Louis, as retail| and Charles E. Goldie. 
Dell-Nash, Silver Springs, Md., | sales manager. * * & 


Fogg Adds 2 Salesmen 


Fogg Motors, Ltd., Columbia and | B H M 
Tenth St., New Westminster, B.C., erg, Manson Merge A new body shop has been start- 


has added Frank Rogers to its new- | Consolidation of Hanson Ga- ed by Richard Braund in Elroy, 
in Silver! car sales staff. Charles Morrow has| rage with Berg Motor Co., Glen- | Wis. 


has been purchased by L. P. Saf- 


* * * 


Braund—Elroy 





Safford-Chandler Nash Co., Wash- 
ington. 


Safford will operate 


WITH A PLAN AND THE EQUIPMENT 
TO SAVE TIME, LABOR AND MONEY 


IN YOUR OWN SHOP 


You’re invited to visit the 
BRIGGS DISPLAY 


BRIGGS BOOTH 
C-117 


SEE YOU THERE: 


N.A.D.A. CONVENTION 
February 5th thru 8th, 1950 





BRIGGS WILL DISPLAY AT THE CONVENTION 


DOOR PANELS, BODY SECTION PARTS—ALL MODELS 1940 thru 1950 e BRIGGS MECHANI- 

MIX—POWER DRIVEN COLOR MIXING MACHINE—with only 29 base tints you can accurately 

match thousands of colors e BRIGGS COMPLETE LINE OF REFINISHING MATERIALS: Lacquers 

Enamels @ Primer Surfacers e Thinners @e Hand Rubbing Compounds e Infra Red Baking 

Oven Units @ Door Repair Panels @ Body Section Parts e Mechani-Mix e X-Act Match Color 
Kits e Abrasives and Underbody Coating 


BRIGGS MANUFACTURING COMPANY 


REFINISHING MATERIALS DIVISION * DETROIT 11, MICHIGAN 














PARTNERS 


IN SERVICE 


INDEPENDENT 


Quality Parts and Quantity Sales 


Use GENUINE 


And buy them at your 
LOCAL CHEVROLET DEALER’S 


AUTOMOTIVE NEWS, JANUARY 30, 1950 __ 














Your local Chevrolet dealer stands ready, willing 
and able to help you with any or all your Chev- 
rolet service problems. He maintains large and 
balanced stocks of parts to fill your orders quickly 
and efficiently. And the experience of his staff of 


trained mechanics is always available to you. 


FOR YOUR BEST DEAL... DEAL 
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1 SERVICEMEN... 


Go Hand in Hand! 


CHEVROLET 
PARTS 











Years of careful research—more years of 
exacting tests—stand behind every genuine 
Chevrolet part. Some of the best engineers 
and designers in the country have spent 
their business lives making genuine Chev- 
rolet parts as fine as possible. That is one 
important reason why you as an independ- 


ent serviceman should be sure your cus- 





WITH YOUR CHEVROLET DEALER! 


amen 
aan 


tomers get only genuine Chevrolet parts. 
Then, and only then, can you be sure your 
business rests on the secure foundation of 
quality . . . that same superior quality that 
has made the name Chevrolet famous for 
long and faithful service. Then, you can be 
sure of a business firmly based on the satis- 


faction of your customers. 
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in state capitals. 
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New Passenger Car Registrations, 14 States for December, 1949-1948 








Car registrations by states are released 
here weekly, as completed by R. L. 
Polk representatives in state capitals. 
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New Commercial Car Registrations, All States for November, 1949-1948 
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New Commercial Car Registrations, 13 States for December, 1949-1948 
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equipment. CHRYSLER Royal 4-dr. sed., $2,- FORD OF BRITAIN—4-dr. sed. (Prefect, | 738; 2-dr. sed., $1,713; club cpe., $1,735. | wag., $2,280 (deluxe, $2,359); bus. cpe 
AUSTIN—Four—4-dr. sed. (Devon), $1,- | 153-75:_8-pass. 4-dr. sed., $2 ; club cpe., | cloth), $1,040; 4-dr. sed., (Prefect, leather), | Statesman Custom—4-dr. sed., $1,897; 2-dr. | $1,587. Chieftain Eight—4-dr. sed., $1,829 
345; 2-dr. sed. (Dorset), $1,295; ‘stat. $2,133.75; stat. wag., Windsor | $1,077; 2-dr. sed. (Anglia), $947. Delivered | sed., $1,872; club cpe., $1,894. Ambassador | (deluxe, $1,924); 2-dr. sed., $1,779 (deluxe 
wag. (Countryman), $1,445; conv. (Atlan- | 77474F-_ sed., $2,348.50; 8-5 4-dr. sed., | in New York.) Super —4-dr. sed., $2,064; 2-dr. sed., $2,- | $1,874); club cpe., $1,779 (deluxe, $1,874) 
tic), $2,345. Six—4-dr. sed. (Sheerline), | $3:969.75; club cpe., $2,327.50; conv., §2,- FRAZER—4-dr. sed., $2,395. Manhattan | 039; club cpe., $2,060. Ambassador Cus-| conv. deluxe, $2,006; Catalina deluxe, $2, 
$5,800. (Delivered eo New York.) 761; lim., $3,196. Saratoga—4-dr. _ Sed., —4-dr. sed., $2,595; conv., $3,295. tom—4-dr. sed., $2,223; 2-dr. sed., $2,198: | 085 (super deluxe, 2,143); stat. wag 
BUICK—Special Series 40—4-d Sars $2,667.25; club cpe., $2,641. New Yorker HUDSON Pacemaker Six — 4-dr. sed., club cpe., $2,219. (Hydra-Matie optional | $2,348 (deluxe, $2,427); bus. cpe., $1,656 
woahe an "$1,957 aan $1 909): as 4-dr. sed., 2,773; club cpe., $2,756.75; | $1933: 2-dr. sed., $1,912; club cpe., $1,- | °” Ambassador models at $158.50.) | Streamtiner Six—4-dr. sed., $1,740 (deluxe, 
ietback sed $1 925 (deluxe $1 San one conv., $3,263. Town & Country--Newport, | 933: bus, cpe., $1,806.50. Super Six—4-dr. OLDSMOBILE Series 76 4-dr. sed., | $1,835); sed. cpe., $1,689 (deluxe, $1,784) 
J 1872" ‘del wo <¢ 1.015): pcs , Sed, $4,027.75. Crown Imperial—4-dr. sed., $5,-| seq, $2,206.50; 2-dr. sed., $2,156; club $1,835 (deluxe, $1,903); sed. cpe., $1,761 | Streamliner Eight-—4-dr, sed., $1,808 (de 
oe - ae san ot. ; ); Dus. rah 253.75; lim., $5,358.75. (Prestomatie op-| one’ $2, 203.25: conv., $2,798.75; bus. epe., | (deluxe, $1,829); 2-dr. sed., $1,777 (deluxe, | luxe, $1,903); sed. cpe., $1,758 (deluxe 
rae <a aan $2 = —_ ae oF 008: tional on Royal at $120.90, standard on $2,053.2 25. Super Eight—4-dr. sed., $2,- $1,845); ; club epe., $1,735 (deluxe, $1,803); | $1,853) (Hydra-Matic optional on all 
aa os ‘at. Silene $2 187: aie a + | other series. ) 2 Q-dr. sed., $2,245; club cpe., $2,- conv., 2,151 i Holiday, 2,019 (deluxe, $2,- | models at $158 50.) 
$2,862. Roadmaster Series 70—4-dr. sed.. CROSLEY—2-dr. sed., $866; conv., $866; | “Commodore Six—4-dr, sed., $2,-| 12 eh We gr oa ety RENAULT—4-dr. sed., $1,035. Deliv 
$2,656; ‘130’ 4-dr. sed., $2,761; sed. cpe., | Oadster (Hotshot), $861; stat. wag., $894. club cpe., $2,358.50; — conv., | 7 . $1,925 (deluxe, $2,003) — di ; a ered in New York.) 
$2,551: conv., $3,004; Riviera, $2,877: stat. DeSOTO—Deluxe—4-dr, sed., $2,006.% Commodore Eight-—-4-dr. sed $1. 941 dale se aleks cian a $1. 200 SINGER—roadster, $2,250. (Delivered in 
wag., $3,430. (Dynafiow standard on Road- |C!Ub_cpe., $1,995.75; Carry-All sed., | $2, club cpe., $2,447.75; conv., $3,-| 72) “31.977 7 annie $2 e Holiday, | NeW, York.) 
master. optional on Special and Super at | 210-50. Custom {-dr. ‘sed., $2,193.75; | 040.75. (Super-matie optional on all mod- 52.183 7 Pah Soaks’ ek cee cae STANDARD VANGUARD {-dr. sed., 
$169.20.) 8-pass. 4-dr. sed., $2,882.75; club cpe., | els at $215.) $2, "683. = on.-4-an, = einen re $1,850. (Delivered in New York.) 
‘ADILLAC—Series 61—4-d : > _ | $2,175.75; conv., $2,598; stat. wag., $3,- HILLMAN MINX t-dr. sed., $1,495; ss $2,414): a ae. . te i $2 ona | STUDEBAKER—Champion Deluxe—4-dr 
pe : AC—Series ao sed., $2,- | 112.75; Suburban sed., $3,198.75. (Tip-Toe | conv., $1,745; stat. wag., $1,825. (Deliv- or 4 382 vey = 2246 selina sed., $1,688.50; 2-dr. sed., $1,656.75; club 
892; club cpe., $2,787. Series 62—4-dr. | Hydraulic Shift standard on Custom, op- | ered in New York.) ay uxe, $2,382); sec oe, Soe XC : uxe, | cpe., $1,683; bus, cpe., $1,588.25. Cham- 
sed., $3,260; club cpe., $3,176; conv., $3,- | tional on Deluxe at $120.90.) JAGUAR—4-dr. sed., $3,750; conv., $3,- | $2340); conv. deluxe, $2,793; | Holiday, | pion Regal Deluxe —4-dr. sed., $1,762; 2-dr 
680; Coupe De Ville, $3,549. Series 60 DODGE—Waytarer—2-dr. sed., $1,755; | 850: roadster, $3,945. (Delivered in New| $2,404 (deluxe, $2,662). sa OP- | sed., $1,730.50; club cpe., $1,756.75: conv 
Special—4-dr. sed., | $3,528. Series 75— | roadster, $1,744.50; bus. cpe., $1,628.75. | York.) tional on all Mee nee ae) ned. $2,249 | $2086.25; bus. cpe., $1,662. Commander 
T-pass. 4-dr. sed., $4,812; Imperial 4-dr. | Meadowbrook—4-dr. sed., $1,865.75. Core-| KAISER — Special 4-dr. sed., $1,995;| PACKARD <i tight z ,-¥- ie $2, 49 | Deluxe—4-dr. sed., $2,019.25; 2-dr. sed 
sed., $5,001. (Hydra-Matic standard on|net—4-dr. sed., $1,944.75; |8-pass. 4-dr. | Traveler, $2,088. Deluxe—4-dr. sed., $2,-| (deluxe, $2,383); 2-dr. sed... $2,224 (deluxe, | $1 1987.75; club cpe., $2,014. Commander 
Series 62 and 60 Special, optional on Series | seq. $2,634.25; club cpe., $1,931; conv.,|195; Vagabond, $2,288: conv., $2,195: Vir- | $2,358); stat. wag., $3.44 . Super—4-dr. | Regal Deluxe—4-dr. | sed., $2,140.25; 4-dr 
61 and 75 at $174.25.) $2,346; stat. wag., $2,882.50. (Gyro-Matie | ginian, $2,995. sed., $2, 633 (deluxe, $2,919); 7-pass. 4-dr. sed. (Land Cruiser), Sar. sed 
CHEVROLET — Styleline Special 4-dr. | optional on Coronet models at $94.60.) LINCOLN — 4-dr. sed., $2,574.50; club sed. deluxe, $3,950; 2-dr. sed., $2,608 (de- $2,108.75; club cpe., conv., §$2,- 
sed,, $1,460; 2-dr. sed., $1,413; club cpe., FORD—Deluxe Six—4-dr. sed., $1,471.50; | cpe., $2,527. Cosmopolitan 4-dr. town | luxe, $2,894); conv. deluxe, $3,350; lim. | 467 50, 
$1,418; bus. cpe., $1,339. Fleetline Special |2-dr. sed., $1,424; bus. cpe., $1,332.50. |sed.. $3,238; 4-dr. spt, sed. $3,238; club | deluxe, $4, 100. Custom—4-dr. sed., $3,935; |“ SUNBEAM-TALBOT—4-dr. sed., $2,495 
—4-dr. sed., $1,460; sed. cpe., $1,413. | Deluxe Eight — 4-dr. sed., $1,545; 2-dr.|cpe.. $3,185.50; conv., $3,948. (Hydra-|COMV., $4,480. (Ultramatic standard on conv., $2,745. (Delivered in New York.) 
Styleline Deluxe—4-dr. sed., $1,539; 2-dr, | sed., $1,497.50; bus. cpe., $1,419. Custom | Matic optional on all models at $174.25.) Custom, optional on other series at $185.) TRIUMPH—4-dr. sed., $2,495; conv., $2 
sed., $1,492; club cpe., $1,508; conv., #. - | Deluxe Six—4-dr. sed., $1,558; 2-dr. sed., MERCURY—4-dr. sed., $2,031; club cpe.,| PLYMOUTH — Deluxe P19 2-dr. sed., | 745. (Delivered in New York.) 
857; Bel Air, $1,751; stat. wag., $2,004 $1,511; club cpe., $1,511; stat. wag., $2,-| $1,978.50; conv., $2,409.50; stat. wag., | $1,507; Suburban, $1,855; bus. cpe., $1,- WILLYS-OVERLAND~— Four Jeepster 
Fleetline Deluxe—4-dr. sed., $1,539; sed. 027.50. Custom Deluxe Eight—-4-dr. sed., | $2,560.50. | 385.75. Deluxe P20 4-dr. sed., $1,566; | $1,603.01; stat. wag., $1,709.08; stat. wag 
cpe., $1,492. (Powerglide optional on De- | $1,637; 2-dr. sed., $1,589.50; club cpe., NASH — Statesman Deluxe bus. cpe., | club cpe., $1,534.25. Special Deluxe P20—| (four-wheel-drive), $2,008.27. Six — Jeep- 
luxe models at $158.50.) $1,595; conv., $1,948; stat. wag., $2,106.50. | $1,633. Statesman Super—4-dr sed., $1,- | 4-dr sed., $1,644; club cpe., $1,617.50; | ster, $1,639.85; stat. wag., $1,814.33, 
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The New York Times 
is first 


among all New York 


newspapers in 





New Passenger Car 





Advertising 


You see more automotive advertising 

in The New York Times ... more passenger 
car advertising, more truck and tractor 
advertising ... because Times readers 

mean business and smart automotive men know 
it. For more new car business for you 

in 50, look to The New York Times. 


KE ak. The New Work Times. | 


a Sawer a a 














__ amie 





OFFICES: 


New York: 229 West 43rd Street 
Boston: 140 Federal Street 


Soe en lll| | Chicago: 333 North Michigan Avenue 


Detroit: General Motors Building 








Los Angeles: Sawyer-Ferguson-Walker Co., 645 South Flower Street 
San Francisco: Sawyer-Ferguson-Walker Co., Russ Building 
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AUTOMOTIVE WASHINGTON 


Upkeep of Old Trucks 
Boosts Mail Costs 


By William Ullman 


Washington Correspondent 


* LAUNCHING an effort to prod Congress into getting 
busy with the job of reorganizing the Post Office depart- 
ment, the Citizens Committee for the Hoover Report set 
forth some of the things it found wrong with the old ma- 
chine. One thing it found, for example, was that the average 


age of 10,000 Post Office mo- 
tor vehicles was above 15 


| Post Office should go on trying to 


serve a modern nation with the 


years, which means, the com-| moustache-cup methods and hand- 
mittee said, that maintenance costs| cranked equipment of grandfath- 
are 20 percent higher than they | er’s day.” 


would be on more 
modern equip- 
ment. 

Dr. Robert L. 
Johnson, presi- 
dent of Temple 
university and 
chairman of the 
group, declared in 
a statement that 
there is no excuse 
for continuing the 
year-long delay 
that already has 
occurred since the commission 
showed Congress how to save $250,- 
000,000 a year and give better pos- 
tal service. 

“There has been little fundamen- 
tal change in the organization of 
the Post Office since 1836,” Johnson 
said. “There is no reason why the 


William Ullman 





He pointed out that all the re- 
search needed was performed by 
the Honver commission in detail, 
and that the whole plan has been 


approved and recommended to 
Congress by the president. 
+ + * 


Pressure Tactics 


UT he warned that “strong op- 
position to the improvement of 
Post Office department accounting 
methods is forming within the gov- 
ernment,” and urged citizens to put 
pressure on Congress to act now. 
“It still costs 2% cents to print 
and deliver a penny postcard, 85 
percent of which are used for bus- 
iness purposes, with the result that 
the citizen bears the loss,” Johnson 
said. 
“The financial books of the Post 





| 
Office department are currently six | 
months to a year behind,” he said. | 


Moreover, Johnson went on, the| 
postal establishment, which needs | 
accurate figures for day-to-day | 
management, has virtually no con- | 
trol over these accounts and their 
maintenance. 

“The books are maintained 
hundreds of miles away from 
Washington, with the result that 
a duplicate set of unofficial ac- 
counts has to be kept within the 
Post Office—and an incomplete 
one at that.” 

Johnson recalled that the com- 
mission found 80 percent of mail- 
sorting operations could be per- 
formed more quickly with mechan- 
ical equipment to assist. 

“The Post Office issue,” he said, 
“furnishes a real test of the de- 
termination of the Congress and 
our citizens to carry out a vigorous 
program of reorganization.” 

* * * 


Social Security Cost 


p= the full coverage social- 
security system such as the ad- 
ministration has proposed, the ulti- | 
mate cost might rise to 12 percent 
of a payroll, according to Social 
Security Administrator Arthur Alt- 
meyer. 

Addressing the Senate Finance 
committee, holding hearings on a 
House-approved bill to expand so- 
cial security coverage and benefits, 
Altmeyer said that Congress itself 
must choose whether to make the 
system wholly self-sustaining. 

He indicated that the admin- 
istration would not make a fight 
either for a strictly “pay-as-you- 
go” system or a plan under 
which ultimately the Treasury 








I’m the sole support 
of my PARTS INVENTORY! 








You'll tie up much less cash in your parts inventory when you put 


Kardex Visible Inventory Control on the job. 


Dealer after dealer has found by experience that Kardex keeps 


his parts investment down, 


drop in at the 


Remington Rand 


DISPLAY 
at the 


N.A.D.A. Convention 
week of FEB. 5 
(BOOTHS C 101, 102, 103, 104) 





his parts service up. 


New York 10, New York. 


' THAT DEALER 
a 


One glance at your Kardex card record shows you: 


1. What parts need re-ordering 
2. On what parts you have an overstock 

3. The long-run rate of demand for each part you stock 
4 


4. Positive control of back orders 


Management Controls Library, 


SOMETHING PLENTY 
WRONG WITH 


YOU 8ET—SOMEONE 
SHOULD TELL 
HIM ABOUT 


KARDEX 





ititiiitiiel| 





| 


| 





| 
| 


FREE BOOKLET KD-375 tells you ‘‘How to Make Profits from 


Inventories.” Just call your local Remington Rand office, or write 


Room 380, 315 Fourth Avenue, 


Copyright 1950 by Remington Rand Inc. 


MANAGEMENT CONTROLS DIVISION 


Memington. Fland 


|mittee members. 
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| tional Advisory Council on Inter- 
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FORD REALIGNMENT PRODUCES TWO DIVISIONS—Under a new setup, Ford says that 
one will deal directly with sales activities, the other with services to the general sales staff. 


As a result, J. D. Ball heads product sales and service and F. J. 


McGinnes manages sales 


staff services. Under Ball's jurisdiction will also be a new-car sales department. A new 


unit in McGinnes' division is a sales training department. 





would have to contribute from | 
general funds. 

A payroll tax of 1 percent would | 
cover present benefits if the sys- | 
tem were put on a strict pay-as- 
you-go basis, as urged by former 
President Hoover and a number of 
other leading authorities, 

Altmeyer estimated that the 
pending House bill would call for | 
a rate between 1.32 percent and 
149 percent of payroll to cover 
benefits this year, and ultimately 
rise to somewhere between 5.86 
percent and 10.45 percent in the 
year 2000. 

The cost would be slightly higher 


|for the higher benefits proposed 


by the administration, he indicated. 

Whether the system should go 
on a pay-as-you-go basis, or accu- 
mulate a trust fund in the early 
years by imposing gradually rising 
rates and to meet any deficit in 
benefit needs out of the Treasury 
in future years are questions to be 
settled by the Senate Finance com- 


. * 


| Thwarted 


N SUPPRESSING a revolt 

against the 21-day rule recently, 
the House turned back what was 
generally regarded as one of the 
greatest threats to popular govern- 
ment that has arisen in a long 
time. 

‘The issue was not any specific 
piece of legisiation—not the FEPC 
bill, as many incorrectly concluded 
—but whether the House shall con- 
tinue to function as a legislative 
body responsive to the will of the 
penple. 

Rep. Gene Cox, of Georgia, and 
his followers were aiming for 
restoration of a rule that would 
have given seven men—a major- 
ity of the Rules committee— 
power to prevent the House from 
acting on bills favored by its 
standing legislative committees. 

Success would have left the dem- 
ocratic world shocked, dazed and | 
wondering what next, say those in 
opposition. 

* * 


* 
Foreign Trade Spur 
RESIDENT TRUMAN has sent 


to Congress a report recom- 
mending removal of “tax deter- 
rents” to private _ investment | 


abroad. The report and recommen- 
dations were given him by the Na- 


national Monetary Problems. 

Leveled chiefly at stimulating 
private investment abroad in fur- 
therance of the President’s Point 
4 program for aiding develop- 
ment of backward foreign areas, 
the council’s tax recommenda- 
tions called for: 

1. Exempting from U. S. personal 
income tax all earnings of U. S. 
citizens in foreign lands from the 
day they became bona fide resi- 
dents of foreign countries. 

2. Postponing, “if practicable,” U. 
S. taxation of profits of foreign 
branches of U. S. corporations un- 
til the branch profits are actually 
sent to this country. 

3. Allowing estate taxes imposed 
by foreign governments to be taken 
as a credit against U. S. estate 
taxes. 

4. Liberalizing present limita- | 





tions on foreign tax credits al- 
lowed to American business. 

5. Waiving the present require- 
ment that U. S. corporations have 
a majority of ownership in for- 
eign subsidiaries to be eligible to 
credit foreign taxes paid by the 
subsidiaries against U. S. taxes. 

” * * 


Miss ‘Patent? 


vo the first time in history a 
woman has been appointed a 
primary examiner in the U. S. Pa- 
tent Office. She is Excellenza Morse 
of Arlington, Va. 

Miss Morse is to be in charge of 
Division 65 of the Patent Office, 
which passes on applications for 
patents having to do with elec- 
trical conductors, conduits, insula- 
tors and connectors and illumina- 
tion. She joined the Patent Office 
in 1925 as an examiner. 

+ * * 


D. C. Car Sales 


A RECORD high of 191,237 motor 
vehicles was registered in the 
District of Columbia in 1949, local 
registration authorities revealed 
last week. 
The next highest total, they said, 
was recorded in 1941, when 183,937 
cars were registered. 


Passenger cars accounted for 
147,238 of the 1949 total. 
Nash—Fond du Lac 
Nash-Fond du Lac, Inc., has 


been formed at Fond du Lac, Wis., 
with capital stock of 1,250 shares 
of common at $100 per share par 
value. Incorporators are K. M. Mc- 
Leed, Joseph D. Donahue and 
Marie Wood. 


MOPAR 





INVITES YOU T0 
SEE ITS DISPLAY 
OF VEHICLE 
RECONDITIONING 
MATERIALS AT 
BOOTHS 24-26 


THE N.ALD. A. 
CONVENTION 
ATLANTIC CITY 
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Chrysler Motors Parts. Corp. 
Detroit 31, Mich. 
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type of car 
e simply putting before you the facts about a nee ” 
j J 
pie d by us. It is NOT in production, we have ks ‘lhe 
. ; : 
ma a But we do ask you in all candor to give us the 
its tooling. Bu 





There is much of Tomorrow 


in all Nash does Today 


It will not be a surprise to the automobile industry, nor to those 
intimately acquainted with Nash Motors, that our company should 
explore the possibilities of a new kind of automobile for the 
American and foreign markets. 

Our development of Airflyte Construction is used in all Nash 
cars. It provides for greater structural strength, with less weight, 
and permanent freedom from the problems of separate body- 
and-frame. Due in large measure to this type of construction, 
Nash has a world-wide reputation for outstanding economy. 

This construction lends itself also to the building cf a smaller, 
lighter, even more economical car. 

Such a car has been developed by our Research and Engineer- 
ing Departments. It would have the full backing of Nash Motors, 
and parts and service would be universally available. 

It has decided advantages—and it has definite limitations. 

It may be of extreme importance in helping to solve the prob- 
lem of low-cost transportation for many families here and in 
other countries. 

We are presenting the facts about this car and asking your 
Opinion as to what you think of it as an automobile for yourself— 
and for others. 

We have no present program for its production. The tools 
have not been built or even designed. Many millions of dollars 
and many months of time would be required if we go ahead. 

We invite you to look far down the road with us. Be as critical 


as you like, and let us know what you think. 


Mark. Platara. 


Division of Nash-Kelvinator Corporation, 
14250 Plymouth Road, 
Detroit 32, Michigan 








What is your 


Opinion? 


THE CAR , 


It is a beautifully-styled, two-passenger, two-door automo- 
bile. Its styling may very well set the pattern of cars to 
come. 

It is an easy-riding car, exceptionally easy to handle 
and park. It has plenty of space, head room, leg room, 
and elbow room for two passengers. It has adequate lug- 
gage space behind the seat. 

@ With an 18-horsepower engine, it would deliver 45 to 
50 miles on a gallon of gas and have a top speed of 60 to 
65 miles an hour. Gear shifting would be required on hills. 
@ With a 36-horsepower engine, it would deliver 35 to 
40 miles on a gallon of gas and have a top speed of 65 
to 70 miles an hour. It would handle most hills in high gear. 
Further specifications, with both engines, are shown on 


the opposite page. 


International Aspects 


We could produce this car completely in our own factories 
in the United States. 

We could, on the other hand, import the motor, axle, 
and transmission of well-known, established foreign cars 
and utilize some of the labor of other nations in making 
this car international both in production and sale. 

Such a procedure is regarded by many as extremely 
important, since it provides a practical basis of dealing 
with our neighbors abroad and benefits all. 





So that there wili be no 
misunderstanding 


Very soon Nash will introduce a new car, an 
additional member of the Nash Airflyte fam- 
ily. That car is a full-sized automobile with 
6-cylinder engine, and is completely tooled 
and ready for production. When it is an- 
nounced we invite you fo see it. But it should 
not be confused in any way with this car 


described. 


Aash.—the Pattern of Cars to Come 








Construction 
Cylinders 
Horsepower . 
Maximum speed 
Transmission 
Miles per gallon of gas 
Tire Mileage 
Wheelbase 

Tread 

Over-all length . 
Over-all width 
Height 

Width at Seat 
Head room 

Leg room . 
Weight 


Delivered price . 





CAR A 
with 18 HP Engine 


. Airflyte 
.4 


. About 18 


60 to 65 mph 


. 4 speeds forward 


45 to 50 


. Over 50,000 


84 inches 


47 inches 


. 145 inches 


62 inches 


53 inches 


50 inches 


36 inches 


41 inches 


. 1350 Ibs. 


. About $950. 








CAR B 


with 36 HP Engine 


Airflyte 
4 
About 36 

65 to 70 mph 
3 speeds forward 

35 to 40 
Over 50,000 

84 inches 

47 inches 
145 inches 

62 inches 

53 inches 

50 inches 

36 inches 

41 inches 
1450 Ibs. 


About $1,000. 
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Specifications 


With the same body and same appearance, would you 
prefer Car A with the smaller engine — or Car B with 
the larger engine at a $50 greater cost and with less 


economy but better performance? 


tN OT Bik oo cnc cercibdwaveddiveaseiaeee 


0 wee lens Died Bis ocecpcccvncessscccicsseete@eael 


Now, Piease Give Us 
Your Frank Opinion 


a 











your Op inion on the following questions will be 


greatly appreciated by Nash Motors. Please check, tear out this page 


and mail to Nash Motors, 14250 Plymouth Road, Detroit 32, Mich. 


Here is luxurious head-room, seat-room and leg-room for ‘two big pas- 
sengers. The extra-deep windshield, sloping cowl and low hood provide 
greater visibility than other cars so far have offered. The top comes 


Il. How do you like its appearance? 


2. Specifically, what do you think of the following design 


5. 


features? 


up, as one counter-balanced unit, elimi- 
nating a dozen superfluous parts, a 


A. The windshield is considerably 
deeper and wider than in the ordinary 
car. The cowl and hood slope down in 
front, thus affording a direct view of 
the road to within a few feet of the 
bumper, for safety. 


usual source of rattles. 


LIKE IT. wc cccccceee DON'T LIKE IT........ 


D. Functions of grille and bumper are 
combined in a single heavy unit, extend- 
ing around the sides. No component 


LIKE IT. ce cccceees DON'T LIKE IT... cceee 


B. This car design deliberately does 
away with needless ornamentation—no 
radiator ornament, or fancy chrome 
trimmings. 


parts to rattle. 
CIKE IF. ccccccccece DON'T LIKE IT........ 


E. All luggage is stored inside, acces- 
sible without need of leaving car. 


LIKE IT. wc ccccccece DON'T LIKE IT......... 


C. For quick and easy servicing, the 


entire hood and fender assembly swings SO Sree DONT (8 Winssccess 


What is your general reaction to this car ? 


From what you know so far, which of the following statements comes closest 


to reflecting your opinion: 
(CHECK ONE) 


A. It is the most vitally needed development in American motoring today. [_] 


B. Priced under $1,000, it would make it possible for thousands of families 
to buy a new car instead of a less economical used car. [] 


C. It has fine possibilities as a second car for the average family. C] 


D. It would have only a limited market, among those people who like 
to be different. [] 


E. The American people aren't ready yet to accept the small car. C) 


eeereeeeeeeeeeeeeeeeeeeeeeeeeereeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee 


eeeeeree ee eeeeeeeeeereereeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee 


Your signature is not necessary. 


7. 


down. In bad weather, plastic side windows lift up from the doors and 
are quickly snapped to door fasteners. Note the heavy wrap-around 
bumpers front and rear. 


(PLEASE CHECK ONE) 


TErETIrEreerrre Terre rer POOR, .ccccccccccccccccccccccscceseeIOO RADICAL 


Put yourself in the place of the Average American — 


if this car were on the market today. would you consider 
buying one? 


if you have answered “ Yes", what —in your opinion — is 
the most attractive feature of this car? 


A. Economy of operation CT] D. Low price C] 
B. Handling ease and operation [| E. Newness C] 
C. Attractive styling O 


If you have answered ‘**No’’, what specifically are your 


criticisms? 


Assuming equal performance, service, and price, would it make any differ- 
ence if some of the parts were built by well-known European automobile 
manufacturers? 


A. No difference Cc) 
B. People would like the idea CT) 
C. People would object CT] 


Thanks a lot!’ 


AUTOMOTIVE NEWS, JANUARY 30, 1950 


~«, 1,604,284 trucks... 


Te. 
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OVER 12 TONS 


Chevrolet ... . 148,765 
International . . 121,118 
PE adheres 107,295 
OG 2... ss 74,382 
a 65.825 
a 25,013 
a 21,722 
Diamond T... 19,089 
Studebaker ... 13,823 
Federal. ..... 11,190 
Auto Car .... 8,557 
ee 5,266 
Plymouth ..... 2,633 
Ee s0-435ee 33,570 


TOTAL 658,255 


UNDER 1) TONS 


Chevrolet ... . 294,215 


ae 230,831 
oo eres 153,256 
International . . 101,225 
Ges ies Se 46,355 
Studebaker ... 20,812 
Willys ....:. 19,866 


Plymouth .... 15,136 
Diamond T... 7,563 


BD <5 w vince 7,563 
Rs ge ata 5,676 
i 3,784 
oS ea sg 3,784 
IE oii e- es 2,838 
Federal. ..... 2,838 
A ee ee 29,326 


TOTAL 946,029 
(National Analysts study, 1949) 





mom 


Truck FLEETs have high visibility on the highway, but low potential 
as a market .. . Fleet owners (more than eight) account for only 15%, 
of the 7,227,280 trucks registered in this country ... while 85%, 

are owned by single operators and small businesses. 


Buying in his home town, supporting your local dealer 
organization, easier on discounts and demands, leaving a larger 
profit spread ... the little buyer represents the best truck market— 
worth more of your advertising effort. Ditto Nation’s Business! 


Because Nation’s Business represents more market than 
any other medium to the business field! With more than 650,000 
circulation, Nation’s Business not only reaches big companies and 
big buyers... but the principal business men in more than thirteen 
thousand towns of under 10,000 population—prospects not reached 


by any other general business publication! 


Nation’s Business gets $15 in advance for a three-year 
subscription, has the highest renewal rate in its field. . . evidence 
that business men want and stay with it. And the big circulation 
unit cuts advertising costs! There’s a major opportunity in this 
medium, for both new and replacement business . .. To learn more 
about it, call the nearest Nation’s Business office! 


Detroit Office: General Motors Building 


WASHINGTON, NEW YORK, CHICAGO, CLEVELAND, SAN FRANCISCO AND LOS ANGELES 
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owned by firms subscribing to 
NATIONS BUSINESS 












































By Leo T. Parker 
Attorney at Law 

ee ea discussion has 

arisen from time to time over 
the legal question: How can an 
automobile dealer avoid liability 
for injuries to employes and cus- 
tomers caused by defective equip- 
ment? 

The answer to this question is: 
If an automobile dealer employs 
an “independent contractor” to 
do a job the dealer is not liable 
if, through negligence of the con- 
tractor, an injury to an employe, 
customer or real property results. 

In other words, the independent 
contractor is solely liable, thereby 
relieving the automobile dealer 
from liability. 

For illustration, in Allison v. 
Ideal, 55 S. E. (2d) 281, it was 
shown that a company converted 
its coal-fired boilers to gas fired. 
This work of conversion was ac- 
complished by a contractor who 
was paid a flat contract price for 
the job. 


* * * 


Explosion 

Ne long afterward an employe 
discovered that gas was escap- 

ing because he heard a hissing 

sound. 

A few moments thereafter the 
escaped gas was ignited through 
some unknown means. Considerable 
damage was done to employes and 
nearby private property. 

The higher court refused to 
hold the company liable, and 
said: 

“In view of the considerations 






Electric Heater 
For Idle Motors 


Bared on Coast 


SALEM, Ore. — Invention of a 
low-priced device to keep liquid- 
cooled motors near operating tem- 





perature while idle, even in real 
cold weather, is 
announced by 


Tracy W. Cox, 
3797 Portland Rd., 
here. 

It is an elec- 
tric thermomatic 
heating unit, 
which is to be 
marketed under 
the registered 
tradename, 
“North Wind.” 

The water heat- 
ing element, designed by General 
Electric Co., is 1% inches in dia- 
meter and five inches long. This 
heating unit is connected via an 
extension cord to any electric light 
circuit. While the car motor is 
idle, water heated in this unit cir- 
culates through the engine block, 
keeping it at 110 degrees Fahren- 
heit. 


Cox, in his demonstration model, 
has mounted the device on the 
right side of the motor. It is tied 
into the car’s water cooling system 
via the lower radiator hose. It 
delivers the warmed water to the 
block at the manufacturer's heater 
plug-in. 

Cox points out that the unit is 
installed without tapping or drill- 
ing the block. The only alteration 
in the water circulation system is 
in diverting the routing of the 
water into the car heater . 

When the car motor is started 
and the electric extension cord is 
pulled, the unit ceases to function. 

The device has two parts—the 
GE heating element and a thermo- 
stat, which turns the electricity on 
and off, to keep the water at 110 
degrees. 

Cox announces a company is be- 
ing formed to manufacture the unit 
in Oregon. Production will start 
soon, he stated. Financing has been 
arranged privately and no stock is 
being sold. 

Price of the unit for six-cylinder 
and straight eight motors will be 





Tracy W. Cox 


Lawsuits Affecting Dealers... 
Court Decisions 





em- 


which have been stated, the 
ployer (company) cannot be justly 
subjected to liability for the inde- | > 


pendent contractor's negligence.” 
+ + + 


Reasonable Time 


LL HIGHER courts hold that if 

no time is specified as to when 
a contract shall be terminated, or 
an automobile shall be paid for, it 
must be done within a “reasonable 
time.” 

Therefore, a person who fails 
to complete his obligations under 
a contract within a reasonable 
time is guilty of breach of the 
contract. This means that he can- 
not expect or require the other 
party to fulfill his contract obli- 
gations. 

For example, in Detmer v. Miller, 
220 S. W. (2d) 739, it was shown 
that a man named Miller had an 
agency for the sale of Ford auto- 
mobiles, One Detmer owned a lime 
erusher, Detmer and Miller en- 


one-half enough 
payment for the 
ered to Detmer. 


Then Detmer 
to Miller. 


bile was gone. 


ment for the car. 


damages. 
Miller liable, and 
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sell Detmer a used Ford automo- 
bile for 755 tons of lime. 

According to the contract Miller 
was to call for the 
crusher and haul 
own trucks. Nothing was said as 
to when Miller would call for the 
lime. Detmer took delivery of the 
automobile at once. 


Took Lime Slow 


pane the following 13 months 
Miller hauled away only about 


and would deliver no more 


Four months later Detmer drove 
to the business district and parked | 
the automobile on the street. 

When he returned the automo- 


possession of the automobile be- 
cause he had not received full pay- 


Detmer sued Miller for $550 ac- 
tual damages and $420 punitive 
The higher court held 


“, .. It is fundamental in the 
law of contracts that when a 


lime at the 
it away in his 


+ * 


lime to receive 
automobile deliv. 


lime | 
imply that it shall be performed | 
within a reasonable time.” 

The court said further that since 
Miller had delayed 13 months in 
calling for and taking delivery of 
the full quantity of lime he had 
delayed an unreasonable period of 
time, thus forfeiting all his legal 
rights to payment. 

Another important point of law 
was decided by this court. This 
law is: One who breaches a con- 
tract and also performs an act 
damaging the other contracting 
party is liable for additional or 





Miller had taken 


said: 





REMODELING PROJECT 1S COMPLETED—Front Street Motor Sales is the Crosley dealer 
closed his plant, | at Bristol, Va 


liable to Detmer not only for 
$550, the value of the automobile 
which he repossessed, but also 
for additional $420 punitive dam- 
ages. The court said: 

“While proof of malice is _ re- 
quired as a basis for the allowance 
of punitive damages, it is in no 
sense necessary that there be proof 
that the defendant was actuated 
by personal ill will, spite, or hos- 
tility. 

“On the contrary, it is enough if 
there is evidence of legal malice, 
which is the intentional doing of 





around $38.50 and for V-8s around 
$43, with an estimated $6 installa- 
tion charge in either case, Cox said. 
Distribution is to be through auto 
dealers and garages only, Cox an- 
nounced. 


tered into a contract whereby Mil-| contract is silent as to the time 
ler, the automobile 





punitive damages. 


dealer, would! for its performance, the law will 


@ The first cast slides down the incline from the 
stereotype department ...a silvery semi-cylinder of 
type metal, mint fresh and still warm, that clatters 
quietly along the foot-high conveyor which runs past 
the long lines of presses. 

The press crews start for their stations, scraping 
heavy oil-sodden shoes across the studded steel 
deck, gang up along the towering presses which 
extend through the two-story deep pressroom. 

On the level below, the 1,650 Ib. newsprint rolls 
are shunted around on small trucks that follow 
grooved rails in the six-feet thick concrete floor... 
left where they can replace the used-up rolls on 
the press reels. 

The time is 6:00 pm EST. 

The Daily News is going to press. 


@ Bill O’Brien, press super, came in at 3:00, is still 
working his way through the usual reports, memos, 
circulation beefs ...One side of his small boxy 
office is a window looking out on the pressroom. 
News pressman for twenty-eight years before he 











































}a wrongful act without just cause 


In this case Miller was held | or excuse.” 





A quar ter- billion pages 


was made super in °48, Bill knows what’s going on 
from the noises, vibration, feel of the place . . . glances 
occasionally at the fifteen gauges on the walls that 
keep tab on four underground ink tanks, and show 
the time, speed and duration of every edition run. 


@ Sixty minutes earlier, the first form of two 
News pages, side by side, was sent from the 
composing room to stereotype. A sheet of papier 
mache composition, pressed against the face of the 
form, makes a reverse impression . .. matrix, called 
mat. Hot type metal forced against the mat in a 
circular chamber, forms the cast. From its curved 
outer surface, the paper is printed. 

Sets of mats sent by Ford coupes to the Brooklyn 
plant, are cast there. For each edition, or change 
during an edition (replate) new casts are supplied, 
the old returned to be melted down. 

On a normal night, the Manhattan pressroom 
uses some 3,000 casts, Brooklyn about 2,000. 


@ As the casts come along on the conveyor, flyboys 
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| cause people spend Friday and 
| Saturday trying to get the best deal 
|}and make up their minds to sign 


Dealers’ and Makers’ Opinions Vary .. . 














Is Saturday Best Sales Day? 











on the dotted line Monday. 
On the other hand, a large inde- 


pendent manufacturer says that 
By George Deery |for millions of workers it is shortly |interest will be after those days,|Monday is the worst a of — 
Associate Editor after pay day. |he claims. Of course, geographical oe ae Aa the = ae 
yw day of the week makes * ans : and weather factors have their y- conar tink t ome the = sain 
the best showing in sales of noe work by dealers in the |bearing on any sales pattern, as rr etter than tie preceaing 
new and used cars and new and last reporting period to make as |does the fact whether dealerships | P©T'0®®- 
used trucks? What is the best sales | 800d a showing as possible for the are open all day Saturday and | ce Ae 
week in the year? month, accounts for the sales total | Sunday. |A DEALER in a luxury line offers 
An Avromorve News survey soo ray 7oy: = a an One Detroit dealer with a “Big an insight into the buying 
among the manufacturers reveals, | P©™' © Dest for the month, ‘nis | Three” franchise is positive that [habits of those in the higher 
— with one exception, that no definite | "dependent auto maker states. | Saturday is the best day for | brackets. 
—— information is available. When told these reasons, most| thinning out the truck float, and | His customers, this dealer 
other car builders agreed that it| he is equally certain that Monday | i a St een 
The one firm having # ready /was logical, but said they had no| is the red-letter day for car | Points out, do not need to wa 
y for answer said: “Saturday is the /figures to prove the contention! turnover ; 7 until payday for the additional 
nobile best day and the best reporting |right or wrong. Information on| The latter, he says, is true be-| “2m meeded to swing the down 
also period, whether it be for seven | used-car deals is even more sparse | i payment. So, on Tuesday they 
dam- days or 10 days, is the last period | at the manufacturing level, and . come in any time of the day 
in the month.” so are facts and figures on truck| Membership 100%, Says | since they are not subject to 
is re- A leading independent, its spokes- | turnover in relation to the day of] Jefferson City Assn. nae a and a 
ywance man felt that the conclusion was|the week or the reporting period. JEFFERSON CITY, Mo.—The he os oe ; - - on use & on 
in no as much a matter of logic as it] Maybe its a question like: “Which| Greater Jefferson City Auto the upcoming weeken : 
> proof was statistics, leaning more toward | came first, the hen or the egg?” but} Dealers Assn., organized about Paul Graves, manager of Detroit 
tuated the logic side than reliance on|one company spokesman said that} q year ago, now reports a 109 | Automobile Dealers Assn., says that 
r hos- figures. he believed that dealer advertising percent membership of all new- |” Detroit Friday leads all other 
Reasons given for sales spurts |i", /0c@l papers had considerable| car dealers in the city. days by a wide margin on the 
ugh if & Pear Dp influence in dictating new and used- Officers are Dan Coppan (Lin- basis of license plate purchases. 
malice, on Saturday were its increasing | oar purchases. | eeia-Sfeseuey) resident, and |2%is. Graves contends, actually 
ing of commoness as a day of leisure, * *¢ * Al Schep “4 ‘se eaeStvameotia- represents the consummation of the 
cause which allows time for car and toonniienni. secretary. sale. 


truck selection, and the fact that 


printed every day! 


| THE ads run on Thursday and | 


Friday, then the highest buyer 





Following this reasoning, his sta- 


g on 
jances 
that 
show 
un 


(apprentices) pick off the numbered pages needed 
for their units, stack them on end. Pressmen lock 
the casts on the press cylinders... two around, four 
deep, sixteen News pages per cylinder. The “‘pressmen 
in charge” move around unhurriedly, checking the 
press units item by item. 
As eight o’clock nears, the tension in the room 

mounts steadily. Late casts are snatched off the 









conveyor, dropped into open sections on the cylinders, 
clamped in place. The men stand off. 


@ At 8:00, klaxons blare through the big room, 
signal for the presses to roll. The “button man” 
Starts first speed. The cylinders start to roll sluggishly 
with a dull rumble, which changes to a higher 
protesting half-human whine as the speed steps up. 

The moving webs of newsprint wind through the 
cylinders, on to curved steel sheaths where they 
are divided, folded, cropped . . . and the finished 
copies are carried away in a continuous line on 
the spring-wire conveyors, every fiftieth copy angled 
for the bundlers’ count. 

Press speed is not continuous, as one series of 
units slows down to pick up the taped edge of a 
new paper roll, or may even stop for a replate... 
By 9:30, the City, first edition, is off. 


@ The schedule runs about as follows: 


8:00 pm-city Manhattan 356,000....Bklyn 170,000 
9:30 pm-* Manhattan 40,000....Bklyn 6,000 
11:00 pm-** Manhattan 330,000....Bklyn 160,000 
1:40 am-*** Manhattan 470,000....Bklyn 350,000 
4:15 am-**** Manhattan 74,000....Bklyn 17,000 


Meanwhile, in Manhattan, a country edition 
is also run simultaneously, about 210,000 copies, 








and a Queens edition, with 
160,000; while the Queens 
edition printed in Brooklyn 
runs to 240,000 copies. 

All of which amounts to— 
Manhattan, 1,640,000; 
Brooklyn, 703,000; total 2,343,000 copies tachometer 
count, including spoilage, discards, imperfect copies. 





@ On Wednesday, the Sunday predate (distributed 
beyond the 200 mile zone) runs a full eight hours 
daytime, 1,227,000 copies. 

On Friday night, are run a second Sunday 
section of 1,270,000 copies; and a Jersey Sunday 
section of 354,000 copies. 

In a recent three day period, both pressrooms 
printed more than two billion pages! 


@ Manhattan has 60 Goss units, Brooklyn 40. The 
newest are sleek battleship gray jobs that are run 
at 50,000 copies per hour. 

Men and boys on the press force run to 380 in 
Manhattan, 129 in Brooklyn, excluding electricians, 
' The pressroom payroll tops $50,000 per week! 


@ No pressroom in the world works on such a 
hard fast schedule; and probably none exceeds 
that of the News production. 

Only an adamant schedule, experienced skill 
and meticulous planning, make it possible to 
produce enough papers to stock 20,000 city and 
suburban dealers alone... to have the News on 
hand everywhere for more than 2,150,000 buyers 
every morning, and 4,250,000 on Sunday. 


« Having papers on hand, of course, is not enough. 
You must also have readers who want them, and 
buy them ...as News readers do every day, without 
subscription contract or carrier boy. 

The largest newspaper circulation in this country 
is bought, not sold, every day! 


@The bought newspaper makes a better buying 
medium—which serves to explain why The News 
sells more merchandise to more people than any 
other medium on earth... The advertiser, 
obviously, can buy nothing better! 


THE [a NEWS, New York’s Picture Newpaper, 
220 East 42nd St., New York ... Tribune Tower, Chicago 
155 Montgomery St., San Francisco 


| Fleigh, 





tistical analysis shows Saturday is 
the second best day for new cars 
and Monday ranks third. Friday 
is likewise the leader in new truck 
sales, with a tie between Tuesday 
and Saturday for the second best 
spot and Monday third, Graves 
declares. 

Used cars, according to Grave's 
compilation, sell at the fastest rate 
on Monday, with Tuesday next and 
Wednesday and Thursday equal. 
Tuesday and Friday are tied for 
cleaning up on used trucks, with 
Monday and Saturday following. 


Financing Up 
47% in Year 
In Canada 


OTTAWA. — During November, 
20,025 new and used motor vehicles 
were financed, an increase of 47 
percent over the 13,644 vehicles 
financed in the same 1948 month, 
the Canadian government reports. 

Sales financing of new motor ve- 
hicles during the month involved 
7,318 units, compared with 4,696 a 
year ago, a gain of 55.8 percent. 

New passenger-car sales financed 
in this period reached 4,983 units 
as against 3,034 in November 1948, 
a gain of 64.2 percent. New com- 
mercial-vehicle sales financed ad- 
vanced to 2,335 units, compared 
with 1,662, a gain of 40.5 percent. 

To a lesser degree, financing of 
sales of used motor vehicles also 
showed gains, rising to 12,707 units, 
compared with 8,948 in the same 
1948 month, an increase of 42 per- 
cent. 

Used passenger-car sales finan- 
ced rose to 10,318 units as against 
7,214, up 43 percent, Used com- 
mercial-vehicle sales financed ad- 
vanced to 2,389 units as against 
1,734, up 37.8 percent. 

New motor-vehicle sales financed 
in the first 11 months of 1949 in- 
creased to 74,143 units, compared 
with 47,093 units in like 1948 period, 
up 57.4 percent. 

New passenger-car sales financed 
reached 47,676 units as against 26,- 
741 units, a gain of 78.3 percent. 
New commercial-vehicle sales 
financed rose to 26,467 units as 
against 20,352, a gain of 30 percent. 


Reo Export Head 


On Foreign Tour 


LANSING.—Reo truck and bus 
distributors in four continents will 
be visited by John T. Clark, export 
manager of Reo Motors, Inc., dur- 
ing the next 10 to 12 weeks, the 
| company announced. 

Clark flew from New York to 
London Jan. 9. Later, he will con- 
'duct a sales meeting for Scanda- 
| navian and Continental distributors 
and dealers in Brussels, Belgium. 
From there, he visits Reo outlets in 
Holland, France, Spain and Portu- 
gal before holding a meeting in 
| Johannesburg, Union of South 
Africa. 

He is also scheduled to visit sev- 
eral South American countries 
| before returning to the U. S. 

Clark will announce Reo’s 1950 
program at all points, detailing the 
company’s export plans for the Reo 
|Gold Comet gasoline engines. 








Ice Removal 
Truckers Urged to Carry 
Bag of Rock Salt 


NEW YORK.— Truckers have 
been advised to carry a 10-pound 
bag of rock salt in their vehicles 
during the winter to provide better 
traction. 

Unlike ashes, rock salt is clean 
to handle and won't soil clothing 
or truck interiors, according to the 
Ice Removal Bureau, 400 E. 59th 
St. And, in addition to its clean- 
lliness, it gives double action on 
snow and ice, providing traction 
immediately and then, in a short 
time, also breaking up snow and 
| ice. 
| Rock salt melts light snow falls 
completely and bores down through 
heavy falls, keeps the snow from 
packing and freezing, and makes 





lit easy to remove, it is said. 
! 


Fleigh Picks Mahony 
Bob Fleigh, president, Bob 
Inc., Baltimore, has an- 
nounced the appointment of Vin- 
cent C. Mahony as general man- 
ager. Mahony started his career 


| with Studebaker Corp. 
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‘47 4-dr., $852, $800, $667. 
MERCURY—'50 2-dr., $2,130. ‘49 4-dr., 


sina te, see, eee! Average Used-Car Prices |. | 


2-dr., $1,937. "47 (76) 2-dr., $1,012 


Used-Car Auction Prices 










































































PLYMOUTH—'47 2-dr., $822, | $752; 4-dr., (Compiled by Automotive News) 
9% , e : Ae 
Market Trend PONTIAC at toy iar $080 0 8) Model ia oe — 
‘ ; ov . {to date) 1 
The overall average of used-car prices leveled off this week and |. 0. 5007 +s Chante 4-o., @ 1950 $1,827 
showed a slight upturn from the previous figure. The later mark |” 195, $1,187, $1,102. '47 Champion 4-dr., 1949 1,451 $1,566 $1,608 
was $970, compared to $968 the previous week. $1,000; Champion 2-dr., $800. 1948. é 1,100 1,156 1,180 
Showing increases were 1950 models, $5 to $1,827; ’46s, $4 to $765; EBENSBURG. PA 1947. 908 "930 "981 
42s, $7 to $377, and ‘41s, $5 to $357. In the decline were '49s, $11 en eats 9 » 1946 765 800 837 
1: ’48s 1 4 $908, (Ebensburg Auto Auction Co. Sale every , 
te $145 y » $2 to $1,100, and 78, $2 to 6 Thursday. Prices are for sale of Jan. 19.) ae . 377 432 449 
- ‘ (Both retail and wholesale very firm. 357 392 430 
VALDOSTA, GA. thang ye aan Gn hee oe. New 1950 models harder to get. Sold 1940... 317 361 
(Tom Hewitt Auto Auction. Sale every luxe (8) sedan, $335, — ‘ 71 out of 107 offerings.) Overall 
Friday. Prices are for sale of Jan. 20.) | MERCURY—'49 coupe, $1,575; sedan, $1,- | BUICK—'50 Special sedan, $1,900, $1,- Jan. (todate) s 
(Market very active. Many buyers, 575. 850. "48 RM 2-dr., $1,225, ‘41 Special Average... $ 970 $ 799 $ 836 
with more cars needed. Sold 133 out OLDSMOBILE—'49 (88) club sedan, $1,- sedan, $360. '40 Special 2-dr., $340. 
of 223 offerings.) 700; (98) sedan, $2,020, ‘48 (66) club | CADILLAC—'42 (62) sedan, $625. (The above figures are averages of used-car auction prices, all 
BUICK—'50 Super sedanette, $2,250, $2,-| coupe, $1,250. ‘46 (66) club coupe, $830; | CHEVROLET—'49 FL sedan, $1,385, $1,- makes and models, carried regularly in Automotive News.) 
275; Special sedan, $1,890, $1,800; Spe- (78) sedan, $660; (98) sedan, $875. 360, $1,345; half-ton pickup, $825. ‘48 
$ 
cial sedanette, $1,900. ‘49 Super sedan- | PACKARD — ‘48 (8) sedan, $1,000, ‘'42 FL aerosedan, $1,100, $1,115, $925; FM 
ette, $1,750; Super sedan, $1,750. ‘48 Clipper sedan, $325. station wagon, $910. "47 FL sedan, $930, sedan coupe, $300. ‘40 Special 4-dr., FM sedan, $1,005. ‘47 SM sedan. $840 
Super sedan, $1,375; Special sedan, $1,- | PLYMOUTH—’'4s SD sedan, $850. °46 SD $860. ‘46 club coupe, $815, $770, $730. $360. '39 RM 4-dr., $210. $545, $790; FM sedan, $810, $885. °46 
205. ‘47 Super sedanette, $1,050; RM sedan, $665, $650. '42 SD 2-dr., $440, '40 SD coupe, $385, | CADILLAC—'46 (62) 4-dr., $1,380; (62) SM sedan, $705, $750. ‘42 FL sedan 
sedan, $825. PONTIAC—'49 Chieftain (8) sedan, $1,720, $270. conv., $1,470. '42 (61) 4-dr., $650. ‘41 $325. ‘41 sedan, $390, $395, $395. 
CHEVROLET—’50 FL Special sedan, $1,- $1,750; SL (8) sedan, $1,755. ‘47 (8) | CROSLEY—'48 \%-ton pickup, $250. (61) 4-dr., $450. "40 (61) 4-dr., $520. DeSOTO—’'50 sedan, $1,950. ‘41 sedan 
555; SL Deluxe sedan, $1,650. ‘49 FL sedanette, $1,180; SL (8) sedan, $800. DeSOTO—'47 Custom club coupe, $1,190. CHEVROLET — '50 Deluxe 2-dr., $1,715; $215, $335. 
Deluxe sedan, $1,300, $1,385; SL Deluxe | STUDEBAKER—’49 half-ton pickup, $890; | DODGE—'49 Wayfarer coupe, $1,350. ‘40; SL 4-dr., $1,625. ‘49 Special 2-dr., $1,-| DODGE — ‘43 sedan, $605. ‘42 1%-ton 
sedan, $1,200. ‘48 SM club coupe, §1,- Land Cruiser sedan, $1,540, ‘48 Com- Deluxe sedan, $270. '39 Deluxe 7-pass. 350; Deluxe station wagon, $1,635. ‘48 truck, $215. ‘41 sedan, $380, $310. 
075; SM sedan, $1,055; FM sedan, §$1,- mander sedan, $890. sedan, $280. FL aerosedan, $1,050, $1,100. '46 MD | FORD—'50 sedan, $1,700. ‘49 sedan, $1.- 
050; FM conv., $1,200; half-ton pickup, | WILLYS—'49 Jeepster, 2 at $1,010; half- | FORD—'49 Deluxe (6) sedan, $1,100, $1,- 4-dr., $700. '41 MD club coupe, $300. 110, $1,095, $1,235, $1,210, $1,060. °48 
$710. '47 FL aerosedan, $950; SM sedan, ton pickup, $700. ‘47 Jeep, $450. 070, $1,050; Custom (8) sedan, 2 at| CHRYSLER—'49 Windsor 5-pass., $1,810; sedan, $845, $790, $900. ‘46 1%-ton 
$925; half-ton panel, $665. '46 FM sedan, $1,200, $1,165. "48 SD (8) club coupe, New Yorker 4-dr., $1,950; New Yorker truck, $470; half-ton pickup, $475; sedan, 
$755; p3 sedan, $750. ‘41 SD sedan, MASON CITY. IA | $900. '47 SD (8) club coupe, $830, '46 2-dr., $1,780. '48 Windsor 4-dr., $1,350. $635, $710. °42 coupe, $300. ‘41 sedan 
$465, * 9 ° | Deluxe (8) 2-dr., $680. ‘41 1-ton panel, ‘46 Windsor 4-dr , $820. '42 New Yorker $330, $450, $275. 
olnntan —'41 Highlander club coupe, (Lapiner’s Used Car Auction. Sale every $275. | 4-dr., $310. FRAZER—' 47 sedan. $600 
$480. Wednesday. Prices are for sale of Jan, 18.) | HUDSON—'39 Commodore (8) sedan, $105. | DeSOTO—'48 Custom 4-dr., $1,180. ‘47 | HUDSON—'41 sedan, $90. 
DODGE—’49 1%-ton stake, $630. ‘46 De- (Great demand for clean cars, Buyers KAISER—'48 Deluxe sedan, $765, Deluxe 4-dr., $1,000. '46 Deluxe 2-dr., | KAISER—'47 sedan, $735. 
luxe sedan, $675. plentiful. Sold 52 out of 78 offerings.) LaSALLE—’' 39 sedan, $240. $820, MERCURY—'41 coupe, $250, $310. 
FORD—'50 half-ton pickup, $1,225; Cus-| RUICK—'50 RM _ sedan, $2,500; Special | MERCURY—'48 sedan, $1,060. ‘46 club | poDGE—'46 Deluxe 4-dr., $670. NASH—'47 sedan, $670. ‘42 sedan, $105 
tom Deluxe (8) sedan, 2 at $1,650, $1.-| sedan, $2,175. '47 Super sedan, $1,060. | _ Coupe, $740. FORD—'50 (8) Custom 2-dr., $1,625, $1,- | OLDSMOBILE—'41 sedan, $285, $315. 
635, $1,630; Custom Deluxe (6) sedan, '46 Super 2-dr., $915. : NASH—'49 Ambassador sedan, $1,325. 620; (8) Custom Deluxe 4-dr., $1,650; | PLYMOUTH—'41 sedan, $360, $275. ‘39 
$1,450, $1,410. ‘49 Custom (8) sedan, | CHEVROLET—'50 SL Deluxe 2-dr., $1,- OLDSMOBILE—'47 (98) sedan, $980; (78) (8) Deluxe club coupe, $1,480; (8) De- sedan, $135, $190, $240. 
$1,170, $1,175, $1,010, $1,125, $1,140, $1,- 695, $1,645; SL Special 2-dr., $1,580, sedan, $890. 42 (76) sedan, $165. E luxe business coupe, $1,390; (6) Deluxe STU DEBAKER—'41 sedan, $165. . f 
380; Custom (8) club coupe, $1,155. ‘48 FL Special sedan, $1,590; FL aerosedan, | P>LYMOUTH—'50 P19 2-dr., $1,500, ‘49 2-dr., $1,475; (8) custom club coupe, | WILLYS—'48 Jeep, $650. '46 Jeep. $260 
half-ton pickup, $680; SD (6) sedan,| $1,595, ‘49 SL 2-dr., $1,395, ‘48 FL| SD 4-dr., $1,410, $1,315. 48 SD sedan, | $1,620. ‘49 (8) Custom conv., $1,290; 
$780. '47 SD (8) sedan, $605. ‘46 De-| aerosedan, $1,220. ‘46 FM 2-dr., $835. $1,070, $1,045. '47 SD club coupe, $790. (8) Custom 2-dr., $1,230, $1,210; (8) AKRON 
luxe (8) sedan, $750; SD (8) sedan, | CHRYSLER—'50 Windsor sedan, $2,235. | 46 SD sedan, $650. '41 SD sedan, $260.| Standard 2-dr., $1,075; (8) Custom 4-dr., 
DODGE—'49 Wayfarer 2-dr., $1,525. '48 | PONTIAC—'48 Deluxe Torpedo 2-dr., $1,- $1,150. "48 (8) Deluxe 2-dr., $830. ‘46 (Akron Auto Auction. Sale every Thurs- 
Deluxe club coupe, $1,125. 315. '36 Deluxe sedan, $190. | a — 2-dr., —_ "42 £2 Dssae |’ Prices are for sale of Jan, 19.) 
FORD—'50 Custom (8) 2-dr., $1,595, ‘49 | 4-dr., $300. "40 (8) eluxe 2-dr., . (Market holding up very well, Sold 
V Custom (8) sedan, $1,340, $1,165, $1,- CK ‘ ‘38 (8) Deluxe 2-dr., $160. 46 out of 86 offerings.) 
7. I M E S A E R 135, | LUBBO 9 TEX HUDSON—'46 Super (6) 2-dr., $680. BUICK—'49 Super sedan, $1,820, $1,770 
FRAZER—'49 sedan, $1,130. ~~ eg Ante ——x~ ~* — a f= ya "47 4-dr., $550. '48 Super sedan, $1,325; RM sedan, 2 at 
HUDSON—'48 Super (8) sedan, $1,240. ursday. Prices are for sale of Jan, .) | LINCOLN—’ -dr., 0, $1,325, $1,190. '47 Super sedan, $985. ‘41 
For Sales and Service MERCURY — ‘50 Sedan, $2,135, $1,990;| ‘(Market good with demand for more MERCURY—'49 club coupe, $1,420. Special sedan, $415. °'40 Super sedan 
2-dr., $2,110, $2,050. ‘49 sedan, $1,485. cars. Sold 105 out of 127 offerings.) NASH—'49 (600) 4-dr., $1,350. ‘46 (600) $500, $205, 
NASH—'48 (600) sedan, $895. BUICK—'49 Super, $1,820, $1,600. ‘48 4-dr., $670. 42 (600) club coupe, $235. CHEVROLET—'49 FL Deluxe sedan, $1,- 
OLDSMOBILE—'49 (SS) 2-dr., $1,875. Super 4-dr., $1,150. ULDSMOBILE—'49 (76) 4-dr., $1,970. 48) 400, $1,340. ‘48 aerosedan, $1,150. ‘47 
a PLYMOUTH—'50 SD sedan, $1,695, ‘47 | CADILLAC—'49 (61) 4-dr., $3,000. (76) 4-dr., $1,175, "47 (66) 2-dr., $860.| SM sedan, $840. '46 SM sedan, $800. '41 
SD sedan, $860. '41 Deluxe 2-dr., $85. CHEVROLET—'50 SL 2-dr., $1,900, §$1,- ‘41 (76) 2-dr., $355. SD sedan, $450, $380; SD club coupe 
ite it e PONTIAC — °49 (6) 2-dr., $1,730. '48| 800; FL 2-dr., $1,990, $1,915, $1,905,| PLYMOUTH — ‘50 Deluxe 2-dr., $1,635;| §375; SD sedan, $350. 
Streamliner (8) 2-dr., $1,405. '47 Stream- $1,880; FL 4-dr., $1,855, $1,795; half- Suburban, $1,660; SD club coupe, $1,550; | DeSOTO—'48 Deluxe sedan, $1,200. 
liner (8) 2-dr., $955. ton truck, $1,260, $1,325. 49 SL deluxe, SD 4-dr., $1,730. "49 Deluxe suburban, DODGE — ‘40 Deluxe sedan, $280. ‘39 
Dealer License Plate Holder WEHEL.TS—'49 half-ton pickup, $706. S50, 61,80h, $2.80h, $1,900; GL pettal, | faze Wastnoes coupe, 9900. — Oe Be | eee Soe. 
ta . ,585, ° > ,390; SL special, luxe business coupe, . FORD—'50 conv., $2,000. ‘49 Custom (8) 
DETROIT $1,490; half-ton truck, 2 at $975. '48| PONTIAC—'48 (8) Streamliner sed, coupe, club coupe, $1.230: Custom (6) sedan 
4 FL aerosedan, 2 at $865. ‘47 FL, $965; $1,300; (8) Torpedo sed. coupe, $1,250. $1,210. °48 SD sedan, $900. ‘42 club 
(Aptco Auto Auction. Sale every Wed- half-ton truck, §755, ‘41 club coupe, | STUDEBAKER—'47 Champion 2-dr., $885. coupe, $350. '41 Deluxe sedan, $365. 
nesday. Prices are for sale of Jan. 18.) | _ $290. 47 4-dr., 9630 WILLYS—'46 Jeep, $490. KAISER—'49 sedan, $1,205. 
(Not enough good clean cars to take DeSOTO— -dr., . NASH—'48 (600) sedan, $900; Ambassador 
care of out-of-town buyers, Sold 35 FORD—'50 Deluxe, $1,710, $1,590; 2-dr., ST JOSEPH MO sedan, $895. 
out of 65 offerings.) — Pan yma — agg pind wee wes 9 § ° | OLDSMOBILE — ‘47 (78) sedan, $1,050 
vaes 9 | ° ; -ton truck, , 250, , » , 68) da $950. ‘41 (76) sedan, $350 
BUICK—'48 2-dr., $1,305; 4-dr. 1,140. | e a (St, Joseph Auto Auction Co. Sale every sedan, 
‘47 conv., $950. 40 acar $180. 39 4dr. | Solo 'si'5e5, 9018, “gL iise $1480; sled Tuesday. Prices are for sale of Jan. 17.) arma _ $98) * s > 
, : a? wD, %, ’ , 1290; Clu (Market iv lower, Sold 65 Y D—'42 ( )) sedan, $300. 
CADILLAC 41 (61) sedan, $585. | coupe, $1,360, $1,260. °48' conv., $940.| out of 95 pn mn | PLYMOUTH—'47 SD sedan, $810. ‘46 De- , 
CHEVROLET—'50 sedan, $1,670. '48 se-| .42 club coupe, $980. 46 Deluxe, $655. | BUICK—'48 2-dr., $1,347. luxe sedan, $750. '41 SD sedan, $275. '40 
dan, $970. ‘47 coupe, $865 "42 sedan, gaan Sak toe See” $235 CHEVROLET—'49 2-dr., $1,407, $1,452. penne ae’ = a $1,035. °39 
$605. ‘41 business coupe, $300 BA — he By : '48 2-dr., $1,157. ‘41 4-dr., $412. r —_ SL (8) sedan, ,035. ’3¢ 
DODGE—’48 sedan $005 | MERCURY—'50 4-dr., $2,075, $2,195, $2,- | CHRYSLER—'48 4-dr., $1,300. sedan, $175. 
FORD—50 2-dr . $1,665. ‘49 coupe, $1,-| 175:_$2,110, $2,195, $1,995; 2-dr.. $2,050, | pODGE—'47 4-dr., $777. '46 4-dr., $655, | STUDEBAKER—'48 Champion conv., $1.- 
Legs protrude thru bracket, prevents 250, '46 sedan, $600, '41 2-dr., $365. '39 ety Sr eTs, er ois ag ye FORD—'48 2-dr., $897. ‘47 2-dr., $767. '46| 195. '41 Commander club coupe, $135 
: ¥ . , , ,949, to, »Vo0, , , 4-dr., $757. 
loss. Attach to any plate without wikatilel ree sedan, $725. $2,000, $2,175, $2,185; 2-dr., $1,355, $1,- MERCURY —'46 conv., $852. RALEIGH, N. C 
alteration. Guaranteed to fit all slotted |) mERCURY—'49 sedan, $1,410, $1,400. "48| $495 — conv., $1,625; 4-dr., $860, | OLDSMOBILE—'49 2-dr., $1,647. '46 2-dr., * “gto cong ecole os 
brackets or bumper. conv., $980. o» rs $1,022. | (Mann’s Auction Sales, Sales every Mon- 
- NAMEN 2/38 sedan, $860. ‘46 sedan, $570, | OLDSMOBILE—'49 (98) 4-dr., $1,835. | PLYMOUTH—'50 4-dr., sed., $1,562, '48|day. Prices are for sale of Jan. 17.) 
$1.00 per set of four OLDSMOBILE — ‘47 sedan, $955, $850; | PONTIAC—'50 2-dr., $2,250, $1,885. °49/ 4-dr., sed., $910. "40 sedan, $230. BUICK—'50 Special 4-dr., $1,960. ‘48 
i “0 @ n. $955, $850; | conv., $1,855; 4-dr., $1,760, ‘47 4-dr. PONTIAC—'49 4-dr. sed., $1,782. '40 2-dr 2-dr., $990 
——- cvdoqeooneiiead mca $300; $150." ee? eee re 7... 9.795 sed., $107. a oe ae ' | CHEVROLET — ‘50 2-dr., $1,640; 4-dr.. 
MOUTH—’ ‘ ’ STUDE ER—'50 2-dr., Regal, 725. | STUDEBAKER—'50 4-dr. sed., $1,605. '47| $1,550; 2-dr., $1,635, $1,625. ‘49 2-dr., 
PLY} — sedi 80. : : s c c 5 3 ., $1,605, 
cc. HOWARD resneves 47 sedan, $8 41 sedan 48 2-dr., $1,125. 4-4. 50d., 9900. $1.460. ‘47 ‘pickup, $655; 2-dr., $820: 
1498 Overlook Dr. Akron 7, Ohio || PONTIAC—'46 coupe, $770. ‘41 sedan 4-dr., $840. '46 4-dr., $690; 2-dr., $805. 
r; : ; ; ‘ in ~ c | CADILLAC—'46 4-dr., $1,325. 
JOBBERS WANTED $255. CHARLOTTE, N. C. CONCORD, MASS. | DODGE— 46 4-ar., $700. 
. = | (E. M. Stafford, Inc. Sale every Wednes- Cc ary | FORD—'50 club " coupe, $1,605, $1,585; 
MANHEIM, PA day. Prices are’ for sale of Jan, 11.) | mq rd Auto Auction, Inc. Sale every |" '2-dr., $1,555, $1,500; pickup, §1,190: 
day and Friday. Prices are for sales of ° 
— — - (Manheim Auto Sales & Auction Inc. (Market firm and prices held on all Jan. 13-16.) club coupe, $1,600, $1,580. '49 4d-r., $1,- 
| Sale every Friday. Prices are for sale of models. Buying and selling brisk (Sold 135 units out of 185 offerings.) 240, $1,210; club coupe, $1,165. '48 4-dr.. 
| Jan. 13.)_ : throughout entire sale of some 200 nls ; ; $605; 2-dr., $895, $840, $950. ‘47 club 
ae re offerings. Many dealers with low new | BUICK—'47 Super sedanette, $1,050; Super | coupe, $900; coupe, $750; 2-dr., $650. '46 
| BUICK—'50 Special 4-dr., $1,995; Special) year's stocks were restocking. Some sedan, $1,050; Special sedanette, $925. 46 | 2-dr., $690, $640, $560; club coupe, $795 
_4-dr., $1,940. fl Special 4-dr., $500. | anticipate brief flurry with release of Super sedanette, $965. ‘41 Century sedan- | FRAZER—'48 4-dr., $475. 
CHEV ROLET— 50 SL. 2-dr., $1,665. 47| veterans’ insurance checks.) ette, $300; Special sedan, $415. 41 | MERCURY—'50 2-dr., $1,965. °47 club 
FM 2-dr., $1,000; 2-dr., $900. 46 SM BUICK—’ E , Special sedanette, $400. coupe, $640. '46 4-dr., $740. 
4-dr., $805. '40 SL 4-dr,, $690; FM 2-dr ICK—'50 Special 4-dr., $1,835, $1,825 ; 
-dr., 5. SL r., $690; FM 2-dr., Special 2-dr., $1,775, 47 RM 4-dr ie CHEVROLET—'49 FL Deluxe sedan, $1,- | NASH—'49 4-dr., $1,405. 
‘” jaa eP - Roval| 150: RM 2-dr., $1,150, '41 2-dr., 465. | 375; SL Deluxe sedan, $1,475. '48 FM | PLYMOUTH—'S0 4-dr., $1,540. ‘48 4-dr., 
CHRYSLER—'41 Royal 2-dr., $445; Roya CHEVROLET—'50 4dr. ee | sedan, $1,100. '47 SM business coupe,| $695. '46 2-dr., $685. 
f-dr., $440. pv —'50 4-dr., $1,670, $1,640,/ $650; FM sedan, $750, $915; FL aero- | PONTIAO—'47 4-dr., $1,070. 
CROSLEY—"49 station wagon, $475. $1,600; 2-dr., $1,700, $1,655, $1,630, ‘49 , 42 1D , 
7 , sedan, $810. '46 FM sedan, 2 at $825. '42 | STUDEBAKER—’48 club coupe, $980. 
DeSOTO—'49 Custom 4-dr., $1,740. 4-dr., $1,425, $1,400, $1,400; club coupe, SD sedan, $400. '41 MD sedan, $325, | 
DODGE—'47 Custom 4-dr., $1,050. ‘41 $1,450. ‘48 FL 4-dr., $1,150; FL 2-dr., $300 $350: business coupe $210. $250: 
Custom 2-dr., $570. $1,180, $1,150, $1,135; FM 4-dr., $1,110;| sp ‘club coupe, $325. ‘41 SD station 
FORD—'49 Custom club coupe, $1,080. '48| FM 2-dr., $1,100; SM 4-dr., $995. '47| wagon, $400. - ° 
Custom _2-dr., $900. ‘47 Custom club FL 2-dr., $1,100; FM 4-dr., $800; conv., CHRYSLER—'40 New Yorker sedan, $130. 
coupe, $780. '46 Custom 4-dr., $700, ‘41 $900; 2-dr., $990, $960. '46 FL 4-dr., DODGE—'48 Custom sedan, $1,225. °40 
. a ’ : » an : s D , 225. 
Custom club coupe, $480. ‘40 Custom $860; FM 2-dr., $765. ‘41 4-dr., $595, conv., $500. '37 sedan, $70 
4-dr., $300. $365; 2-dr., $470; club coupe, $600. FORD—’50 Custom (8) sedan, $1,500: 
iCOLN— -dr., $275 DeSOTO—'47 4-dr., $850 : ; recat apart 
LINCOLN—'41 4-dr., $275. ; aa! wep . club coupe, $1,575. '49 Custom (8) club 
MERCURY—'50 4-dr., $1,935. 49 club | CHRYSLER—’'49 4-dr., $1,555. coupe, $1,035, $1,200; sedan $1,235: 
coupe, $1,330. ‘46 conv., $875; 4-dr., | FORD—'50 4-dr., $1,700; 2-dr., $1,655, $1,- Custom (8) station wagon, $1,360. °48 
WORN FENDER WELT $505. “ar : . 630, $1,610. 49 4-dr., $1,475, $1,300;| sedan, $875. '47 Deluxe (6) sedan, $770; | 
OLDSMOBILE—'42 (6) sedan, $370. 2-dr., $1,310, $1,290, $1,220, $1,150;| sedan’ $805, $730; club coupe, $805, '46 
e e PACKARD—'49 Deluxe 4-dr., $1,475. club coupe, $1,265 °48 4-dr., $980; 2-dr., (6) sedan $625, $610; sedan $750 $625 
witho Re PLYMOUTH—'49 club coupe, $1,475. ‘47 $1,000, $970, $925. ‘47 4-dr., §770; 2-dr. , . ’ ar Te = Seton 
u moving render — ' , , ,| '41 sedan, $300, $175, $375; half-ton 
4-dr., $935. ‘41 4-dr., $390. $750; club coupe, $975, $830, $800, ‘46 pickup, $285; station wagon, $310. '40 
PONTIAC—'50 (6) sedan, $1,920, ‘49 (8) 4-dr., $740, $715; 2-dr., $775, $700; club ; ; ’ - : 
%* Stro flexible plastic fin +i , aan : can tes ’ , sedan, $245, $115. ‘39 conv., $215. 
ish ie all weoteer resistant. Soles Si 108 a ee oma S120 Bn gis” $500; club | MERCURY—'47 club coupe, $815. °41 sta- 
i sedan, $1,100. ’ + coupe, . tion wagon, $550. '39 sedan, $310. 
LINCOLN—’'49 4-dr., $1,605. sH—’ ‘ ’ : 
%& Clips expand and hold = sil le Ape . » 92,6 NASH—’39 (600) sedan, $200. i 
ti ht . + serrated edges KANSAS CITY ae a = 4-dr., $2,100, $1,960, $1,- | OLDSMOBILE—'50 (88) sedan, $2,200, '48 P We 
give a permanent grip. : e:s . -dr,, $1,555. '46 4-dr., $710. (66) conv., $1,075, $1,150. ‘47 (66) club 
} ; ; (Kansas City Automobile Auction Co. | oOLDSMOBILE—'50 (88) 2-dr., $2,650, '48 coupe, $950, $1,100. 41 (76) sedan, $360; 
¥ Zip-Welt takes just min- Sale every Wednesday, Prices are for sale (78) 4-dr., $1,165, $1,060; 2-dr., $1,080. sedanette. $400. ‘40 (90) sedan, $325 ° 
utes to install . . . shear of Jan. 18.) ; '47 (78) 4-dr , $800. '46 (98) 4-dr., $880; $420. | DETROIT s OLDEST 
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yn the Financial Front. . . 


Short Sellers Favor 
Motor Issues 





By George Deery 
Associate Editor 
————— the short positions 

3% of 5,000 or more shares in the 
iuto issues on the New York Stock 
Exchange were substantial as re- 
ported by the exchange Jan. 13, 
there were slight reductions in five 
of the totals for the car and truck 
makers. 

Hudson, in which there was a 
larger amount of shares on the 
short side than any other auto | 
or non-automotive issue, reduced | 
to 64,400 from 65,427 on Dec. 15. | 

This issue topped the list for all 
types of industries. On and off, | 
for the past 12 months, Hudson | 
has been a favorite with the bears, | 
as is indicated by the fact that this 
is not the first time that it has led 
in the short position total and has 
frequently been high in the com- 
pilation. 
* a * 

A during this period the bears 
“% have not fared well generally 
as far as the motor issues are) 
concerned. Their cynicism has even | 
reached to General Motors and 
Chrysler to an appreciable extent 
during the past year, although 
these issues have found continued 
support from a large number of 
stock advisory services. 

At the middle of January, the 
Chrysler total stood at 48,090 | 
against 49,011 in the previous 
month’s report. GM’s 34,473 com- | 
pared with 38,236 in December. | 
For Mack, it was 29,715 against | 
32,065. 

In the truck side of the picture, | 
the volume of short shares in Reo | 
declined to 7,445 from 9,040, and | 
another truck maker, White, | 
dropped to 3,260 from 8,430. 

| 


* * * 


ja plus signs for the motor | 
securities in the current report | 
were for Studebaker’s slight rise | 


Business Stocks 
Dip $300 Million 
During Month 


WASHINGTON.—Total business | 
inventories at the end of November | 
were estimated at $55.2 billion, U. 
S. Department of Commerce an- 
nounced last week. After adjust- 
ment for seasonal variations, it 
was Said, the book value of inven- 
tories was about $300 million below | 
the October level. 

The decrease was concentrated in | 
retailers and manufacturers stocks. 
Wholesalers inventories rose | 
slightly. 

Retailers’ inventories at the end 
of November totaled $15.2 billion. 
After allowance for seasonal vari- 
ations, these inventories were about 
$200 million below October. The 
entire decline occurred among dur- 
able-goods stores, with motor-ve- | 
hicle dealers’ stocks lower by| 
almost $200 million, Other durable- 
goods stores showed only minor 
changes. 

Among nondurable-goods retail 
stores, an increase in stocks held | 
by the general merchandise group | 
was offset by decreases in apparel 
and food stores’ inventories, the | 
department said. | 


Bendix Sales 
Gain 12 Pct. 


Sales of Bendix Aviation Corp. 
for the fiscal year ended Sept. 30 
attained a peacetime peak, totaling 
$182,674,462, an increase of 12.4 per- 
cent over $162,495,665 in fiscal 1948, 
according to the annual report to 
stockholders, Net income amounted 
to $11,086,781, or $5.24 a share, com- 
pared with $11,280,742, or $5.33 a 
share, for 1948. Earnings repre- 
sented 6.1 percent of 1949 sales, 
which contrasts with 7.3 percent 
for the prewar years 1935-39. 

The reduction in earnings from 
1948, in spite of higher sales, re- 
flects the effects of an 11-week 
strike at Bendix Products division 
in South Bend, Malcolm P. Fergu- 
son expained in the president’s 
letter. 











Auto Stocks 


Jan.23 Jan. 16 

Chrysler ......... 65% 64% 

i” 2% 2% 

| General Motors .. 72% 71% 

| Hudson eened 6 ee 14% 

Kaiser-Frazer .... 5 5% 

Nash-Kelvinator .. 17% 17% 

eee 4% 4% 

to 57,641 shares from 56,423 and| Studebaker ...... 26% 26% 
Willys-Overland to 5,245 from 3,258. | ae teseccneees flO ls 
Nash, one of the most active yy may a... 5% an 
cage Rey Bn age hy Se 21.56 21.21 


the past several weeks, is listed 
among the companies with a 
higher short position — 20,245 [5,056 against 6,465. 
shares on Jan. 18. At the previ- | * * 
ous month’s reporting date, Nash 
was credited with 17,660 shares. 


* 


AR WOOD, the 


A decline to 9,562 shares from | fication, showed a short-side total| from November earnings. 
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while Goodyear was reported to be| sales of $16,544,311. 


| sponding period a month ago, 9,000 
short shares were recorded. 

Total for all types of industries 
was 2,185,071 shares, a drop from 
| the 2,267,481 in December. How- 
|ever, the fall-off in the latest total 
| Was not enough to keep the figure 
| away from flirting with the highest 
| amount of short shares in the past 

17 years, 





* * * 


Earnings 
Kelsey-Hayes Wheel—Quarter to 
Nov. 30: Net profit $183,585, equal 
to 23 cents a class B share on 
Extraordinary 
| charges of $199,529 
|}a loss on sale of Monroe plant and 


lowest-priced | $131,625 paid as premium to redeem 
issue in the automotive classi-| first mortgage bonds were deducted 


Opera- 


10,307 was registered for Goodrich, |of 9,300 shares. For the corre-|tions for comparable period last 


Ain New symbol...witha sprayer! <> 


Once the man with the hoe was the symbol 
of the farmer. Today the man with the sprayer 
would come closer. Instead of elbow grease, he 
uses chemistry and compression to kill off or 
prevent the weeds, blights and pests that 
formerly destroyed his growing crops and 
dissipated his labor. 

Recent chemical developments such 
as 2,4-D, DDT, Chlordane, Toxaphene, 
Rothane, methoxychlor . . . keep cultivated 
ground clear of competitive growths, check the 
plant diseases, exterminate flies, lice, insects, 
save time and work. Improved yields in fields 
and livestock increase farm production, and 
lower operating costs. Spray rigs and dusters 
are only two of the mechanical aids which make 
present day farming a better business. 


Farming is a business today .. . and 
a profitable business for the best farmers. 
Electrification, mechanization, and modern 
methods have made a huge new industrial 
market. Ten years of high incomes have made 
the prosperous farm family a preferred prospect 
for the national advertiser. 

But farm prosperity isn’t found all over the 
national: map . . . is concentrated in the great 
Central valley where soil and season give 
the farmer highest returns. In the fifteen 
Heart states, SuccEssFUL FARMING has more 
than a million of its 1,200,000 subscribers 
...and the SF farm subscribers in these 
states have the largest individual holdings 
of land and buildings, own better livestock, use’ 
more machinery and power ...and earn an 
average income 50% or better than the national 
farm average! 

General media have low penetration among 
SF farmers... SuccessruL Farminc reaches the 
most of the best farm motor car and tractor 
market, in a single medium, and at low cost! .. . 
Get the full facts from the nearest SF office. 
SuccessFuL FarminG, Des Moines, New York, 
Chicago, Cleveland, Detroit, Atlanta, San 
Francisco, Los Angeles. 


resulting from | 


Weed patches are sprayed 


hon ieee 
|year resulted in net profit of $1,- 
| 294,829, equal to $2.09 a share on 
combined A and B shares, on sales 
of $19,743,487. 


North Carolina Charters 


Three Trucking Firms 


RALEIGH, N, C.—North Caro- 
lina’s utilities commission has 
granted irregular route common 
| carrier franchises to the following 
| three trucking firms: Vick’s Truck 
Line, Woodland; Raeford Trucking 
Co., Raeford, and Jones Transfer, 
| Fairmont. 


Goodson Gets Bids 
Bids have been received for a 
| sales and service building to cost 
j}about $150,000 by Lester Goodson 
Pontiac Co., Houston. 
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also covers eight corn rows 7 
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Spraying cottle kills pests, 
boosts meat and milk output 


Roadside trees and bushes 
sprayed by adjustable boom 


Between-rows sprayer, 
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Auto Personnel 





Appointment of E. P. Chisholm 
as southwestern regional business 
management manager for Ford 
division has been announced by 
Ira B. Groves, regional sales man- 
ager. 

He succeeds J. B. Glass, who is 
joining the staff of C. E. Bowie, 
Ford division business management 
manager, at Dearborn. 

> + * 


Sealed Power Names Valuck 


To Direct Purchasing 


Paul C. Johnson, executive vice- 
president of Sealed Power Corp., 
Muskegon, Mich., has announced 
the promotion of 
Martin W. Va- 
luck to the posi- 
tion of purchas- 
ing agent to suc- 
ceed Roy 8S. Har- 
vey, who is re- 
tiring. 

Valuck started 
with the Accura- 
lite division of 
Sealed Power in 
1936 in its engi- 
neering depart- 
ment. Later he handled some of 
the purchasing functions of this 
division, In 1940 when Harvey was 
appointed purchasing agent. Valuck 
was appointed his assistant. 

+ + + 


Studebaker Names Two 
To Field Truck Staff 





M. W. Valuck 


Pohiman and Luther Pohl. Pohl- 

man has been assigned to Stude- 

baker regional headquarters in St. 

Louis while Pohl’s base is the com- 

pany’s regional office in Cleveland. 
+ * + 


Auto Ventshade Promotes 


| Drexler to Sales Chief 


Chester Drexler, formerly north- 
eastern sales representative for 
Auto Ventshade Co., Atlanta, has 
| been appointed sales manager for 
the company. 

In his new position Drexler will 
direct sales and distribution. 

*- + + 


Kopecki Joins Pennsalt 


Ernest S. Kopecki has joined 
Pennsylvania Salt Mfg. Co., Phila- 
delphia, as a sales service repre- 
sentative in its special chemicals 
department, Joseph J. Duffy jr., de- 


partment manager, announces. 
* * + 


Critchfield Named 
Leroy A. Critchfield has joined 
Standard-Thomson Corp., Dayton, 
O., the chemical and metallurgical 
laboratory, John E. Golob, general 


manager, announces, 
* * * 





Bendix Aviation Names 


Stoll, Mott to Board 

Election of George E, Stoll, South 
Bend, and C. 8S. Harding Mott, 
Flint, to the board of directors of 
Bendix Aviation Corp. has been 


Two new truck representatives|announced by Malcolm P. Fergu- 
have joined the field organization | son, president. 


of Studebaker Corp., according to 
R. G. Hudson, 
company’s truck division. 


manager of the|ruary, 


Stoll, a vice-president since Feb- 
1948, has been with the 


company since 1929, when he 


The appointees are Lawrence L.'started as a foreman. Mott is 


















Here’s How 
Finliner Works! 


Complete, simple instructions ac- 
company each set. Fin fits or 
fender with four screws from 
inside trunk. Joint between cast 
aluminum fin and fender is 
sealed with body filler. Finliner 
comes primed ready for match- 
ing color. Finliner is wired to- 
become the tail lights, letting 
the old tail and stop lights serve 
as two BRIGHT stop lights. 


\ 


SELLS ON SIGHT! 
Original SCOTT 


New 1950 Model B 


The Finliner sells itself! All that’s neces- 
sary is to get one or two in your com- 
munity. After customers see this beau- 
tiful accessory on the street, they come 
in and ask for it. Order at least one 
set and put Finliner on a demonstrator. 
It makes a Chevrolet look like $4,000! 
Write today! Full dealer and jobber 
discounts. 








Simplex Garage Recorders print on job ticket 


or time cards exact 


Eliminates guesswork and disputes. 


time spent on each job. 
Reduces 


clerical work—Increases profits. 


Shop orders can now be filed for quick ref- 


erence 


in new card racks. 


Furnished in 9, 


10 and 26 pocket sizes. 


Garage Clock 
Automotive dealers are now standardizing 


Card Rack 
on SIMPLEX RECORDERS to furnish cer- 


tified job and payroll records to comply with Wage-Hour regulations. 
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PROMOTED BY FORD—George P. Montagnet, right, has been promoted from New Orleans 
Ford's branch there to assistant sales manager of the Southwestern 


district manager of 


region, with headquarters in Kansas City. He will be succeeded in New Orleans by C. H. 


Weigand, left, who has been assistant sales manager. 


vice-president and a trustee of the 
Charles Stewart Mott Foundation, 
a charitable foundation, and is a 
director of United States Sugar 
Corp., Michigan Chemical Corp., 
St. Louis County Water Co. and 
several other firms. 
e- 8s * 
Air Reduction Names Glasier 


To Head Distribution 

S. B. Stouffer, vice-president, has 
announced the appointment of 
Charles H. Glasier jr. as manager 
of distribution for Air Reduction 
Sales Co., a division of Air Reduc- 
tion Co., Inc. 

Glasier joined Air Reduction in 
1936. After eight years in the dis- 
tribution department, he was ap- 
pointed supervisor of motor truck 
equipment, In 1947, he was named 
assistant distribution manager, a 
position he held until his recent 
promotion. 


Emmert, Canadair Official, 
| Joins Ford of Canada 


T. J. Emmert, vice-president of 
Canadair, Ltd., Montreal, has ac- 
cepted an executive position with 
Ford Motor Co. of Canada, H. Oli- 
ver West, president of Canadair, 
announced. Emmert will, however, 
remain associated with Canadair 
as an officer and.a director, West 
added. 
| It is believed that Emmert will 
| devote his time to the field of or- 
ganization, long-range planning 
and management relations. He be- 
gan his career with Boeing Air- 
craft in Seattle. He joined Canadair 


pointed a vice-president and, later, 
|a director. 
* + 


Poor Richard Club Cites 


Hoffman for 1950 Award 


Paul G. Hoffman, foreign-aid ad- 
ministrator and former president 
of Studebaker 
Corp., has been 
awarded the Phil- 
adelphia Poor 
Richard Club’s 
gold medal of 
achievement. 

A citation ac- 
companying the 
medal described 
Hoffman as the 
American who 
made “the most 
significant con- 
tribution to modern and enlight- 
ened American business and indus- 
trial leadership.” 

* 








Paul Hoffman 


+ * 


| | Brake Shoe Names George 


To Head Houston Office 


American Brake Shoe Co. has 
| Opened a new sales office at 2620 
Maury St., Houston, and Wil- 
liam C. George has been appoint- 
ed sales engineer. 

He will represent Brake Shoe’s 
American Manganese Steel, Elec- 
tro-Alloys and National Bearing 
divisions in the new office. 
George, formerly in the sales de- 


sion, has been with Brake Shoe 
since 1939. 


Godfrey and O’Brien Win 
Promotion in Ford Sales 


Appointment of Richard A. God- 
frey as manager of the business 





We look forward to seeing you at Booth E103 
NADA in Atlantic City next week. 


WRITE FOR FREE FOLDERS No. 136 AND No. 148 


SIMPLEX TIME RECORDER CO. 





GARDNER, MASS. 


management department and of 
John F. O’Brien as sales office 
manager for the Somerville (Mass.) 
district of Ford division, is an- 
nounced by John F. Connors jr., 
district sales manager. 

Godfrey, who was previously the 


in 1947 and was subsequently ap-| 


partment of Electro-Alloys divi- 


|Somerville sales office manager, 
|joined Ford in December, 1945, as 
|}a sales clerk. O’Brien was previ- 
|ously a sales representative in 
|Ford’s Somerville district, which 


| covers the New England area. He | 
joined Ford in March, 1946, as a 


|sales clerk. 
+ * a 


Pierce Succeeds Welty 


In Ford Labor Relations 


Karlton W. Pierce has _ been 
named manager of the industrial 
relations planning and analysis de- 
partment of Ford Motor Co., suc- 
ceeding Malcolm W. Welty, it is an- 
nounced by Mel B. Lindquist, gen- 
eral industrial relations manager. 

Welty recently was promoted to 
industrial relations manager for the 
Ford division of the company. 
Pierce joined the company in 1946 
to help establish the industrial re- 
lations analysis section and has 
headed this staff since. 


+ * * 


Heads Fredericks Sales 


| Appointment of Matt Korshin as 
|general sales manager with head- 
quarters in Chicago has been an- 
nounced by Leonard Mervis, pres- 
ident of Fredericks Armature Corp., 
Chicago, and Jersey Shore, Pa. 


* * * 


Supersite Outlet 

Supersite Corp., 384 Canal Place, 
New York City, has announced the 
appointment of A. H. Merar & Son, 
2122 S. Michigan Ave., Chicago, to 
represent it in Illinois, Wisconsin 
and Minnesota. 

* * * 


U. S. Tires Names Redick 


Robert B. Redick has been ap- 
pointed Milwaukee district manager 
for U. S. Tires division of U. S. 
Rubber Co., according to J. C. Ray, 
sales manager. He succeeds A. W. 
Fuller, who has been assigned to 
farm tire sales activities. 

* + - 


Airtex L. A. Outlet 


Airtex Automotive division of 
Chefford Master Mfg. Co., Fairfield, 
Til. announces appointment of M. 
H. Klinger Co., 158 W. Pico Blvd., 
Los Angeles, as sales representa- 
tive in the southern California 
area. 


* * * 


McCulloch Shifted 


American Brake Shoe Co. an- 
nounces that Paul L. McCulloch jr. 
has been transferred to its Pitts- 
| burgh district sales office, where 
|he will serve as sales engineer for 
ithe American Manganese Steel and 
|Electro-Alloys divisions of 
| company. He replaces M. A. Zeller, 
| who resigned from the company. 
* * - 


Goodrich Names Stanley 


Appointment of J. Paul Stanley 
|as field manager of truck tire sales 
| in the Associated Lines division of 
|B. F. Goodrich Co. has been an- 
| nounced by M. G. Huntington, gen- 
eral manager. 

© - * 


Westinghouse Appointment 


| M. B. Wyman, manager of dis- 
| trict engineering and service for 
|the Westinghouse Electric Corp., 
| has announced the appointment of 
Stanley S. Schneider as engineering 
manager of the department. 
* ” ” 


American Ups Munford 


Walter F. Munford, who started 
with American Steel & Wire Co., 
Cleveland, as a die-reamer 30 years 
ago, has been elected operations 
vice-president, according to Harvey 
B. Jordan, president. 





| 
| 


the | 





Hudson’s Jackson Heads 


Detroit Hospital Fund 


Richard W. Jackson, vice-presi- 
dent of Hudson Se Nagee 


tgP 


Motor Car Co., 
has been ap- 
pointed co-chair- 
man of the Great- 
er Detroit Hospi- 
tal Fund Drive. 
Jackson is also 
a director of the 
Council of Social 
Agencies and a 
member of the 
executive com- 
mittees of the 
Community Chest 
Foundation. 
* * * 


Willard Battery Appoints 


Endress Head Engineer 


Appointment of Clarence H. En- 
dress as chief engineer of Willard 
Storage Battery Co. has been an- 
nounced by C. E. Murray, execu- 
tive vice-president. 

Endress joined Willard in 
as a laboratory assistant. 

* * * 





and the United 


1920 


Falk Promotes Larson 


Thomas F. Scannell, general 
sales manager of Falk Corp., Mil- 
waukee, has announced the ap- 
pointment of Arthur L. Larson as 
assistant sales manager. Larson 
also moves up to manager of the 
sales inquiries division, Falk said. 

* + > 


Moore Joins Reynolds 
William B. Moore jr. has joined 
Reynolds Metals Co. as a technical 
service engineer, according to 
David P. Reynolds, sales vice-pres- 
ident. 
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Va. Inspection Upheld 


Governor’s Committee Calls State Program 


Sure Form of Accident Insurance 


RICHMOND, Va.—In the face of 
threats to repeal Virginia’s motor 
vehicle inspection law, a statement 
defending the program was issued 
by the governor’s highway safety 
committee. 


Terming the inspection pro- 
gram “a sure form of accident 
insurance,” the committee as- 
serted that “no expense should 
be avoided when it is the means 
of preventing death or injury.” 


In reply to charges of inspection 
station racketeering, the committee 
said the program “is rigidly ad- 
ministered with a thorough investi- 
gation of the applicant for inspec- 
tion station privileges and his 
premises.” 


“Mechanics performing the in- 
spections are required to undergo 
a training session conducted by 
the state police, and any violation 
of standards or unfairness to the 
public brings immediate suspension 
of these privileges,” the committee 
said. 

Members of the Virginia legisla- 
ture, now in session, reportedly 
have been receiving complaints 
that racketeering has developed in 
some places, and that the cost of 
the semi-annual inspections is ex- 
cessive. 

There have been reports that 
bills would be introduced in the 
current legislative session to abol- 
ish the whole inspection program 
or to replace it with state-oper- 
ated testing stations. 

Enacted in 1932, the present Vir- 
ginia law requires semi-annual 








Ford to Sponsor 
School Contests 
In Craftsmanship 


DETROIT.—Ford Motor Co. an- 
nounced last week that it will 
sponsor a national industrial arts 
awards program for junior and 
senior high school students. The 
program will be a continuation of 
one originated three years ago by 
Scholastic Magazine and will be 
known as “Ford Motor Company 
Industrial Arts Awards.” 

Cash awards for outstanding 
workmanship and design will be 
increased over those presented in 
previous years, the company an- 
nounced. Awards will be made by 
divisions including wood work, 
metal work, mechanical drawing, 
printing, model making, plastics, 
machine shop and electrical work. 

Students in industrial arts and 
vocational classes in all schools, 
from grades seven through 12, may 
enter. Entries are regular class 
projects made in the school shops 
under supervision of an instructor. 

Scholastic Magazine relinquished 
sponsorship to Ford because inter- 
est in the program had outgrown 
the magazine’s facilities to handle 
entries, it was said. 

Henry Ford II, president, said 
both students and teachers heartily 
approve the industrial arts awards. 

“We consider it a real opportun- 
ity to help the nation’s youth by 
promoting a greater appreciation 
for the industrial arts and develop- 
ing pride of workmanship which 
is so vital to the future of Amer- 
ican industry,” he said. “Further- 
more, today’s industrial arts stu- 






dents are tomorrow’s’ workers, 
foremen, supervisors and execu- 
tives.” 


| inspection of all vehicles registered 
in the state and the issuance of 
permits showing that each vehicle 
allowed on the roads has been 
brought up to safe operating stand- 
ards. 

Capt. W. L. Groth, deputy ad- 
ministrator of the governor’s com- 
mittee, said about 25 percent of 
|the vehicles inspected prove to 
| have mechanical defects that come | 
under the repair regulations. 


The committee’s statement said 
only 7 percent of the automobiles 
involved in accidents in Virginia 
prove to be mechanically unsafe— 
a figure well below the national | 
average. 


Groth said a study made in | 
1945 by the International Assn. 
| of Chiefs of Police found that in 
states without inspection pro- 
grams the percentage of vehicles 
found to have defective brakes | 
averaged 27.7. In three states re- | 
quiring inspection, he added, the 
number with poor brakes ranged 
from 2.9 to 5.6 percent, 


Groth further pointed out that | 

Virginia’s inspection system was | 
rated by the National Safety Coun- 
cil as equalled only by one other 
state in the nation in 1948, and as) 
the best among Southern states. 
| As to charges of “racketeering,” | 
Groth, who is a state police safety 
engineer, said abuses are bound to 
take place, as with any law, but he 
emphasized that the police urge 
|that abuses be reported so cor- 
|rective action can be taken. 
He noted that the receipt issued | 
|to motorists who have completed 
their inspections requests them to 
|“report discourtesy or unfairness” 
on the part of service station 
operators. 

Virginia state police since Janu-| 
ary, 1948, have suspended the priv- | 
ileges of 62 stations for violation 
of prerogatives as inspectors. Only 
six were reinstated, when it was 
proved that an individual mechanic, | 
rather than the owner, was re-/| 


Sales Parley Held 
At Timken-Detroit 


DETROIT.—The Timken-Detroit | 
Axle Co. has held its annual sales | 
meeting at the firm’s home plant | 
here. It was attended by all fac- | 
tory and field sales executives. 

The program consisted of a re- 
view of the activities of the past 
year and a presentation of sales 
plans for 1950. One of the main 
topics of discussion was the new 
line of Timken-Detroit “3 for 1” | 
axles. These axles are built in 
seven different capacities, each with 
three different types of final drives. 











Parking Meter Locations 


Create Dither in Boston 


BOSTON.—Automobile dealer as- 
sociations throughout Massachu- 
setts are watching a current con- 
troversy over plans for installing 
parking meters in some sections 
of Boston. 

Massachusetts cities and towns 
do not have home rule, and the 
law provides that locations for 
meters must be approved by the 
state department of public works. 
It is expected that a bill will be 
filed in the state legislature to give 
local authorities the power fo se- 
lect their own parking meter sites. 








PONTIAC CITES SIX DEALERS IN CINCINNATI—Recently designated Better Dealers are 


(left to right): Walter V. 
Gusweiler's Pontiac, Inc.; 


Hallerman, Gilbert Avenue Pontiac Co.: 
E. B. Honerkamp, Honerkamp Motor Sales, 


Edwin A. 
Inc.; 


Gusweiler, 
Harold €E. 


Milliken, Cincinnati zone manager, who made the presentations; R. M. Hageman, Hageman 


Pontiac 


R. Yonker, 
Dave 


Inc.; 


stieman, Castleman Pontiac, Inc. 


istrict manager; J. E. 


Attaway, Attaway Pontiac, Inc., and 


hese latest presentations brought to nine the 


total given by Milliken in his zone, embracing 196 dealers in four states. 





IT HAPPENS ONCE A YEAR! 


AvTomoTive News publishes its Almanac. 
Here’s what will happen when the 1950 edition 
arrives with the June 5 issue: 





2. It is placed where it’s 
always available. 


1. A first reading as careful 
as that given regular 
issues. 


IT HAPPENS 
ALL YEAR LONG! 


3. Questions come up 
that only the Al- 
manac can answer. 





@Since 1933 the automotive industry has looked to the 
Almanac as a standard source of complete and authentic 
information. 


@ Everyone who counts in the industry refers to it for 
statistics, charts, graphs, and historical data. 


@ It’s the ideal advertising medium for products and services 
used in America’s No. 1 industry. 


So—for year-round selling— 
round out your schedule with 
the industry’s reference book! 





FORMS CLOSE APRIL 15--RESERVE SPACE NOW! 


IT HAPPENS EVERY WEEK! 


The men who make buying decisions in the factories 
and dealerships keep informed by reading . . . 


THE WEEKLY NEWSPAPER OF AMERICA'S NO. 1 INDUSTRY 
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In the Hopper 


Gov. John O. Pastore has signed 
a measure passed by both branches 
of the Rhode Island assembly, set- 
ting up a 10-member commission 
to study means for aiding Rhode 
Island industry. 

The resolution carries out the 
recommendations of Pastore to 
help industry in creating employ- 
ment, The measure calls for a pre- 
liminary report by Apr. 1. 

e + +o 


Georgia House Okays Bill 


For Retention of Title 
The Georgia house of repre- 
sentatives has passed a measure 
requiring all motor vehicle own- 
ers to keep a title to their cars. 
Rep. Frank Gross, chairman of 
the ways and means committee, 
said lack of such a law makes 
Georgia a “dumping ground for 
automobile thieves.” 
- s * 


N. Y. Bill Would Ask Proof 
Of Liability for Registry 

A compulsory motor vehicle lia- 
bility insurance bill has been intro- 
duced in the New York state legis- 
lature by Assemblyman Francis X. 
McGowan, Manhattan Democrat. 
Under the measure, proof of finan- 
cial responsibility would be _ re- 
quired of motorists before the is- 
suance of registration plates. 

+ s s 
Paved Parking Lots Sought 
By Philadelphia Mayor 

Paving of used-car lots and 
open air parking lots would be 
required under an ordinance in- 
troduced in the Philadelphia 
council at the request of Mayor 
Bernard Samuel. 

City Traffic Engineer Robert 
A. Mitchell said that many or- 
ganizations and individuals had 
complained of the dirt and dust 
caused by unpaved lots, adding, 
“the adoption of an ordinance 
requiring the hard surfacing of 
parking lots will help eliminate 
dirt and dust and enhance the 
appearance of the locations and 
areas.” 


+ o 
Buffalo Car Theft Curb 

Buffalo Councilman Elmer F. 
Lux said he will propose an 
amendment to the city’s traffic or- 
dinance making it unlawful for 
motorists to leave ignition keys in 
parked cars. Lux declared cities 
with similar ordinances have cut 
auto thefts more than 50 percent. 

# * + 


Ky. Bill Would Ask Proof 
Of Liability for Registry 

Motor vehicle owners would be 
required to show financial respon- 
sibility as a prerequisitie to regis- 
tration, instead of after having an 
accident, under terms of a Dill 
introduced in the Kentucky legis- 
lature. 

Under the present Kentucky law, 
the owner of a car involved in an 
accident causing personal injury 
death, or property damage of more 
than $50 must show he has insur- 
ance or money to meet any claim 
against him arising from the acci- 
dent. The proposed legislation 
would require a car owner to show 
he is financially responsible before 
he gets a license for the car, in- 


* 





stead of after an accident. 
* - * 


N. J. Legislature Urged | 


To Expand Idle Benefits 


Further liberalization and | 
broadening of the coverage of | 
the state unemployment compen- | 
sation law was recommended by | 
Gov. Alfred E. Driscoll in his 
inaugural message to the New 
Jersey legislature. 

His message also included pro- 
posals for increased cash sick- | 
ness benefits, more prompt | 
settlement of workmen’s compen- | 
sation cases, enactment of a 
state labor relations law and 
broadening of the state minimum 


wage law. 


Georgia May Earmark 
Gas Funds for Roads 


A Georgia house committee has 
recommended passage of a consti- 
tutional amendment which—if 


earmarking of gasoline funds for 
highway purposes. 

House committee No. 1 on 
amendments to the constitution, 
voted without opposition to recom- 
mend passage of an amendment to 
permit the legislature to allot spe- 
cial tax funds for special purposes. 
Under the 1945 constitution, all 
funds go into the general treasury 
and none may be earmarked for 
special state agencies. 

* * * 
N. J. Farm Bureau Raps 
Diversion of Road Funds 


A resolution opposing diversion 
of highway funds to balance New 
Jersey’s general state budget has 
been unanimously adopted by the 
executive committee of the New 
Jersey farm bureau. 

Herbert Voorhees, bureau pres- 
ident, said the committee fav- 
ored instead “a broadening of 
the tax base to relieve the bur- 


den on real estate.” 
+ + * 


R. I. Fair Trade Bill 
A bill to repeal Rhode Island’s 





fair trade act, permitting manu- 
facturers to establish minimum 
resale prices for their trade- 


marked products, has been intro- 
duced in the state legislature, 
+ * * 


N. J. Toll Road Bonds 


Measures to strengthen the New 
| Jersey turnpike authority act, un- 


der which it is planned to issue 
$220,000,000 in revenue bonds for 
the construction of a _  118mile 


cross-state toll superhighway, have 
been introduced in the state legis- 


lature. 
* * + 


Providence Proposes 


R. I. Gas Tax Exemption 


A substantial gasoline tax sav- 
ings to Rhode Island cities and 
towns is proposed in legislation 
sponsored by the Providence city 
council for approval at the cur- 
rent general assembly session, 

The Providence group seeks to 
exempt the state’s cities and 
towns from payment of the four- 
cent-a-gallon state gasoline tax 
on gasoline used in municipal 
equipment, 

Jontending that passage of the 
bill would mean a saving of be- 
tween $15,000 and $20,000 annu- 
ally to the city of Providence 
alone, Councilman Edward J. 
Loughran described the state tax 
as an “abusive charge” against 
the municipalities and towns in 








| 
| 


TRAFFIC STUDY FELLOWSHIPS PRESENTED TO MARYLAND POLICE—Lt. Earl Reith and 
Lt. Martin Puncke of the Maryland state police received $650 each to attend the spring 
course in traffic police administration at the Traffic Institute, Northwestern university. The 
presentation was made by Frank J. Marsden, president of the Automobile Trade Assn. of 
Maryland. Left to right are Robert E. Raleigh, Northwestern university traffic institute; 
Marsden, state chairman, Maryland inter-industry highway safety committee; Puncke, com- 
mander of the Waterloo barracks, Maryland state police, and Reith, commander of the 
Belair barracks. 


of mediation and arbitration in its 


raise between $37,000,000 and $40,- 
report to Gov. Chester 


000,000 a year in additional revenue | annual 


for Texas. | Bowles. 
= we | Many of the state’s present laws 


S. C. Governor Again Urges are “clouded in redundant and am- 

: : biguous verbiage,” and others are 

Wage-Hour Legislation ; |“archaic,” according to the board, 

A previous recommendation for |which said that the statutes in 

enactment of a state wage-hour | present form “are a source of seri- 
law “applicable to the thousands | ous concern.” 





of business and industrial em- 
ployes who are not employed in 
interstate commerce” has been 
reiterated by Gov. J. Strom 
Thurmond to the South Carolina 
legislature. 

“We should modernize our laws 
on the hours of labor of women 
in mercantile and service estab- 
lishments,” he said. “We should 
provide an industrial safety pro- 
| gram, including temperature and 
| humidity control in industrial 
| plants. and we should create a 

committee representing labor, 
| management and the public to 
| study labor-management  prob- 
lems arising from time to time.” 

* * + 


School Bus Means Stop 


Approval of a new school bus 
|law affecting all motorists marked 
|the first week of the Rhode Island 
general assembly’s 1950 session. 
|Sponsored by Laure B. Lussier, 
|state registrar of motor vehicles, 
'the new law requires all motorists 
|to stop near a school bus that has 
|stopped to pick up or discharge 
passengers. 





| 


* * > 
Ga. Toll Authority Asked 


A bill to set up a Georgia turn- 
pike authority to launch a toll- 





the state. 


* + * 


| St. Louis Allowed to Buy 


Off-Street Parking Lot 


Missouri’s Gov. Forrest Smith 
has signed a bill permitting St. 
Louis to buy and condemn land 
and operate or lease the space for 
off-street parking. 

The bill had the backing of 
downtown merchants and the St. 


Louis city administration but was|@uced in the South Carolina legis- | 


vigorously opposed by lot and ga- 
rage owners, who appeared before 
the governor in protest. 

* . + 


Georgia 3% Sales Tax Up; | 
Repeal of Other Levies Asked 


In introducing a 3 percent sales | 
tax bill in the Georgia legislature, | 
Rep. C. O. Baker also introduced a | 
series of bills to repeal all emer-| 
gency state tax increases enacted | 
last July, including higher levies | 
on beer, wine, liquor, gasoline, | 
cigarets and corporate income. 

His proposed sales tax would | 
start on items costing 11 cents and 
would grant no exemptions. 

Meanwhile, the Georgia senate, | 


| 


| which cannot originate revenue- 
raising legislation, has adopted a 


resolution placing itself on record 
in favor of a 3 percent sales tax 
and abolition or reduction of other 
ee totaling $24,000,000. 

* + * 


Texas Bill Would Hike 


| Omnibus Tax by 10% 

| A Texas legislator, Rep. Joe 
| Fleming of Henderson, chairman 
of the house revenue and taxation 


posed authority would be em- 
powered to issue revenue certifi- 


cates, build toll roads and collect | 


fees from users to pay for the 
highways. 


+ . +. 
Pro-Union Bill in S. C. 

A bill to prohibit employers from 
discriminating against employes 
because of union membership, sym- 
pathy or activity has been intro- 


lature. 


Special Texas Session Called 


To Raise Charitable Funds 


Gov. Allan Shivers has called 
a special session of the Texas 
legislature for Jan, 31. Purpose 
of the session will be limited to 
raising temporary revenue for 
state charitable institutions until 
the next regular session, 

When the legislature convenes, 
it will be faced with an impend- 
ing deficit of about $26,000,000 by 
the end of the current biennium 
Aug. 31, 1951. It will have to raise 
more than $30,000,000 to take care 
of the immediate needs of state 
mental hospitals and _ special 
schools. 

* * . 


Wreckers Worry Houston 


A more stringent city ordinance |bill had been drawn for introduc- 


governing wreckers is being con. 
sidered by the Houston city coun- 
| cil, What the ordinance will involve 
|has not yet been determined, but 
| several proposals were brought out 


|}at a council hearing recently. 
+ * * 


Labor Law Revision Urged 


committee, says he will introduce| By Connecticut Board 


a bill calling for a 10 percent boost 
on items now in the state’s omni- 
bus tax. This includes a retail sales 


passed by the legislature and ap-| tax on trucks and cars. 
Fleming said his measure would | putes was cited by the state board 


proved by the people—will permit 


A need for revision of Connec- 
ticut’s mediation and arbitration 
laws to enable more effective han- 
dling of labor-management dis- 





road program has been introduced | 
in the Georgia legislature. The pro- | 


| 
| 


|creased state taxes was expressed | 


| 





| 
N. Y. Bill 


Virginia Bill Would Hold 


Big Semis to 40 MPH 


| A bill to limit the speed of 
| large trailer trucks to 40 instead 
| of the present 50 miles an hour 
has been introduced in the Vir- 
ginia legislature. 
Such trucks would be prohib- 
ited from passing another such 
vehicle on a hill when traveling 
in the same direction, under an- 
| other bill, 


* . * 


N. J. Utilities Official Urges 
U. S. to Ease Excise Burden 


| taxes on transportation and com- 
munication services has been 
urged by President Boswell of the 
New Jersey state public utilities 
| commission in a letter to the state’s 
| Congressional delegation. 

Removal or reduction of those 
taxes would result in a reduction 
in the costs of such services to the 
public, he said. Boswell further de- 
|clared that imposition of excise 
taxes which are figured as a per- 
| centage of transportation and tele- 
| phone rates impose a special prob- 


| lem on regulatory bodies. 
* + * 


Mass. Insurance Bill Dead 


An adverse committee report 
on a bill to have the state insur- 
ance commissioner fix rates for 
property damage insurance to 
automobiles was accepted by the 
Massachusetts house of represen- 
tatives. 





* * + 
Two Percent Sales Tax 
Proposed in Virginia 
A 2 percent state sales tax is 
proposed in a bill introduced in 
the Virginia legislature. The bill 
would split the proceeds half and 
half between state and local gov- 
ernments and make numerous 
| exemptions sought by farmers, 
A companion bill would reduce 

state income tax rates back to 
the 1948 level. 


* * * 
Ceorgia Governor Opposed 
To Any Tax Increases 
Opposition to any new or in- 


by Gov. Herman Talmadge in his 
address to the Georgia legislature. 
“Now is not the time to put addi- 


| tional handicaps on business, farm- 


ing and labor by additional taxes,” 
he asserted. 

Even before he spoke, however, 
a 4 percent consumers’ sales tax 


tion in the legislative session. Be- | 
sides going on record against new 


or higher levies “at this time,” Gov. | 


Talmadge urged passage of a state 
constitutional amendment to take 
the state out of the property tax 
field. 


* * * 


Would Require 


Defrosters in All Cars 


A bill introduced in the New 
York state legislature would pro- 


Repeal or reduction of federal | 





Vehicle Inspection Bill 


Faces Md. Legislature 


BALTIMORE.—A bill to set 
up a compulsory motor vehicle 
inspection program in Maryland 
has been approved by the state 
legislative council for submis- 
sion to the 1950 session of the 
legislature. 

The proposed legislation pro- 
vides for inspection in private 
garages pending establishment 
of state-operated testing sta- 
tions. The fee would be 75 cents, 
of which 65 cents would go to 
the garage and 10 cents for en- 
forcement and administration. 
Issuance of $2,500,000 in bonds 
would finance construction of 
state stations so that a perma- 
nent inspection system could be- 
come effective June 1, 1951. 





unless equipped with a windshield 
defroster approved by the state 
motor vehicle commissioner. 
* * . 

| Va. Against Diversion 

A resolution placing the Vir- 
ginia legislature on record as op- 
posed to the diversion of high- 
way funds to non-highway pur- 
poses has been introduced in the 
1950 Virginia legislative session. 
Such resolutions have been ap- 


proved at several past sessions. 
* * * 


N. Y. Minimum Wage Bill 


A bill proposing a state minimum 
| wage act calling for $1 hourly min- 
|imum pay has been introduced in 
— New York legislature. 


iit HARDER 


at Buffalo’s Best 
Buyers...Use the 
Courier-Express 












The Courier-Express reaches 
those who must be sold to 
sell the Buffalo area. And it 
reaches them more econom- 
ically. That is why its general 
(national) linage has increased 
71% in the last ten years while 
its competition gained only 
51%. 

Remember, your dollar in 
the Courier-Express buys 
greater impact on the families 

with more money to 
(© BUYyour produets. 
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KELLEY MOTORS SELLS 150 FORDS FOR MAST-FOOS WORKERS—Dallas E. 


president of Mast-Foos Mfg. Co., presents 


Winslow, 


John P. Hoek, president of Kelley Motors, 


Springfield, O., a purchase order for 150 latest model Ford V-8 sedans. Mast-Foos manu- 
factures power and hand lawn mowers. Cars purchased will be used by all employes of 
Mast-Foos who have been with the company for three years or more, and will be for their 
own personal and family use. Delivery of the first 75 units is expected to be made by 


March 15. Accordin 
in Springfield. 
operations manager for the manufacturing 


Lawn Mower Co., Springfield, Mass., a division of Mast-Foos; Daniel D. 
McKaig jr., advertising director for Mast-Foos and 


manager, Springfield, and Francis B. 


to Hoek, this is the largest fleet order ever to have been received 
In the group at the left (left to right): George D. Morrett, Springfield 
irm; Francis B. McKaig, manager of Ideal , 


ower 
Sheilhorn, office 


subsidiaries. In the other group at the right are (left to right) Donald |. Smith, in charge 
of the insurance department of Link & Link, Inc., Springfield insurance concern: Robert G. 
Burdick, salesman for Kelley Motors who handled the sale; Winslow and Hoek. 








Montreal Police Regain 


97.8% of Stolen Autos 

MONTREAL, — Out of 1,581 
automobiles stolen in Montreal 
in 1949, 1,547, or 97.8 percent, 
were recovered and returned to 
their rightful owners, the stolen- 
auto squad reports. 

And since Jan. 1, four more of 
the autos stolen last year have 
been found. 

“The value of stolen autos 
amounted to $2,104,700 and we 
recovered $2,058,000 worth of 
automobiles, making 306 arrests 
in the process,” Capt. Armand 
Gagnon said. 





Dealers on Coast 
Voice Liking for 


Nash Test Car 


LOS ANGELES.—A Nash dealer 
here last week said he saw some 
definite advantages in a small, 
streamlined convertible which his 
factory exhibited in Los Angeles 
Jan. 25, to feel out public opinion 
on the market possibilities of a 
car that would cost “less than 
$1,000.” 

The dealer summed his opinion 
up as follows: 

“The car is salable. If a prospect 
came in and considered it too 
small, he could probably be sold a 
good used car or even pushed up 
to the lowest-priced standard-size 
Nash.” 

Other Nash dealers also were of 
the opinion that the car would be 
a fine salesroom attraction, expos. 
ing them to a lot of potential cus- 
tomers. 

A competitive manufacturer’s 
representative said he was im- 
pressed with the small car but that 
production of more than 75,000 a 
year might saturate the market. 

At the car’s showing here, George 


MOPAR 


INVITES YOU TO 
SEE ITS DISPLAY 
OF VEHICLE 
RECONDITIONING 
MATERIALS AT 
BOOTHS 24-26 
THE N.A.D.A. 
CONVENTION 
ATLANTIC CITY 


Mei Ara 








PARTS AND ACCESSORIES 





Chrysler Motors Parts Corp. 
Detroit 31, Mich. 


Mason, Nash president, again em- 
phasized that it was an opinion- 
seeking exhibit and that his com- 
pany has no actual plans to pro- 
duce the vehicle. 


Repurchase Pact 
Upheld in Appeal 
At Philadelphia 


PHILADELPHIA.—A repurchase 
option agreement used by a Phila- 
delphia new-car dealer during the 
early postwar shortage has been 
upheld, and then some, by appel- 
late court. 

The upper tribunal, denying an 
appeal from a decision by munici- 
pal court, ruled that Thomas B. 
Martindale, Inc., was entitled to 
collect the full damage amount of 
$321 authorized by the no-resale 
agreement. 

The lower court had ruled Mart- 
indale was privileged to collect 
nominal damages only from de- 
fendant Frank T. Gorman. 

Two previous Philadelphia cases 
were cited by the appellate ruling— 
Becker-Mills, Inc., vs, Bosher and 
Thomas B. Martindale, Inc., vs. 
Dougherty. 

“The agreement that the defend- 
ant signed was designed to pro- 
tect rather than injure the public,” 
appellate court commented. “It pro- 
tected the honest dealer and no 
bona fide buyer of a new car for 
his own use should object to sign- 
ing it.” 

The Philadelphia Automobile 
Trade Assn. hailed the verdict with 
the statement that the “wheels of 
the good turn slowly but they grind 
exceedingly fine.” 


Brodie Boosted 
At Packard 


DETROIT. — Appointment of 
George H. Brodie to vice-president 
in charge of coordinating opera- 
tions was announced last week by 
Packard. Brodie has held the title 
of assistant to the president since 
April, 1945. During the four pre- 
vious years, he was manager of 
Packard’s marine engine division 
which produced all the powerplants 
for the PT-boats of the U. S. Navy 
and allied naval forces. 

In his new vice-presidential post, 
he is charged with coordination of 
all Packard engineering, manufac- 
turing, sales, special-project and 
governmental programs. Brodie 
came to Packard in 1907 as a clerk 
in the enginereing department. He 
advanced through departmental 
ranks and in March, 1918, headed 
liaison between the fledgling avia- 
tion branch of the U. S. Army and 
Packard, a major producer, on 
Liberty engine contracts. 


New York Assn. 


Elects Directors 


NEW YORK.—The Automobile 
Merchants Assn. of New York, 
Inc., has. elected eight men to serve 
on the board of directors. 

They are Harold Bish, Perry Mo- 
tors, Inc., Manhattan; Richard Fer- 
ris, Ferris Buick, Inc., Bronx; 
Ralph Horgan, Ralph Horgan, Inc., 
Manhattan; Meyer Lasker, Dexter 
Motors, Inc., Manhattan; Percy 
Letts, Letts Chevrolet, Inc., West- 
chester; Moise Lipsit, Lipsit Motor 
Sales, Inc., Bronx; Russell Nelson, 
Robbins Reef Motor Co., Inc., Sta- 
ten Island, and Kenneth Wellner, 
Wellner Motors, Inc., Manhattan. 





Highways & Safety ... 





AAA Due to Intensify 
Accident Research 


ESEARCH into basic causes will 

be featured in the American 
Automobile Assn’s intensified at- 
tack on traffic casualties according 
to plans already 
drafted for 1950 
and succeeding 


years. 
These plans 
were announced 


in connection 
with the appoint- 
ment of Gen. Ja- 
cob L. Devers as 
managing director of the AAA 
foundation for traffic safety. In 
accepting the assignment, Gen. 
Devers said: 


“My preliminary study of this 
situation has convinced me that 
in this traffic toll we have a na- 
tional problem of first-rate dimen- 
sions and tragic implications. 

“As I see it the attack must be 
a double pronged one: first, get 
through intensification more out of 
programs already pioneered and 
proven, to a substantial degree, by 
the AAA and its affiliated clubs; 
second, develop through investiga- 
tion and research new tools and 
know-how for work in segments of 
the problem that are largely un- 
explored to date.” 

+ * * 
{SAnwnie, at a press confer- 
ence in Detroit, Gen. Devers 
said that fatigue may be one of the 

chief accident causes. 

The general, who retired from 
the army last September, said that 
fatigue caused many a soldier’s 
death on the battlefield, and “I 
feel that lack of alertness causes 
more accidents than any of us 
knows.” 

The former chief of Army Field 
Forces, who took the AAA post 





Wis. to Explore 
Tax-Free Status 


Of Resale Cars 


MADISON, Wis.—The tax-exempt 
status of automobiles held for re- 
sale will be explored Feb. 6 by a 
special taxation committee of the 
legislature, Sen. M. R. Laird jr., 
committee chairman, has an- 
nounced, 

A 1949 legislative bill referred to 
the committee, which proposed to 
repeal the present personal prop- 
erty tax exemption for dealers’ 
stocks, will be specifically con- 
sidered. Also under consideration 
will be numerous tax and tax ex- 


emption bills that were presented | 
but | 


to the legislature last year, 
which failed to get definite action. 

The committee has expressed a 
particular interest in the problems 
of assessing for personal property 
tax purposes merchants’ 


sors as well as taxpayers. 

Not only are there inequities be- 
tween classes and groups of busi- 
nesses because of the varying in- 
ventories on the May 1 assessment 


date now provided in the law, but | 


there are inequities arising out of 
the numerous exemptions allowed 
by the legislature in many special 
acts during the last 40 years, it 
is held. 

About 20 percent of the total 
property tax collections of Wiscon- 
sin local governments is_ repre- 
sented in the personal property 
tax returns. 


Knetzer Granted Delay 


To Pay $250,000 

SPRINGFIELD, Mass.—Robert L. 
Knetzer, who used the  public’s 
hunger for new cars to build up a 
multi-million dollar venture, has 
been given until Feb. 18 to hand 
over $250,000 to his creditors. 

Federal Judge Charles Briggle 
ordered the extension when at- 
torneys for the creditors. said 
Knetzer had been making partial 
payments. They hoped the re- 
mainder of money due could be 
turned over soon. 


stocks, | 
problems that have aroused asses- | 





Jan. 1, likened his military expe- 
rience to his present position. He 
said one of his greatest wartime 
problems was keeping soldiers 
fresh. 

“A tired soldier is not alert, and 
is therefore more liable to get 
killed, just as a fatigued motorist 
is in greater danger,” he said. 

Gen. Devers was in Detroit to 
discuss with auto industry leaders 
their traffic safety programs. 


* + * 


HE foundation was established 

by the national motoring organ- 
ization as a non-profit, cooperating 
group, to be supported by contribu- 
tions and bequests and to aid in 
furthering traffic safety activities, 
particularly in the fields of the 
school safety patrol movement, 
driver education and training and 


Hampton to Build 


Hampton County Motor Co. 
(Ford), Hampton, S. C., oldest 
automobile dealership in the coun- 
ty, plans construction of a new 
building this year, reports Lewis 
D. Schley, president. The building 
will be located near its present 
quarters on Elm St. D. K, Truluck 
is local manager for Hampton. 


MORE SALES, 


pedestrian protection—programs on 
which affiliated clubs are now 
spending more than $1,000,000 an- 
nually. 

The AAA foundation is governed 
by a board of trustees headed by 
President Lou E. Holland, and in- 
cluding Alfred P. Sloan, chairman 
of General Motors; Charles M. 
Hayes, president, Chicago Motor 
Club; L. S. Wescoat, president, 
Pure Oil Co.; Andrew J. Sordoni, 
president, Pennsylvania Motor Fed- 
eration; R. J. Schmunk and H. J. 
Brunnier, past presidents of the 
AAA; and Russell E. Singer, AAA 
executive vice-president. 


Minn. Dealers Warned 


On Turn Signal Law 


ST. PAUL.—The state high- 
way department has issued a 
warning to Minnesota automo- 
bile and truck dealers to ob- 
serve the new law relating to 
directional turn signal equip- 
ment, following reports from the 
chief highway patrol officer that 
some dealers are “not observing 
this law.” 

Said Minnesota Automobile 
Dealer Assn. General Manager 
Glenn Atcheson: “We are call- 
ing attention to this violation 
so that it will not be necessary 
for the highway department to 
proceed against any dealer. The 
highway department has always 
been very cooperative with the 
association and the association 
desires to keep it that way by 
working with the department.” 











MORE PROFITS 


FOR TRUCK DEALERS... 
Sell CRAFTSMAN Service Truck Bodies! 


LOWER PRICES, LOWER FREIGHT CHARGES 


Four to six man hours 





later: THE FINISHED JOB! 


The Economy Model 60KD costs you less; you sell for 
less ... make more sales, more profits! Every utility, 
every plumber, electrician, painting contractor, Radio 
and Television Service Man, Heating and Ventilating 
Contractor IS A PROSPECT. 


Ya, Ys AND 1-TON BODIES, PARTIALLY "KNOCKED-DOWN” OR 
COMPLETELY ASSEMBLED AND CRATED....OR MOUNTED. 
WRITE NOW FOR ALL THE DETAILS. 


A be TI S ry Ml PRODUCTS, INC. 


3490 W. 140 Street, Cleveland 11, Ohio 
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Glaser Writes from Europe ene 


_ AUTOMOTIVE NEWS, JANUARY 30, 1950 


Germany’s Auto Industry 


Eprror’s Note: George L. Glaser, 
American representative of Mo- 
tor-Rundschau, is on an extended 
tour of Europe. In its Nov. 21 
issue, Automotive News carried 
an exclusive report from him on 
the auto industry in Czechoslo- 
vakia and France. Below he re- 
ports on the German auto in- 
dustry: 

HE GERMAN auto industry of 

today is like a boxer just knock. 
ed out. It is groggy, but ready to 
get up and try again. More proj- 
ects involving new factories and 
designs are rumored than there 
would seem to be room for in this 
torn-apart country. 

When in the spring of 1949 the 
money reform occurred in Ger- 
many, the industry swung into 
action like a well rehearsed team. 
Savings of small people, partic- 





ne 


CHASSIS OF GOLIATH THREE-WHEELER 
—The Goliath engine is in the front. Power 
plants of two types are offered. Both are 
valveless two-cylinder units, but one develops 
24 horsepower; the other only 13. —— 
they can't be seen, the rear wheels guide 
the vehicle in a conventional way. The spring 
system is the well-known leaf type. Upkeep 
on these jobs ts sald, to be extremely low. 


ularly those who could not work 
any more, were wiped out by the 
exchange of 10 old marks for one 
new mark. But the country’s auto 
industry fared all right and some 
even profited by the exchange. 

During 1949 a great amount of 


Auto Financing 
Rises Slightly 
During Month 


WASHINGTON. — Finance com- 
panies purchased only slightly more 
retail automotive credit paper in 
November than in October, accord- 
ing to the Federal Reserve Board. 

“However, they put more money 
into financing new business than 
they got back from old accounts, 
and outstanding retail balances in- 
volving vehicles rose 3 percent dur- 
ing the month. 

Meanwhile, however, dealers were 
getting in better financial shape. 
Finance firms reported a smaller 
volume of wholesale transactions 
during November on both new and 
used vehicles. Following a trend 
started in October, outstanding 
wholesale balances declined again 
in November. 





LICENSE PLATE 
FASTENERS 


(=u MC. 


On or Off With a Quarter Turn 


Heavy %-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 

PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each 2 
Packed 12 to Box 
Money-Back Guarantee 
IMMEDIATE DELIVERY 
If Your Jobber Cannot Furnish 

Order Direct from .. . 


HOUSER ENGINEERING & 
MFG., INC., Bluffton, Ind. 


Over 100 Service Items 











AMERICAN INFLUENCE—A full view of the Hansa car reveals a Kaiser-Frazer type styl- 
ing. Hansa automobiles have been built for a number of years with varying success, it is | 
said. It is a product of the Borgward industries, most of whose facilities were destroyed | 


during the war but have been rebuilt. 
+ * * | 


rebuilding was done, and the road 
cleared for production of the first 
all-new models since the war. 
While prices are still very high, 
they reflect the large expense in- 
curred in rebuilding facilities and 
should recede as these expenses get 
lighter. 
* o * 

AXATION in Germany is severe 

beyond imagination. It is de- 
signed to force heavy reinvestment 
of profits. 

Automotive exports haven’t 
meant too much so far, as home 
markets have been able to ab- 
sorb production. Nevertheless, the 
Volkswagen Werks managed to 
export quite a number of units 
before the British pound was de- 
valued. However, exports are 
again on the upgrade and Ger- 
mans expect greater increases 
when they can again exchange 
goods for materials without dol- 
lar payments. 

Passenger car factories are 
again in operation, some already 
getting prewar production volume. 
Some makes haven’t made a re- 
appearance yet and may never 
come back. Adler output hasn’t 
been started and neither are the 

|Saxionian Auto-Union makes in 
| preparation. 
* * + 

EADERS should note that the| 
majority of auto plants are lo- | 
|cated in the Western zone of Ger- 
many. In the Russian zones, there 
is but little automotive output. 


Postwar Germany’s largest pas- 
senger car builder is the Volks- 
wagen Werk at Wolfsburg, a few 
minutes drive from the Russian 
zone, With monthly production at 
about 6,000 units, this factory has 
a large capacity according to Eu- 
ropean standards, It has sales and 
service outlets in almost every Eu- 
ropean country. 

What makes the Volkswagen 
Werk function so well? First, the 
car was developed by Dr. Por- 
sche, famous designer of racers 
and other units, who still has 
something to do with the prod- 
ucts of this factory. Second, the 
car was developed without regard 
for cost. 

When war came the car was re- 
placed by the German edition of | 
the Jeep. After the war, the British | 
permitted the rebuilding of produc- | 
tion facilities and today the big} 
plant is back in operation again. | 

* * * 





ypuEr produce a “dream car,” 
not at a dream price, but rather 
one five times that originally hoped 
for—5,000 marks instead of 1,000 
marks. 

The product started out with 
the original Volkswagen. Then 
| came a glamourized export-edi- 
| tion of the same vehicle. Both 
editions feature such things as 
air-cooled rear engine, indepen- 
dent spring suspension and other | 
relatively new ideas, 

Lately, Volkswagen has also 
come out with a new type of light 
delivery truck. It has large space 
jeapacity in relation to a_ short 
| wheelbase. Like the car, it also is 
rear-engined powered. 

Another important producer in| 
Germany is Opel. The name is 
Opel, but the Opel’s are no more. 
They sold out to General Motors 
Corp. shortly after World War I. 

* * + 


| 








NDER early Nazi rule, Opel 
managed to get along fairly 
well in contrast with other Ameri- 
can firms but they had to get out 





* * * 

when the Nazis assumed full power. 

Earlier, Opel had become Ger- 
many’s largest exporter, bringing 
much gold-bas7vd currency into the 
country. When the Nazis decided 
the Opel plant was too close to the 
western border (war was planned 


and very modern plant on the Hav- 
el river. 

In the new plant, Opel manu- 
factured army trucks and other 
military equipment. 

Opel today is a largely rebuilt 
plant near the city of Frankfurt. 
Rumor has it that the firm’s frozen 
assets have been released to it. 
Present Opel products include a 
four and a six-cylinder car, both 
of prewar design. Passenger car 
engines and other component parts 
are utilized for the output of some 
trucks. 

* * * 

PEL’S dealer organization is 

considered about the best as 


far as facilities and finances are| 


concerned. The company is now in 
the midst of tooling for new mod- 
els and it would be no surprise if 
a new lower-priced car is intro- 
duced. 

General opinion is that where 
low-cost output is concerned, 


Opel cannot be surpassed in Eu- 
rope. Opel 


long ago, and still 





REAR VIEW OF THE HANSA—Notice how 
the trunk lid moves fully away from the | 
body when opened. This is a medium-sized 
four-cylinder offering. Its admirers say it 
has a modern European style chassis and, in 
comparison with most European cars, a true 
American-look body. | 

* * * 
does, feature unitized body and 
chassis structure. 

There has been in Germany only | 
one small car which could com- | 
pete successfully with the Opel. | 
That was the DKW, the abbrevia- 
tion standing for—in translation 





| “the small wonder.” The DKW is 
a Saxonian product. 
| However, the DKW plants have 
| been lost to the Russians, who re- 
| portedly are trying to operate some 
|of them. But the experienced help 
|}and management left the Russian 
zone to come to Ingolstadt in Ba- 
|varia, the U. S. zone. There they 
have built a new plant and are 
producing vehicles, light, four- 
| wheeled delivery trucks. (Germany 


| has many three-wheeled units.) 
} * * * 


— truck features an engine in 
front, front-wheel drive, cab- 
over-engine and other modern 
items. Far away from Ingolstadt, 
DKW is building another plant at 
Duesseldorf for passenger car pro- 
duction. 

In Bremen are two automotive 
plants belonging to the Borgward 
interests. One is known as the Go- 
|\liath, the other as the Hansa. 
|Hansa automobiles have been pro- 
|duced in prewar years with vary- 
ing success. Goliath has a line of 
trucks, which are 





| three-wheeled 
| easy to park and maneuver and 
| offer low-cost upkeep. 
At Cologne, 90 percent de- 
stroyed by the war, is the Ford 
| plant. This plant was saved by 
a miracle, Today it is producing 
a small prewar car, with the old- 
| type spring system. In the truck 


|there), they arranged for a new! and bus field, engines similar to 


| that used in the old Model A are 
| offered. 

The name of Daimler-Benz Corp. 
|also carrys on, Its cars are best 
| known under the Mercedes name. 
|This firm operates several plants 
|which cover the truck and bus 
fields as well as the higher cost 
car market. 

> * - 

HE Bavarian Motor Works still 

isn’t building any cars but is 
|expected back in the production 
scene soon. These works are in 
| Munich, 
| Bavarian, or BMW cars, today 
still bring big prices on the used 
car market although the com- 
pany has never been too success- 
ful in its dealer policies. 

Now, however, an experimental 
BMW car has been completed and 
is planned for production at the 
firm’s main plant. Rumor has it 
that the car will be powered by a 
65-horsepower engine of six cylin- 
|}ders. Production is_ slated for 
about the middle of the year. 
| In the truck and bus field there 
is plenty of competition in western 
Germany. I have mentioned in this 
report some truck or bus manu- 
facturers in connection with pas- 
senger car production, but thére 
are some firms which specialize 
exclusively in trucks and buses. 

Among the bus and truck manu- 
facturers, especially of heavy duty 
units, have always been prominent 


2,415-Mile Stock Race 


Set for May in Mexico 

MEXICO CITY.—Termed the 
longest motor vehicle race in the 
world, a _ 2,415-mile stock-car 
contest has been set for May 5 
as a feature of the inauguration 
of President Miguel Aleman. 

The route will begin at Ciudad 
Juarez, Chihuaha State (oppo- 
site El Paso, Tex.), and will end 
at the Guatemalan border. 

Cars, trucks and buses will be 
entered, and the race’s commit- 
tee has warned that anyone 
changing entries from standard 
designs before or during the race 
will be disqualified and will for- 
feit the entry fee of 2,000 pesos 
($275). 














A HANSA CHASSIS—The overhead-vaive four-cylinder motor offers 48 horsepower. All 
four wheels are independently suspended. Rear-wheel suspension is achieved with only two 


universal joints, 
backbone. 


as axles move in an arc. The frame combines a platform and a single 


| 





VOLKSWAGEN INTERIOR — Shown is the 
front compartment of a Volkswagen truck, 
said to seat three passengers comfortably. 
Notice that the driver sits right up to the 
front of this rear-engined job. Also note the 


prewar positioning of the gear shift and 
emergency brake. Wrap-around bumpers have 
@ touch of modern trend, however. 

* * - 


the Buessing-NAG people in Braun- 
schweig, a city not far from the 
Russian zone. 


The Hanomag boys in Hannover 
haven’t come out with a passenger 
car so far, as the Russians cap- 
tured all their body presses and 
tools. They are producing farm 
tractors and a light Diesel truck 
among other machinery. 


Kraus-Maffei, a firm also with 
a reputation in the railroad car 
industry, has in production a 
rear-engined gasoline and Diesel 
bus. Kloeckner-Humboldt-Deutz 
Corp. has trucks in production as 
well as fire apparatus, such as 
ladder trucks, pump trucks, etc. 
Henschel, truck and bus producer 
in Kassel, and the Suedwerke in 

| Kulmbach complete this list. 


The German association of auto- 
mobile manufacturers the VDA in 
a brand new building in Frankfurt 
a. M. has not only the vehicle pro- 
ducers to take care of, but also the 
trailer and body builder people, as 
well as about 200 or more suppliers. 


Robert Bosch Co., in Germany, 
is what Auto-Lite and Delco Remy 
are in the States. Bosch is again 
in full swing as a supplier. 


The question of the automatic 
transmission comes up frequently 
|in Germany. Naturally one must 
| realize and understand that price 
|questions as well as those of the 
| smaller engines, different road con- 
| ditions and driving habits enter into 
|the discussion. 


The ZF Corp., now owned by the 
city of Friedrichshafen, is in pro- 
duction again. Here one can find 
machines via the Marshall plan. 
Of interest there seems to be a 
brand new unit now under consid- 
eration, which operates with an au- 
tomatic clutch. The foot pedal is 
there, but need not be used in nor- 
mal driving. The unit has five for- 
ward speeds which are shifted sim- 
ply by pushing a lever very much 
like the crank with which some 
streetcars are operated. The shifts 
occur over friction clutches and the 
driver has control over which speed 
he wishes to employ at all times. 
The fifth speed has been added for 
use where great speed with less 

| revolutions might be wanted. 

I have found that in European 
cars, the cylinder bores wear 
faster than in U. S.-made jobs. 
Admittedly, European cast iron 
is of inferior quality. Engines 
run much more under full load 
than do U. S. engines. Gasoline 
and oils are also usually inferior 
to those used in the States. 
Overhead valves seem to be on 

the increase. Studies are under 
way about the possibility to de- 
| velop a liquid-cooled engine which 
| uses engine block fins to exchange 
|the heat instead of using a separ- 
| ate radiator. Gasoline injection pos- 
sibilities are constantly under con- 
sideration. 


Ontario Raises Rates 


For Car Insurance 

OTTAWA. — Rates for collision 
insurance on private automobiles in 
Ontario were increased as much as 
35 percent in some categories 
beginning Jan. 1, the Canadian 
Underwriters Assn. and the Inde- 
pendent Automobile and Casualty 
Insurance Conference announced 
jointly. 

All increases and decreases in 
the various categories taken into 
consideration, private car owners, 
on the average, will pay 6 percent 
more for insurance protection this 
year. Commercial vehicle owners 
will pay 4.8 percent less. 


eames 





Affecting Factories and Dealers .. . 


AUTOMOTIVE NEWS, JANUARY 30, 1950 


Auto Advertising 


By George Deery 


Associate Editor 


“Calling Dr. Carkare” is Kaiser- 
Frazer’s opening note in introduc- 
ing a mid-year direct mail program 
to boost service business for its| 
dealers. 

Dr. Carkare, not a mere name, 
comes to life in a line drawing 
that appears in each of the 


member papers in 19 cities east of 


the Rockies. 

Combined circulation will be 
13,000,000, making it the largest 
single circulation group in the 
world, the company states. Color- 
gravure will be available’ in 
pages, three-fifths and half-page 
units. 





Monotone units will be available | 


| 


four-color spread, will appear the 
week of Jan. 30. It will be sched- 
uled in the Saturday Evening Post, 
Time, Newsweek and the New 
Yorker — magazines with a total 
circulation of more than 6,750,000 
copies. Four-color follow-up pages 
will also appear in this weekly list. 
Later, other national magazines 
will be added to the 
* * + 

Jess in New Job 
Everett M. Jess is now hand- 
ling the advertising of Fire and 
Casualty Insurance Co., of Con- 
necticut, Hartford, Conn. He was 
formerly assistant secretary and 


Lincoln list. 





@ personal appearance of Bill 
Boyd at the News building 
Jan. 7. 

At 4 p.m., Assistant Chief In- 
spector Frank Fristensky esti- 
mated that 300,000 had been in 
line and late comers were still 
arriving. Officers in charge of 
the 400 cops along the route, 
doubled up the line and from 


then on, the Hopalong greeters | 


approached eight abreast, from 
1:55 to 5:20 p.m. At this time the 
New York fire department ar- 
rived with flood lights to substi- 
tute for the vanishing davlight. 


* * * 
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troit, is now being mailed to 
1,500,000 farm families through- 
out the nation. 

Ford Farming, which was 
started as an eight-page tabloid 
size publication, now goes to its 
readers as an 8%-by-11-inch size 
magazine of 16 pages. This new 
publication with a full-color cover 
features stories about farm fam- 
ilies in every section of the na- 
tion. 

* . * 


Names 


Nathan W. Goldstein has been 


named circulation director and Paul 


| 
| 
jin any 10 or more Metro cities. 
} 


* * * J. Rowan circulation manager of 


the New York Times. Goldstein 
has been circulation manager of 
the Times since 1948. Rowan, a 


monthly mailing pieces that offer 
a service special for that par- 
ticular period, 


| advertising manager of Resolute 
| Insurance Co., Hartford. 
* + a 


| Oil Drive 


29th for Parade 


The Greenville News in Green- 
ville, S. C., will start distributing 





Times Leads 
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100,000 Workers Made Idle .. . 





Early Break Doubted 
In Chrysler Strike 


(Continued from Page 1) 


the corporation had just embarked 


on a six-day working program to | 


step up deliveries of the 1950 
models. 

The union is certain to invoke a 
new strike-levy authority given it 
last year by the rank-and-file 
authority. The nearly 1,000,000 
unionists may be assessed $1 a 
week for as long as the UAW 
officers see fit during a prolonged 
tieup, making it possible for the 
union to wage a major strike 
struggle without an excessive burd- 
en on strikers. 

+ * * 

ONCENSUS of reports from the 

plant gates at the strike hour 
was that the workers were not 
overly enthusiastic about prospects 
of a midwinter strike, but were 
more or less resigned to their lot. 

Most veteran observers of De- 
troit’s labor wars held that the 
pension dispute itself was not the 
kind of issue to spur the workers 
on to strike heights. 

Whether the ideological strug- 
gle underlying the pension pro- 
posals would take on dramatic 
do-or-die proportions was yet to 
be seen. 

Many experts likened the situa- 
tion to that prevailing at the out- 
set of the General Motors strike of 
1945-46, which was highlighted by 
intense debates between UAW 
Chief Walter Reuther and GM 
executives over such basic issues of 
“open the books” and “ability to 


pay.” 
* * . 


| ig’ the current conflict, Chrysler 
has persistently eschewed the 
clause of the Ford pension plan 
giving the management and union 


joint administrative control over 


the retirement fund, 

“The union leadership wants a 
‘kitty’ thet it can get its hands on,” 
Chrysler Vice-President Herman L. 
Weckler asserted. 


“That is the only plausible ex- 
cuse for its demand that regard- 
less of Chrysler’s guarantee to 
pay pensions -to retiring em- 
ployes, 10 cents an hour must be 
set aside in a fund over which 
the union could have some con- 
trols.” 


Two days before the walkout, 
Reuther scaled down the union’s 
demand from an 11%-cent to a 10- 
cent hourly outlay by Chrysler for 
fourth-round economic benefits. 

The UAW president offered to 
accept the 10 cents either as a 
straight hourly wage increase or in 
a combination of a pension plan 
and improved insurance programs. 

* * + 


6 beer 10-cent proposal was bluntly 
rejected by Robert W. Conder, 
Chrysler director of labor relations, 
who claimed the pension plan 
offered by Chrysler excelled the 
Ford plan and compared to the 
CIO steel, glass and rubber indus- 
try pensions. 

“Chrysler believes, as apparently 
did the leaders of those unions, 
that it is better for retired em- 
ployes to know that they can count 
on their pensions being paid to 
them by the company than to 
depend on such a variable as cents- 
per-hour of work to pay the bene- 
fits,” Conder retorted. 

Reuther argued that the Chrys- 
ler plan would cost the company 
no niore than three cents per 
hour per worker, in contrast to 


EVERY MOTORIST WANTS 
THE STYLE AND COMFORT 
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Here’s customer satisfaction 
and profit that you find in few 
accessories. Ventshades add 
much to driving comfort in 
any weather and have the extra 
sales-making advantage of 
eye-appeal. They enhance the 
natural beauty of the car’s lines 
and look like a built-in feature. 
Your customers will enjoy 
Ventshades. You'll enjoy sell- 
ing them. Order them now. 


LIST PRICES 


2-piece set $6.50 
4-piece set $12.50 
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AUTO VENTSHADE CO. 


ATLANTA 1, GEORGIA 


BOX 1402 - 





MEAN BIG SALES! 






THESE FEATURES 








e Open-window ventilation 
when it rains or snows 






© Safety from exhaust fumes 






e Less fogging of glass 






e Shade from the sun 






e More comfort the year ‘round 


e Added beauty for the car 








® Quick, easy installation. indi- 
vidual designing for each make 
and model assures accurate fit 







© Made to meet exacting stand- 
ards of car manufacturers. 
Won't rust or rattle 









TRUCKERS AND MAKERS CONFER—Henry 


Edgewater Beach, Miss. 
Albion, Pa., outgoing TIMA president, and 


newly-elected president of TTMA. 





the 8% cents paid by Ford per 
employe for pensions. 

Conder declined to put a price tag 
on the Chrysler plan, contending 
that the pension fund demand was 
merely a union stratagem to gain 
control over the handling of a 
pension fund. 

“If the demand for pensions and 
insurance benefits is an honest 
one,” Weckler declared, “Chrysler 
has met it—guaranteed pensions of 
$100 a month (including social se- 
curity), increased life insurance 
and improved sickness and accident 
and disability benefits.” 

* * * 


OTH Weckler and Conder took 

sharp issue with Reuther’s ar- 
gument that absence of a guaran- 
teed pension fund might at some 
future date imperil payments to 
Chrysler pensioners, 

“Chrysler’s promise to pay pen- 
sions to retiring employes would be 
guaranteed by its good faith—by a 
company that has the highest 
credit rating one can get,” Weck- 
ler stated. 

“Chrysler pays wages regularly. 

It pays its bills regularly. Its 
pension and insurance payments 
would be just as sure and sound. 
The pension benefits of employes 
retiring under the Chrysler pro- 
posal would be similar obliga- 
tions.” 





Another Chrysler proposal de- 
nounced by Reuther and Norman 
Matthews, the UAW’s national 






Chase Empire 
In Used Cars 
Goes to Wall 


POCATELLO, Ida. — (UTPS) — 
The vast western used-car empire 
of Jesse M. Chase, Inc., has passed 
out of existence, but its 58-year-old 
titular head vows he'll stage a 
comeback. 

Jesse M. Chase, of Pocatello, at 
one time headed 51 used-car lots in 
11 states, from Chicago to Los 
Angeles. 

Still mentioned in used-car dealer 
circles is the company’s operational 
year of 1945, when the firm did a 
business of $7,500,000. 

“An early snow in November of 
1949 caught us just in the process 
of ‘trimming our sails’ and we 
couldn’t sell our overload of cars,” 
Chase declares. 

It was outstanding debenture 
notes which could not be met that 
actually caused court appointment 





of a receiver and resultant sale of 


Chase’s Pocatello holdings. 


Of $325,000 in such notes issued | 


in 1944, payment of $146,000 was 
still outstanding at the time car 
sales dipped due to the early win- 
ter, and could not be met. 


Akron Dealers Decide 


To Close on Sundays 

AKRON. — Both new and used- 
car dealers in Summit county have 
decided unanimously to keep their 
places of business closed on Sun- 
days. 

The agreement was reached by 
the Akron District Automobile 
Dealers Assn, and the Akron Used 
Car Dealers Assn. 

Patsey Buys Firm 

Harold G. Patsey, formerly gen- 
eral manager of River-Lake Motor 
Co., 2800 E. Lake St., Minneapolis, 
has purchased Brisco - Johnston 
Motor Co. (Dodge-Plymouth), 1900 
Central Ave., Minneapolis, from 
Clifford Brisco and Richard John- 
ston. The new dealership will be 
known as Patsey Motors. 


meeting with Harrison Rogers 








English (left), president of American Trucking 
Assns., who spoke to the Truck-Trailer Manufacturers Assn. at its annual convention in 


Corp., 


(center), Rogers Bros. 
L. C. Allman, Fruehauf Trailer Co., Detroit, 





Chrysler division director, was that 
calling for a five-year extension of 
the Crysler contract. 

“In spite of the highest profit in 
its history,” Matthews said, “Chrys- 
ler has refused to meet the estab- 
lished 10-cent-an-hour economic 
pattern which has geen accepted by 
a large part of American industry.” 

Because the Chrysler proposal 
would establish no trust fund, the 
company “could cancel the plan 
after five years and the worker who 
reaches 65 even one day after the 
cancellation would get no benefit,” 
he added. 


* . + 

EDERAL and state mediators 

participated in the 17 consecu- 
tive days of negotiating sessions 
preceding the strike, but to no 
avail, 

Reuther emerged from an all- 
night session on the eve of the 
walkout to report the disputants 
were “miles apart” and to order 
the picket lines into action. 

An invitation from Reuther 
and Matthews to enter the nego- 
tiations personally was rejected 
by Chrysler President K. T. 
Keller Tuesday. 

Declaring that Conder “has full 
authority to speak for the corpora- 
tion,” Keller emphasized that the 
benefits in the company plan would 
be “guaranteed by the good faith 
and credit of Chrysler Corp.” 

There were no reports of picket- 
line violence in the first days of 
the strike. Union locals were oper- 
ating soup kitchens, but pickets 
were permitting 21,000 office and 
maintenance employes to enter the 


plants. 
- 2 


Goodyear-Canada OK’s 


7-Cents ‘Hourly Raise’ 

MONTREAL. — Employes of 
Goodyear Tire and Rubber Co. of 
Canada, in New Toronto, have been 
granted a seven-cent-an-hour pay 
increase, retroactive to Jan. 1. 

Besides boosting the average rate 
to $1.41 an hour, the contract also 
reduces from 20 to 15 the number 
of years of service required in 
order to get three weeks’ holidays, 
and increases from seven to eight 
the number of paid statutory holi- 
days. 

Agreement was reached after ne- 
gotiations that commenced last 
summer. In following the policy 
laid down by the international of- 
fice, the union went after a 25- 
cent-an-hour raise and a $100-a- 
month pension plan. 


Tammen to Louters 


Tammen Motor Sales (Chevro- 
let-International Harvester), 
Clara City, Minn., has been sold 
to Louters Bros., Inc., according 
to L. J. Tammen, who will re- 
tain the building and rebuild it 
next spring. 


“wha a Bo 
sun 


ee 
he ee 





N. C. Plugging Gap 
In Sales Levy 
On Car Deals 


RALEIGH, N. C.—The state rev- 
enue department, headed by Com- 
missioner Eugene Shaw, soon will 
put into effect new regulations 
aimed at plugging sales tax loop- 
holes particularly on new-car sales. 

Attorney-General Harry McMul- 
lan’s office, Shaw said, is prepar- 
ing regulations for the department 
which will affect limitation of $15 
tax on a single article, etc. 

“The new regulation concerning 
the tax limitation,” Shaw declared, 
“would particularly affect the new 
car sales field. In the past” he 
added, “it has been a practice to 
sell a car with all extras—such as 
radio, heater, seat covers, etc.—and 
pay the state only the $15 top sales 
tax under the contention it was a 
‘single article’ sale. 

“Under the new regulation,” the 
commissioner continued, “the car 
as it is priced and listed at the 
factory will be regarded as one 
article. Each accessory will be 
classed as a separate item. Thus, 
the state will get $15 for the car 
plus 3 percent of the retail sale 
price for each accessory.” 

Shaw estimated that this inter- 
pretation would increase the sales 
tax return from automobile sales 
by 50 percent. 





*ROUND—Now 


WATCH THE FORDS GO 
that cars are more plentiful they're even 


putting them on hats! . . . or maybe it was 
spring fever that inspired John Frederics to 
design this "Open Road" picture hat. It was 
modeled in New York last week by pretty 
Julie Lunt when Fashion Academy of New 
York announced selection of the 1950 Ford 
to receive the academy's Gold medal award 
as "America's Fashion Car for the Year.'' The 
hat's of Navy rough straw, with a wide band 
of white grosgrain ribbon to fashion the 
roadway. 


Ford Design Gets 
‘Fashion Award’ 
Again for 1950 


NEW YORK. — The Fashion 
Academy Gold Medal Award for 
outstanding design and fashion 
styling of 1950 automobiles has 
been awarded to the 1950 Ford, it 
was announced last week by E. A. 
Hartman, director of the academy. 

This is the second consecutive 
year the Ford line has been se- 
lected to receive the award. 

The Fashion Academy, a New 
York school of fashion design, also 
makes an annual selection of 
“America’s Best Dressed Women.” 

The Ford line was chosen to 
receive the award again after 1950 
automobile models of all makes and 
in all price ranges were studied 
from the standpoint of excellence 
in design, simplicity and feminine 
style appeal, Hartman said. 
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‘THIS 1S HOW IT WILL LOOK'—George Delaney (left), chief engineer of Pontiac, tells 
General Manager Harry J. Klingler as they examine a scale model of Pontiac's new engi- 
neering building, now under construction. Complete to the last detail of trees and shrubbery, 
the scale model was produced by the division's experimental engineering section. 
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New Grille, Interiors Featured; Prices Hold .. . 


150 Changes Made in 


A TOTAL of 150 styling and me- 
chanical changes are an- 
nounced for the 1950 Lincoln and 
Lincoln Cosmopolitan cars, which 
went on dealership display Friday. 

Benson Ford, head of Lincoln- 

Mercury, said the new Lincolns 

are “smoother riding, easier steer- 

ing and quieter driving.” 

Hydra-Matic drive remains avail- 
able as optional equipment at an 
advertised-delivered price of $174.25. 

* s > 

N° CHANGE in prices from 1949 

levels was announced for the 
five models in the 1950 Lincoln line. 

Advertised-delivered prices 
start at $2,527 for the Lincoln six- 
passenger coupe and range to 
$3,948 for the Cosmopolitan con- 
vertible. 

The Cosmopolitan four-door town 
sedan, featuring a slipstream back, 
has been dropped from the Lincoln 
line. The only Cosmopolitan four- 
door model in production is the 
sports sedan, with a bustle back. 

* * 
A NEW front grille with severe, 
modern horizontal lines gives 
a@ more massive look enhanced by 
a newly-designed base for the Lin- 
coln crest on the hood. 

Underneath the hood, Lincoln re- 

tains its 152-horsepower V-8 engine. 
























Bedford cord are: Lime green, tan, 
medium green, yellow, cherry red 
and light blue. 


* * * 


— 1950 Lincolns are styled on 
the same basic theme as the 
Cosmopolitans with new trim in 
three color families—tan, green and 
gray. In the green and tan themes, 
bolsters and seats are in two har- 
monizing tones of Bedford cord 
while in the gray the material is 
striped nylon. 

New trims and moldings add to 
the interior appearance of both 
cars with a new “centralized” in- 
strument panel featuring all in- 
struments grouped in front of the 
driver for quick-glance reading day 
or night All control knobs are 


within easy reach and the recessed 
instrument dials are so arranged as 
to prevent any night glare on the 
windshield. 

Fiberglass soundproofing insu- 
lation has been added in the new 
models, both as a roof pad and 


bined in harmonizing tones with 


50 Lincoln 


designed to make 1950 Lincoln en- 

gines start in less than two seconds 
at zero temperatures. 
* + + 

OW idling speeds when engine 

is started after standing, thus 





insuring a minimum of creep when | 


starting a warm engine equipped 
with Hydra-Matic. 

New three-point wedge belt drive 
which eliminates slippage and in- 
sures uniform water pump per- 
formance, 

New five-bladed fan which re- 
duces noise level and operates at 
16 percent slower speed. 

Heavier frames for greater ri- 
gidity. 

New, noise-reducing, 
engine mounts. 

Improved door locks. 

New-shaped gear shift knob. 

Improved radio receiver. 

New courtesy lights, front and 
rear, 

Redesigned parking lights with 
plastic lens which are better op- 
tically and less apt to break. 


puck-type 





litan six-passenger coupe shows, above, 


NEW GRILLE FEATURED—As the Lincoln Cosmo 
the front fenders have also been restyled for 1950. There is a new base for the crest on hood. 





NADA Points Out Perils 
In FTC Packing Code 


(Continued from Page 2) 





particularly prohibits misrepresen-|certain charge for the loan of a 
tation as to insurance rates, cover- | specified amount to one dealer, the 
age, etc. Interpretation of the/| financing institution might be obli- 
phraseology of this rule could be/| gated to quote the same amount to 
construed to oblige a dealer to in-|every dealer with whom it tran- 
form the purchaser as to his|sacts business. 

arrangement with his finance com- “The Federal Trade Commis- 
pany on a repurchase agreement;| sion admits it does not have the 
as to what finance company he! guthority to limit the finance 
was transferring the installment| charge. It is therefore question- 
sales contract, and again disclosing| able whether the commission 
to the purchaser the amount of| would have the right to restrict 






Newly styled front fenders 
carry the word “Cosmopolitan” in 
chrome script just above a new 
molding of gleaming chrome 
which has been added along the 
lower edge of the body. This new 
feature is designed to protect 
the body edge from flying gravel, 
sharp stones and high curbs. 

Eight new exterior colors plus 
maroon and black and seven two- 
tone color combinations are avail- 
able on the new Lincolns, 

. . * 

EW “salon-styled” interiors of 

both the Lincoln and Lincoln 
Cosmopolitan models show the 
greatest change from 1949 cars, ac- 
cording to Ford. 

Utilizing shadow-striped broad- 
cloths and nylon upholsteries, the 
materials in a wide choice of pat- 
terns are tailored over deep foam- 
rubber seats and seat backs. 

In the Cosmopolitan convert- 
ible, for what is believed to be 
the first time in any automobile, 
leather is offered in two-tone 
combinations. There are seven 
colors of leather available with 
four shades of Bedford cord. 

Out of this variety there are two- 
tone all-leather interiors combining 
red and black, yellow and black 
and dark blue with light blue. 

Six leather colors which are com- 


Mo. Dealers Told 
To Give Buyers 


Full Time Data 


JEFFERSON CITY, Mo. — Mis- 
souri dealers have been cautioned 
to make sure that their credit cus- 
tomers understand the difference 
between a cash and a time-payment 
selling price. 

Sales contracts and chattel mort- 
gages should clarify any difference, 
it was advised by the Missouri 
Automobile Dealers Assn. 

An MADA bulletin pointed out 
that there recently had been many 
charges of usury filed against deal- 
ers and finance companies. 

The bulletin advised further: 

“The courts recognize the right 
of the seller to charge a credit 
price for personal property in ex- 
cess of the cash price and hold 
that no matter how great the dif- 
ference it does not constitute usury. 














“However, recent occurrences in- 
dicate an increased judicial ten- 
dency to require that time sales 
conform to certain basic procedures 
before receiving court approval.” 

MADA said a time-price can be 
established by adding a determined 
differential to the cash price, but 
that this differential should not in- 
clude interest or finance charges 
as such. 

The differential, it was explained, 
should include the seller’s calcula- 
tion risk, interest on investment, 
insurance costs, repossession and 
other loss reserves, and other costs 
which should be considered by a 
seller when he engages in deferred 
payment merchandising. 


a V-8 engine producing 152 horsepower. 
. . * 


behind the dash to reduce engine 
noise to a minimum, 

Other refinements 
Lincolns and Lincoln Cosmopoli- 


only the floor but extend up under- 
neath the cowl, the ribbed leather- 
style facing on the front door, the 
new notched door pull and arm 


rest and the cowl itself with its 
new “grain” finish. 
» . * 


RESH-AIR tubes have been tak- 
en from outside the engine com- 
partment and relocated in the 
wheel housing. The result is said 
to be cooler air around the driver's 


compartment for the service man. 


Redesign of the air inlet to the 
side cowl provides ventilation 
across the driver’s feet and nearly 
doubles the air supply, it is claimed. 


For winter warmth, approxi- 
mately 30 percent more volume 
of warm air is forced into the 
car by the addition of a tlarger 
blewer on the heater. Relocation 
of the heater from the front com- 
partment to the engine compart- 
ment allows considerably more 
room under the dash, it is said. 
Among other mechanical im- 

provements and styling changes 
claimed for the new 1950 Lincoln 
and Lincoln Cosmopolitan cars are: 

A 15 percent reduction in steer- 

ing effort through refinements and 
changes in the steering mechanism. 

A 50 percent more efficient hand- 

brake of the straight pull type. 

Better oil economy through new 

three-ring pistons which give bet- 
ter temperature control and a more 
stable piston. 

Finer engine performance due to 

improvements in the carburetor, 
automatic choke and spark control 


Raleigh Dealers Elect 


Marshall President 


RALEIGH, N. C.—(UTPS)—Penn 
Marshall, president of CC Motor 
Co. (Chrysler-Plymouth), has been 
elected to succeed W. W. Merriman 
(Studebaker), as president of the 
Raleigh Automobile Dealers Assn. 

Other new officers for the as- 
sociation are: Frank Anderson 
(Chevrolet), vice-president, and 
R. J. Vernon (Kaiser-Frazer), sec- 
retary-treasurer. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry ... an esti- 
mated more than 100,000 readers weekly! 


in the 1950 


tans are carpets which cover not 


feet as well as a “cleaner” engine|’ 





‘CENTRALIZED’ INSTRUMENT PANEL—AI! 


are grouped in 


Turner Boosted 
To Presidency 


Of NAPA 


CHICAGO. — Robert L. Turner, 
president of Genuine Parts Co., At- 
lanta, was elected president of the 
National Automotive Parts Assn. at 
the annual meeting of the organ- 
ization in Chicago. He succeeded 
H. A. Bradley jr., vice-president 
and general manager of Quaker 
City Motor Parts Co., Philadelphia. 

J. M. Heffelfinger, of Boozer-Test 
|Management Service, Indianapolis, 
was elected vice-president of the 
organization, succeeding Turner in 
| this office. Henry Lansdale, Detroit, 
'was reelected to the office of vice- 
| president and general manager. 
| Plans were also announced at the 
|meeting for continuance of the 
|NAPA national advertising pro- 
gram in the Saturday Evening Post 
}and broad list of automotive trade 
publications. 

Members of the NAPA manufac- 
turers’ council, meeting concur- 
rently with the members of NAPA, 
reelected Elis L. Larson of United 
Parts Mfg. Co. as chairman. R. Z. 
Oswald of Monmouth Products Co. 
was reelected vice-chairman, and 
R. W. Smith of Grapho Products, 
Inc., was named secretary-treas- 
urer. 

Directors of the manufacturers’ 











, front of the driver for easy reading. Control knobs are more accessible 
and the dials are arranged to prevent any night glare on the windshield. 


dealer reserve. 

“RULE 5. It might be construed 
under this rule that a dealer could 
not use a second chart, of the 
same or another finance company, 
having a different rate for the pur- 
poses of discounting installment 
contracts on a non-recourse (no- 
repurchase) basis. 

“This rule could prohibit a financ- 
ing institution to execute a differ- 


LINCOLN SIX-PASSENGER COUPE—This is the lowest-priced model in the 1950 Lincoin| Mt Selling arrangement with indi- 
line. The power plant on both the Lincoln and Lincoln Cosmopolitan models is the same, vidual dealers. In other words, if 


a financing institution quoted a 


dials on the dashboard of the new Lincoins 


|council include G. R. Bennett, Fed- 
eral Bearings Co. Inc.; O. W. 
|Brown, Wisconsin Machinery & 
Mfg. Co.; H. W. Clough, Belden 
| Mfg. Co.; Stuart Crossland, Uni- 
|versal Products Co., Inc.; G. Z. 
| Spencer, Trico Products Corp.; W. 
M. Stuart, Martin-Senour Co.; M. 
B. Terry, American Brakeblok divi- 
sion of American Brake Shoe Co.; 
J. J. Trainer, Raritan Bearing Corp. 

In addition to Turner, Heffel- 
finger and Lansdale, the following 
NAPA directors were elected for 
1950: 

Howard A. Bradley jr.. NAPA 
| Philadelphia warehouse; A. F. Bax- 
ter, NAPA Buffalo warehouse; R. 
W. Boozer, Boozer-Test Manage- 





| ment Service; R. C. Colyear, Col-| 
|year Motor Sales Co.; H. T. Fisher, | 
NAPA Pittsburgh warehouse; Car- | 


jlyle Fraser, Genuine Parts Co.; R. 
| J. Harris, NAPA Minneapolis ware- 
| house; F. E. Nolen, Colyear Motor 
Sales So.; C. T. Reinberger, NAPA 
Cleveland warehouse; J. F. Wan- 
less, 
house. 


South Land Ups Two 
William Ross Kennedy, president 


ler-Plymouth), Memphis, has pro- 
moted Hubert Green to executive 
vice-president and general man- 
ager, and Millard French to secre- 
tary-treasurer. 





NAPA New England ware- | 


of South Land Motors, Inc, (Chrys- | 













a financing institution to one 
rate, denying such institution the 
right to execute a fair agreement 
with another dealer in variance 
to some extent as to the amount 
of the finance charge. 

“Denial of the use of multiple 
rate charts will create a hardship 
on our industry and will not pre- 
vent a ‘pack,’ inasmuch as the one 
chart to be used could be written 
so as to take care of such ‘pack.’ 

“Also note in Rule 5 the follow- 
ing. *** ‘the purpose or effect of 
thereby deceptively concealing from 
the purchasers an additional 
amount added to the finance charge 
which is to be rebated or returned 
to the seller***’ This could be 
construed as prohibiting a legiti- 
mate dealer reserve unless the 
dealer discloses such amount to the 


“We can see no reason why a 
dealer should be required to dis- 
close this information, 

“It is certainly proper for a 
dealer to receive compensation to 
cover his expense of preparing and 
executing an installment sales con- 
tract (which among other things 
generally requires the dealer to 
obtain license tags) and including 
the cost of repossessions.” 


Obituaries 


Bus Kills Angell at 72; 


Continental’s Ex-Head 
DETROIT. — William R. Angell, 


72, former president of Continental 
Motors Corp., died here Jan. 25, 
four hours after being struck by 
a city bus. 

Mr. Angell retired as Continen- 
tal’s head in 1939, after being with 
the firm 23 years. He was also a 
former president and director of 
Continental Aircraft Engine Co.; 
vice-president of Lakey Foundry & 
Machine Co., and an officer of two 
banks, 





‘Clifford P. Jensen 

CLEVELAND.—Clifford P, Jensen, na- 
tional parts and accessory service manager 
for White Motor Co., died of a heart 
attack Jan. 20 at his suburban Euclid 
home. He had been in good health and 
had put in a full day at his desk. Jensen, 
50, had been at White Motor since 1945. 
Prior to his coming here, he had been 
associated with Chevrolet for 15 years and 
| before that he was with Standard Oil Co 
in the East. 


* * * 

Ralph A. O’Brien 
BUFFALO.—Ralph A. O’Brien, 59, a 
| pioneer automobile dealer, died Jan. 21 at 
| Buffalo general hospital. In 1919 he opened 
|}a dealership for Hupmobile. The firm dis- 
| continued business in 1927. He subsequently 
was associated with several other dealer- 
ships. 





* * 
John 8. 
JACKSONVILLE, Fila. 
|}sales manager of Duval 


* 

wn 

John 8. Crown, 
Motor Co. and a 


| veteran of some 25 years in the automobile 
business, died recently. 
* - * 


Alfred H. Murphy 

ERIE, Pa.—Alfred H. Murphy, 88, dean 
of Erie automobile dealers, died Jan, 23 
after a week's illness. Mr. Murphy was the 
first Studebaker dealer here, formerly hav- 
ing sold electric automobiles. A charter 
member of the Erie Motor Club, he had 
retired some years ago. 
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bigger just by talking straight 
sense to the dealers than he had 
with all his paraphernalia. 

It was like finding a ten-dollar 
bill in an old suit, said Bill. 

The idea? Maybe you’ve got some 
ten-dollar bills in old suits. 

+ a” * 


Merchandising 


Memos to Dealers 


Marching Dollars 

Cc. L. (Buck) Wheat, Chevrolet 
dealer in Waynesboro, Pa., tied in 
an interesting advertisement with 
a bonus to employes. 

His ad was headlined: “Watch 
|for the parade of 2,700 silver dol- 
incomes under $1,500 a year buy |jars from Wheat Chevrolet.” 
Cadillacs. The ad then told of the bonus 
paid in silver dollars “to empha- 
| size the magnitude and import- 
ance of spending at home, and 
the relation of one business to 
another.” 

The dollars will march, the ad/| 
said, to banks, department stores, 


By Bob Finlay 





POINT most salesmen know but 
some overloqgk: Give the pros- 
pect excuses (to himself) for buy- 
ing a more expensive car, as well 
as reasons. 
This was brought up at the Cadil- 
lac meeting in New York the other 
day. 


* * 





* 

GI Payments 
E LIKE the GI advertising of 
Seattle’s two Oldsmobile deal- 
ers. They say in pictures that baby, 
education and debts come first, but 
|after that “it’s an Oldsmobile, of 


YES, THAT'S A GOLD CAR YOU SEE—An outstanding feature of the 1950 Dodge showing 
at Tag Galyean (Dodge-Plymouth), Charleston, W. Va., was a ‘‘gold-plated’’ Dodge. The 
car, completely covered with sign painters’ gold ‘‘flitters,"' revolved on a turntable and 
was brilliantly illuminated by colored spotlights. A spectacular sight, the display stopped 
traffic and attracted hundreds to the showroom. About 28 pounds of the metallic material 
—usually bought by the ounce—was required to do the job. 


Used-Car Notes 




















LARGEST AND MOST MODERN 


PRODUCTION 


Ole Bi aS 


ESTABLISHED 1866 


THE WHELAND COMPANY 


FOUNDRY DIVISION 


MAIN OFFICE AND 


CHATTANOOGA 


MANUFACTURING 


PLANTS 
2, TENNESSEE 


W-I-N-T-E-R S-P-E-C-I-A-L! 


LICENSE PLATE CLIP 


@ BRIGHT CADMIUM RUSTPROOF FINISH 

@ STRONG TENSION SPRING, DOUBLE LOOP 
® GUARANTEED BY MANUFACTURER 

@ LIMITED SUPPLY. ORDER NOW. 


Postpaid on 1-Doz. Orders or More, 
Enclose 10¢c Postage on small orders. 


DEALER AUTO ACCESSORIES 


3210 Avenue H, Brooklyn 10, N. Y. 





Dept. AN 11 
















Montclair, N. J., started the new 
year with this copy: 

“We are different!! We give 
nothing away. No discounts. No 
television sets. No free radio sets. 
No free license plates. No false 
promises. 

“We sell cars at legitimate fac- 
tory price with guaranteed factory 
service which you are entitled to. 

“We aim to give the public a 
dollar value for a dollar. 

“We want to give the public a 
fair deal and make a fair profit. 

“We have sold and traded our 
cars since 1946 on this basis of a 
fair deal and fair profit and will 
continue to do this in the future. 

“Our slogan is ‘You pay for what 
you get, and you get what you pay 
for.’” 


Metal Corrosion 
Cure Sought 


AUSTIN, Tex. — Research that 
may lead to decreasing the cost 
of corrosion in heavy metal indus- 
tries has been started at the Uni- 
versity of Texas corrosion research 
laboratory under the direction of 
Dr. Norman Hackerman, laboratory 
director. 

Radioactive isotopes of four sub- 
stances are being used in the ex- 
periments. In the tests, the scien- 
tists are trying to determine the 
radioactivity of metals after they 
have been exposed to acids. They 
want to find out how much acid 
becomes associated with a metal’s 
surface, how firm that association 
is, and how that information may 
relate to the change in a metal’s 
reactivity. 


president, and Clyde McLaughlin, 
secretary-treasurer. Outgoing of- 
ficers are Otis Maner, president, 
and H. C. Poindexter, secretary- 
treasurer. 

* ~ * 


Simpson Brothers to Open 
Auction in Detroit 


MT. CLEMENS, Mich. — Wade 
and Clarence Simpson, operators of 
Simpson Bros, Auto Auction here, 
have announced that they are open- 
‘ng a second auction in Detroit 
with the first sale slated for Jan. 31. 

The sale will be conducted in a 
new building at 19600 Woodward 
Ave. at State Fair, and will be 
known as the Detroit State Fair 
Auction. Sales will be held every 
Tuesday at 11 a.m., the brothers 
said. 

* + * 


Joseph Krebs Opens Lot 
MICHIGAN CITY, Ind.—Joseph 
Krebs of Krebs Service, 10th and 
Franklin, has opened his used-car 
lot at 8th and Franklin, with Peter 
Slagley, a former Chrysler sales- 
man in Gary, in charge of the lot. 
Frank Krebs, who formerly oper- 
ated a used-car lot on the 8th St. 
location, is not associated with his 
brother in the operation of the 
new used-car business. 
* aa x 


Mayor-Dealer Decides 


To Serve Tax Sentence 
CAMDEN, N. J.—Simon M. Cher- 
vitch, mayor of Millville, N. J., has 
surrendered to the U. S. marshal 
here to begin a prison sentence of 
a year and a day for income tax 











MOPAR 


INVITES YOU TO 
SEE ITS DISPLAY 
OF VEHICLE 
RECONDITIONING 
MATERIALS AT 
BOOTHS 24-26 
THE N.A.D.A. 
CONVENTION 
ATLANTIC CITY 


Chrysler Motors Parts Corp. 
Detroit 31, Mich. 
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Toledo Market Firm 


By Simon Alpert 
Staff Correspondent 
Sales of new cars in Lucas county 


(Toledo) are holding up well, deal- | 


ers report. 

Statistics compiled by the Toledo 
Automotive Trades Assn. show 1,123 
new cars were sold in December, 
less than 100 below the 1,219 sold 
in November and the 1,211 sold in 
December, 1948. 

During 1949, dealers sold 16,369 
new cars in the city and county, 
or 2,315 more than the 14,054 
units sold during 1948. All the 
makes which showed gains in 
1949 over 1948 were those of the 
Big Three, with the exception of 
Hudson and Nash, Dealers sold 
546 Hudsons in 1949 against 529 
the year before, and 516 Nash 
cars against 360. 

A drop in sales between 1948 and 
1949 was registered by Crosley, De- 
Soto, Frazer, Kaiser, Hillman, Lin- 


coln, Packard, Studebaker and 
Willys. Four Austins and one 
Renault were sold in 1949; none 
in 1948. 


Showing big gains were Chevro- 
let, 3,566 in 1948 to 4,047 in 1949; 
Ford, 1,716 to 2,745; Plymouth, 1,267 
to 1,683; Pontiac, 830 to 1,065; 
Buick, 1,025 to 1,310, and Oldsmo- 
bile, 576 to 759. 

Truck and bus sales amounted to 
101 units in December for a year’s 
total of 1,748, against 161 and 2,539 
a year ago. There were 132 com- 
mercial vehicles sold in November, 
1949, 

Two makes showed increases 
in sales between 1948 and 1949, 
contrary to the general trend. 


Chevrolet truck sales amounted 
to 646 in 1949 against 507 in 1948, 
while Divco sales were 34 last year 
and 15 the year before. Large drops 
were shown by Ford, 711 to 352; 
International, 298 to 188, and GMC, 
284 to 139. 

Used-car sales slipped a little in 
December, the records show. Sales 
totaled 2,338, against 2,707 in No- 
vember and 2,700 in December, 1948. 

Following the trend of most used- 
car sales during the year, casual 
transactions slipped below dealer 
sales, 1,014 to 1,324 in December, 
against 1,251 and 1,456 in Novem- 
ber. The situation was the reverse 
a year ago, in December, 1948, when 
casual sales amounted to 1,506 and 
dealer transactions 1,194. 

By makes, Ford led used-car 
sales in December, 199 to Chevro- 
let’s 190. Plymouth totaled 177 and 


Se pearers 


| 1947's a close third. 
| * 


. * 


Detroit 
Franchised dealers 


last year than in 1948. This is 
shown by the monthly report of the 
Detroit Auto Dealers Assn. 


Used-car sales in 1949 increased 


rose by 1,412. 

There were 147,693 new cars 
and 12,944 new trucks titled in 
the county last year, against 130,- 
538 and 14,278, respectively, the 
previous 12-month period. 

In used vehicles, 116,937 cars and 
7,206 trucks changed hands last 


year, compared with 92,879 and 
5,794, respectively, for the year 
before. 


Comparative totals for December 
alone, 1948 figures in parentheses, 
follow: new cars, 11,071 (13,403); 
new trucks, 1,223 (1,106); used cars, 
9,849 (6,741); used trucks, 583 (463). 





in parentheses, were: 

Austin, 15 (284); Buick, 11,235 
(10,341); Cadillac, 3,176 (3,304); 
Chevrolet, 30,269 (23,108); Chrysler, 
3,312 (3,473); Crosley, 164 (355); 
DeSoto, 3,399 (3,018); Dodge, 6,591 
(7,581); Ford, 36,170 (25,254); Fra- 


zer, 250 (1,578); Hudson, 3,305 
(4,849); Kaiser, 1,162 (3,317); Lin- 
coln, 922 (1,299); Mercury, 7,074 
(6,281); Nash, 2,557 (3,400); Olds- 


mobile, 7,780 (6,525); Packard, 2,392 
(3,673); Plymouth, 14,390 (10,866); 
Pontiac, 10,231 (9,472); Studebaker, 
2,966 (2,059); Willys, 202 (451). 

Breakdown of new-truck regis- 
trations by makes in Wayne 
county last year, with previous 
year’s totals in parentheses, fol- 
lows: 

Autocar, 23 (43); Brockway, 0 
(11); Chevrolet, 4,873 (3,974); Cros- 


ley, 0 (12); Diamond T, 9 (32); 
Diveo, 189 (175); Dodge, 1,430 
(2,511); Federal, 25 (76); Ford 


4,592 (4,490); GMC, 635 (665); Hud- 
son, 0 (2); International, 404 (894); 
Mack, 113 (91); Reo, 10 (44); 
Studebaker, 330 (534); White, 120 
(73); Willys, 143 (631). 


don). 
* 


a an 
Sanford, Fla. 

W. A. Morrison, of Strickland- 
Morrison (Ford), reports that his 
business here in 1949 was 10 per- 
cent better than in 1948 on a vol- 
ume basis, but profits were off 
slightly. 

R. Q. Kirchoff, of Holler Motor 
Sales, says business was up in 1949 
and he sees another good year 
ahead. 

“The outlook appears good to 
me,” says Kirchoff. He noted that 
citrus fruits bring good prices and 
“the farmer is better off.” 

He said he knew the auto indus- 
try had enjoyed one of its best 
years in 1949, but said he couldn't 


see why 1950 wouldn't yield the 
same results.—(Joseph Lawren). 
+ * * 
Philadelphia 


Philadelphia business indicators 
dipped in 1949 but recovery was 
well advanced by the year-end ac- 
cording to the Philadelphia cham- 
ber of commerce, 


by 24,058, while second-hand trucks | 


New-car sales in Wayne county | 
by make last year, with 1948 sums | 


(Bob Gor- | 


|Pontiac, 113. By years, 1940’s and|end of the war that business indi- 
|1941’s were the most popular, with|cators showed more declines than 


increases, 


| However, passenger-car and 
| truck registration was up 26 per- 


in Wayne/|cent. This seems to indicate that 


county (Detroit) sold 17,155 more the automobile business is not al- 
new cars but 1,334 fewer new trucks | W8ys adversely affected by a decline 


| in the overall economic situation. 


| (Norman Shigon.) 
« * * 


| Jefferson City, Mo. 


Repossessicns in this area are not 
| Only below normal but much lower 
| than most dealers and finance com- 
| panies expected, according to a 
| check of dealers, banks and finance 
| companies. 


Used-car and used truck sales are 
| below normal. New-car sales are up 
slightly due to introduction of new 
models. 


Employment is off, with a rise 
in unemployment expected to 
continue due to closing of some 
factories. 

Used-car stocks are considered to 
be above normal for both used-car 
lots of dealers and other lots. 

Terms on time purchases remain 
firm.—(L. H. Houck.) 

* 


+ + 


Wheeling, W.Va. 


Sales in Ohio county (Wheeling), 
W. Va., during December decreased 
from the same period in 1948, but 
total sales during 1949 increased 
over 1948. 

Sales for 1949 were 1,662 cars, 224 
trucks; for 1948, 1,325 cars and 361 
trucks. 

December car sales by makes 
were: Buick, 8; Cadillac, 2; Chev- 
rolet, 24; Chrysler, 4; Crosley, 3; 
| DeSoto, 2; Dodge, 6; Ford, 15; Fra- 
zer, 1; Hudson, 2; Mercury, 4; 
Nash, 3; Oldsmobile, 2; Packard, 5; 
Plymouth, 12; Pontiac, 7; Stude- 
baker, 7. 

Truck sales in the month by 
| makes were: GMC, 2; International, 
|3; Mack, 2; Plymouth, 2; Chevro- 
let, 4; Dodge, 2; Ford, 1; Willys 
Jeep, 13.—(Harry C. Taylor.) 

. * * 





Lawrence, Kans. 


ers here reports losses all along the 
line during December 1949, com- 


car department business declined 
about 40 percent, while used-car 
|sales dropped almost 65 percent in 
the same period. New-truck sales 
showed the least decline, about 5 
percent, 
showed a decline of 69.5 percent. 
His service and parts departments 


percent, respectively. 

Another local dealer as one of 
the “big three,” reports large gains 
during December, 1949, compared to 
December, 
new-car sales rose about 50 per- 
cent, while used-car sales zoomed 
| 200 percent over December, 1948. 

His new-truck business jumped 
178 percent, and used-truck sales 
shot up 30 percent over the same 
period a year ago. Both his service 
j}and parts departments showed 
losses, however. Service declined 20 
percent, and parts business, 40 per- 
| cent. 

That dealer is of the opinion 
| that the motor car business will be 
|better in 1950 for volume, but 
| poorer for profits. 

Another dealer in Lawrence re- 





It was the first time since the ports a 25 percent gain in new-car 








HAMBLEN COUNTY MOTOR CO. WINS FORD HONOR—This dealership in Morristown, 
Tenn., was recently awarded the Ford Four-Letter dealer award. Left to right: R. T. Bales 


jr., R. T. Bales sr., |. M. 


Innes, Ford representative, and Jim Stewart. 


One of the larger motor car deal- | 


pared to December, 1948. In his new | 


but used-truck business | 


indicated losses of 3 percent and 5 | 


1948. This dealer said | 
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“There now, when you pay your 
bill you won't feel a thing.” 


sales, and a 30 percent gain in used 
cars during December, 1949, over 
December, 1948. His service volume 
dropped 10 percent, and parts busi- 
ness held about even.—(George M. 


Hunholz). 
* * * 


Chattanooga 


Most of the dealers in this area 
report that their sales departments 
are progressing nicely with the 
addition of new salesmen and the 
use of sales ideas being tried for 
the first time or revived from 
prewar practice. 

Used-car lots for new-car deal- 
erships are also on the increase. 
Nelson Collins Nash _ recently 
opened a new lot while Freeman 








Pontiac Co. enlarged its used-car 
installation. 

The general forecast is for better 
business in this section of the Ten- 
nessee valley, according to the con- 
sensus of franchised dealers. They 
all seem to be optimistic, and with 
1950 models becoming more abund- 
ant, sales appear to be increasing. 

Many of the dealers are con- 
cerned about the possibility of 
unions organizing their shops. None 
of the dealers in this area has been 
approached by the unions since 
before the war, when an attempt 


88 


| was made to organize the mechan- 

ics in franchised dealerships. 

Only one shop was organized in 
Chattanooga, but the remainder 
of the dealers have been watch- 
ing the operatien carefully in 
order to determine the best move 
they can make in case of more 
organizing activity. 

The coal mines in this section, 
although officially as far as the 
UMW is concerned working only 
three days a week, are in the 
majority working five and even six 
days. 

Still, due to the long layoffs in 
the mines, the mountain communi- 
ties near Chattanooga are in bad 
shape from the revenue standpoint. 
It is believed by most small-town 
dealers that their market will be 
the last to catch up. 

Employment prospects for Chat- 
tanooga and vicinity were bolstered 
by the announcement of the Ten- 
nessee Valley Authority that work 
on a new $20,000,000 steam plant 
at Widows Bar on the Tennessee 
river, 30 miles below here, will 
begin in the very near future. 

There has been no break in 
the traditional one-third down 
payment in the financing of au- 
tomobiles, but longer tradein 
allowances and known future 
losses on tradeins make financing 
a little more flexible in a tight- 
ening situation. 

Two dealership closings have 
been announced so far this year. 
Spiers Motor Co., Kaiser-Frazer 
distributor for this section of the 
Tennessee valley, has closed, while 
Renfro Motor Co. (Kaiser-Frazer), 
Cleveland, Tenn., has also ceased 
operation. 

Lawrence Renfro, owner of the 
latter concern, revealed that he 
has acquired the Studebaker fran- 
chise for Bradley county.—(Alan 
Sayford). 








Beaudry Ends Expansion 

A year of modernization and ex- 
pansion at Ernest H. Beaudry, Inc. 
(Ford), Atlanta, has been brought 
to a successful conclusion and a 
new service center at 150 Carnegie 
Way is now completed, according 
to C. M. Daniel, executive vice- 
president of the firm. 
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Competitive Discounts Promised . . . 





Low-Priced ’51 Kaiser,__- 


In Chicago 


Show 


(Continued from Page 1) 


because of the increased dis- 
count.” 

3. The new Frazers will be priced 
about the same as the old models. 
s s + 
Low-Priced Kaiser 

HILE it was obvious that the 

new medium-priced Kaiser is 
the apple of the Kaisers’ eyes—ana 
many of the auto writers concede 
it a style advantage—the new low- 
priced car attracted great interest. 

K-F has pushed tooling on this 
job, which has a low, racy look, jet 
appearance in front and fenders 
tapering to square fins in the rear. 

Although it has a_ shorter 
wheelbase, the haisers protest 
when it is cailed small. It has a 
full front seat and a rear jump 
seat which can be folded down 
flush with the tioor. 

It is a two-door sedan and has 
no rear trunk opening. ‘l'runk space 
is reached from behind the jump 
seat. 

s - a 
i car is stripped of non-essen- 
tials, but company ofticials say 
they are aware of the fact that i 
must have something to attract in 
addition to reduction in size. 

It is believed that the K-F folks 
are hoping to capture the public’s 
fancy through performance of the 
car, which will be offered with a 
choice of four and six cylinder 
engines. 

Wesign is such that if the cus- 
tomer buys a four and later 
wants a six, replacement can be 
made readily. Willys will build 
the engines, 

Compression ratio of the four 
will be 7.35 to 1 and on the six, 
7tol, 

K-F is expected to use the much 
discussed idea of covering seats 


Senate OKs $50,000 


For K-F Loan Probe 

WASHINGTON.—The Senate 
Banking and Finance committee 
earmarked $50,000 last week for 
an investigation of RFC business 
loans, including those recently 
to Kaiser-Frazer. 

It was expected that Sen. Wil- 
liam T. Fulbright, Arkansas 
Democrat, would conduct the 
inquiry. 


with a utility duck, and then offer- 
ing customers a wide choice in seat 
covers. The theory is that most 
people cover up the fancy uphol- 
stery anyway. 

The low-priced job has a slant 
back while the medium-priced 
Kaiser tends more to the notch 
back. 

* a +. 


Medium-Priced Kaiser 

Fror all the interest in this low- 

priced model, K-F spokesmen 
waxed most enthusiastic when they 
were pointing out the features of 
the medium-priced Kaiser. It is the 
dreamboat of the line, upon which 
was lavished the features the 
Kaisers liked most. 

It is new throughout, with, as 
Kaiser put it, body, chassis and 
engine all designed for each 
other. No attempt was made to 
effect a compromise in body 
design so that the shell could be 
adapted to different wheelbases. 
Asked if there was interchange- 








ability of body panels between the 
Kaiser and Frazer, a spokesman 
said: 

“If there is it’s a coincidence.” 

The Kaiser’s power and stability 
was not demonstrated at the show- 
ing, but these features were spoken 
of in glowing terms. 

Edgar Kaiser is said to get a 
kick out of surprising guests by 
driving the car into ditches at high 
speed with little jounce. 

* + * 

HE front of the Kaiser is less 

jet-like than either the Frazer 
or the low-priced car. All of the 
zars, by the way, have hood orna- 
ments, K-F having abandoned its 
battle against such decorations. 

The door of the Kaiser cuts into 
the roof, with resulting easier 
entrance. The windshield comes up 
higher and goes down lower than 
on most cars, making it easier to 
see more of the road. The corner 


Collyer Opposed 
To U.S. Ratifying 


Havana Charter 


AKRON.—Provisions of the Ha- 
vana Charter relating to inter-gov- 
ernmental commodity agreements 
would encourage formation of 
cartels, restrict rather than expand 
trade, and lessen competitive enter- 
prise, in the opinion of John L. 
Collyer, president, B. F. Goodrich 
Co. 

“The rubber industry,” he said, 
“has had more opportunity than 
any other American industry for 
firsthand observation of the stulti- 
fying effects of commodity agree- 
ments, formed by groups of foreign 
governments in the crude rubber 
field, 

Under these cartels, production 
was restricted, prices raised, and 
normal expansion of rubber con- 
sumption retarded. For the U. S. 
to ratify the charter would counte- 
nance formation of similar com- 
modity agreements and, in our 
opinion, not be in the best inter- 
ests of our competitive economy 
or the American people. 

“Stated objectives of the charter 
include increased production, con- 
sumption, and exchange of goods 
to contribute to a balanced and 
expanding world economy; the re- 
duction of tariffs and other trade 
barriers on a reciprocal basis, and 
the elimination of discretionary 


treatment in international com- 
merce. 

“Reciprocal trade agreements 
now in effect were designed to 


accomplish the objectives of the 
Havana charter and are currently 
a part of our foreign policy,” said 
Collyer. “However, since’ these 
agreements have failed to prevent 
independent contrary action by 
other signatory countries, we see 
no reason to believe that a new 
charter will be any more effective 
than present agreements. 

“We strongly recommend that 
every effort be made to insure that 
existing agreements be observed by 
all participating nations before 
undertaking to design even more 
comprehensive international ar- 
rangements,” he declared. 


ALABAMA HIGHWAY PATROL BUYS FLEET OF 1950 FORDS—A unique car delivery 
ceremony has been staged at Ford Motor Co.'s assembly plant in Hapeville, Ga., when 
members of the Alabama highway patrol flew to the plant from their headquarters in 
Montgomery, Ala., to accept delivery of 25 Custom Deluxe Ford police cars. The cars, 
pictured at the Ford plant, were delivered through Olin C. Hearn (Ford), Albertville, Ala. 
Left to right are three members of the Alabama highway nates; Hearn; R. H. East, sales 


manager of the Atianta district; Lt. Roy Bradford, and Sgt. R. 


of the patrol. 


A Godwin, property officer 





USED-CAR LOT COVERS 35,000 SQUARE FEET—Murray Oldsmobile, Cleveland, has opened its used-car lot at an estimated cost of 
$45,000. Lou Unis is used-car manager, assisted by Howard Hadsell. 


posts are said to be narrower than 
any in the industry. The driver's 
eyes see around them—giving a 
stereoscopic view. 

The top of the windshield, by 
the way, has what is called a 
“sweetheart curve,” dipping 
slightly in the middle somewhat 
like the front of a woman’s dress. 


(One of the K-F stylists re- 
marked it was fashioned with 
“nature’s most beautiful curve” in 
mind.) 

This is one of the few touches 
left from the original design of 
Howard Darrin, the firm’s style 
consultant. The K-F styling depart- 
ment, under Howard Lindberg, is 
given credit for most of the com- 
pleted car. 

An interesting safety feature of 
the Kaiser is the dash panel cov- 
ered with a soft material. Instru- 
ment knobs are recessed under this. 
Indicators are grouped on a clock- 
like device behind the wheel. 

* * + 


HE Kaiser will be offered in four 

and two-door sedans, the Trav- 
eler (in two and four-door), busi- 
ness and club coupes, making 12 
models counting standard and 
deluxe. 

In the Frazer line will be a 
convertible, a hardtop, the Vaga- 
bond and four-door sedan. All 
Frazers will be four doors, with 
the exception of the Vagabond, 
which has three. 

The low-priced job will come in 
two-door sedans only, with four and 
six cylinders. 

7 * cg 
hewn Kaisers hope to market 

these new models with an im- 
proved line of dealers. Edgar 
Kaiser admits that dealers have 
been quitting, but also points out 
that K-F has been concelling others 
with the goal of building a quality 
network. 

At present, it was said, the firm 
has 3,200 dealers. It hopes to at- 
tract better dealers through its 
new line, increased discounts and 
greater variety of merchandise. 

For instance, it was pointed 
out that 50 percent of the market 
in the K-F range is in two-door 
sedans or coupes. For the first 
time, dealers will be able to offer 
these models. 

Its story for dealers will be based 
on the idea that of the 4,500,000 
cars expected to be sold in 1950, 53 
percent will sell for $1,000 to $1,750 
(advertised delivered price), 42 
percent $1,750-$2,500, and 5 percent 
over $2,500. Other dealers have 
offerings in one or two of these 
classifications, while K-F covers the 
field, the company asserts. 


Misplaced Toiler 
Called Barrier to 
Bountiful World 


OTTAWA.—Friction and waste in 
our world stem in large part from 
the fact that so many people .are 
unhappy in their work, Howard B. 
Moore, managing director, Federa- 
tion of Automobile Dealers Assn. 
of Canada, said here last week. 

“Many people are in intellectual 
prisons,” he said, “and one of the 
greatest challenges that confront 
business and education is to try 
to measure people’s abilities and 





_|get them into the proper places in 


life so that they’ll get pleasure out 
of what they’re doing. 

“T don’t think we realize the fric- 
tion and waste and eventually 
crime these things cause.” 

Moore gave a speech entitled, 
“We're All Nuts,” in which he 
sketched an “intellectual spectrum,” 
ranging from the extremely bril- 
liant individual, the great inventor, 
to the plodding laborer. Everyone 
within the range of the spectrum 
is useful and necessary for society’s 
functioning, he stressed. 








*‘A Guide to Automobile Selling’ ib 





Concentrate for Success 


(Continued from Page 2) 


large capacity for work. He is 
the kind who gets things done 
and has a good time doing them. 
An old motto says that if you 
have an important job you want 
done right ask somebody who is 
always busy. 

A salesman who would find 
happiness should take his work 
seriously, but should not take him- 
self too seriously. We never find 
happiness just by seeking it. It is 
the incidental result of conscien- 
tious striving for a worthy goal. 


CHAPTER V 
Confidence 

EE is a quality that 

must always be possessed by 
every automobile salesman. Confi- 
dence in himself, his dealership, 
and in his car. 
This quality can be developed to 
a high degree by self-training. 
The most effective way to do this 
is by auto-suggestion; the con- 
stant suggestion and repetition to 
one’s self. 

Of course you must try to know 
yourself, know your dealership and 
your product as a basis for this 
confidence. Unless you have this 
knowledge firmly fixed in your own 
consciousness you will not possess 
the kind of confidence that carries 
conviction, 


Faith Needed 


i= of the most widely pub- 
lished articles in business 
literature is the “Salesman’s Creed.” 
The essentials of it are summed up 
in the first sentence, which will 
bear repeating many times: “I be- 
lieve in the goods I am selling, the 
firm I am working for, and my 
ability to get results.” 

You can repeat this or formulate 
your own phrases. But keep on 
saying it to yourself until it be- 
comes a definite impression in your 
subconscious mind. Then you will 
find it easier to direct your con- 
scious thoughts and actions toward 
developing confidence. Almost all 
other qualities essential to success 
in selling will be strengthened at 
the same time. 

Self-confidence is sometimes 
the main difference between good 
and mediocre salesmen, That 
spirit sends the good salesman 
to his prospect with sureness, 
earnestness, and an attitude of 
“knowing his stuff’ which wins 
for him the respect and consider- 
ate attention of the prospect. 

On the other hand, the good 
salesman will be careful not to 
make a vain display of his self- 
confidence. To do so is to put the 
prospect into an antagonistic rather 
than a receptive mood. “Knowledge 
is proud that she knows so much, 


* * 





while wisdom is humble that she 
knows no more.” 

Perhaps if you would substitute 
the word “faith” for “confidence” 
in the Salesman’s Creed it would 
amplify the meaning, because 
both attitudes stem from the 
same source, 

The succesful salesman never 
forgets that his manner is also 
important. He should be courteous 
and friendly and show a genuine 
interest in his customer. He should 
be careful at all times of his 
appearance. 

He should keep himself in vigor- 
ous health. Health is easier to keep 
than to restore. Arthur Sheldon 
says, “Eat right, breathe right, 
think right, exercise right, and you 
will be right, and what you do will 
be right.” If you will observe these 
basic rules for health they will help 
you acquire the dynamic energy 
that is so vital a factor in achiev- 
ing success. 


Next WEEK: 
Clientele.” 


ATA Committee 
Meets Feb. 1-2 
On 750 Policies 


WASHINGTON. — Major policy 
decisions are expected to be handed 
down during a two-day session of 
the executive committee of Amer- 
ican Trucking Assns. at ATA head- 
quarters here Feb. 1-2. 

Among topics slated for discus- 
sion and possible action are ATA’s: 
1. nominating committee procedure; 
2. convention policy; 3. position on 
the Interstate Commerce Commis- 
sion investigation to determine 
whether minimum public liability 
and property damage coverages 
should be increased; 4. position on 
the proposed revision of ICC surety 
bond forms; 5. appointment of an 
issuing agent for the national mo- 
tor freight classification and dan- 
gerous articles tariff, and 6. a 
report by the highway transport 
panel of the Transportation Assn. 
of America. 

The executive committee will be 
asked to decide whether the annual 
convention should be thrown wide 
open—into a “big convention” stage 
—or be limited to 1,500 registra- 
tions, as in the past. 

There is no hotel in the country 
capable of handling the ATA gen- 
eral luncheons and annual banquet 
and a “big convention,” drawing 
thousands of people, would see the 
end of the familiar ATA family- 
style get-togethers at conventions. 


“Developing a 











HEY! IS THAT A NEW-TYPE WINDSHIELD?—When the 1950 Oldsmobile 98 was displayec! 


at Humphrey Cadillac and Olds Co., 223 N. 


Second St., Rockford, Ill., a local newspaper 


took the above photo. The caption-writer, looking at the picture, wrote: ''One of the fea- 
tures is a windshield in which the dividing bar is placed off-center to give the driver é 
wider range of vision."' Light reflection on the windshield caused all the trouble. What's 
even worse is that the new model has a one-piece front window. 








Di: 
the 








ted cost of 


that she 


ibstitute 
fidence” 
it would 
because 
om the 


n never 
is also 
sourteous 
genuine 
fe should 
of his 


in vigor- 
r to keep 
Sheldon 
ie right, 
and you 
u do will 
rve these 
will help 
> energy 
1 achiev- 


ping a 


ir policy 
e handed 
sssion of 
f Amer- 
TA head- 


» discus- 
e ATA’s: 
ocedure; 
sition on 
Commis- 
etermine 
liability 
overages 
sition on 
C surety 
nt of an 
nal mo- 
nd dan- 
id 6. a 
ransport 
on Assn. 


: will be 
e annual 
wn wide 
n” stage 
registra- 


country 
TA gen- 
banquet 
drawing 
| see the 
family- 
ntions. 





| displayed! 
newspaper 
of the fea- 
e driver é 
le. What's 

















AUTOMOTIVE NEWS, JANUARY 30, 1950 


vew Troubles Arise After Fraud Ac mitted er 





Tucker Trustees May Sue Officers Gai 


(Continued from Page 1) 
in an effort to collect substantial 
sums of money which, he alleged, 
were lost to the company through 
“mismanagement” or “personal pro- 
fit at the corporation’s expense.” 

By way of preparation for the 
suit, the trustees sought and ob- 
tained court permission for a com- 
prehensive examination of Tucker 
Corp. Austin Hall, referee in bank- 
ruptcy, was named a special master 
to conduct the probe. 

Hall was authorized to delve 
into the conduct, property, lia- 
bilities, financial condition and 
operations of the company, with 
tentative dates for the examina- 
tion set at Feb. 8-10. 


Nachman gave assurance that 
Tucker, as president of the corp- 
oration, may be depended upon to 
appear without a summons if Hall 
needs him because “if he does not 
appear he will be in contempt of 
court.” 

John P. Lulinski, assistant U. S. 
attorney, supported the petition of 
the trustees on the grounds that 
although the criminal action has 
ended, the government remains a 
creditor in the reorganization setup, 
since the firm owes, among other 
liabilities, several hundred thou- 
sand dollars in unpaid rent for the 
plant. 

Under the bankruptcy law, Nach- 
man pointed out, a suit is permis- 
sible because the trustees are 
required to collect as much money 
as possible for the corporation. 

+ + * 
EORGANIZATION matters are 
subject to rulings by Federal 

District Judge Michael L. Igoe, as 
they have been since the naming 
of trustees last March 3, and he 
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has set March 15 as the deadline 
for plans, if any seem feasible. 

The trustees countered Tucker’s 
talk about his ability to raise 
money by stating that they have 
prospects which involve outside 
capital, 

Another alternative they have 
considered is rental of the huge 
plant to various tenants for other 
than motor-car building purposes. 
The factory has been turned back 
to its “landlord,” the War Assets 
Administration, in order to save 
the trustees the expenses involved 
in maintaining it. 

It was recalled that the trustees 
employed two organizations with 
court approval, one conducting a 
financial survey and the other an 
engineering survey, neither of 
which was on the favorable side 
with reference to making the 
Tucker Corp. a going concern or 
the car a marketable one without 
a tremendous outlay of new money. 
Their findings were regarded as the 
basis for the contemplated suit. 

Another proposal by a group of 
dealers and distributors, calls for 
the raising of $20,000,000 in new 


private capital and an _ equal 
amount in a Reconstruction Fi- 
nance Corp. loan. 


* * * 


A CQUITTAL of Tucker and the 
other co-defendants—Floyd D. 
Cerf, Fred Recckelman, Robert 
Pierce, Mitchell W. Dulian, Otis 
Radford, Cliff Knoble and Harold 
Karsten—of criminal charges did 
not alter the general impression 
that the Tucker car and company 
had been a failure from the stand- 
point of production. 

At the same time, attorneys for 
the defendants contended all along 
that the company possessed more 
assets remaining from the $28,000,- 
000 raised than the prosecution 
admitted. 

The 12-week trial came to a 
dramatic conclusion when the 
verdict of acquittal was an- 
nounced in Judge La Buy’s court. 
It was likewise attended by jubi- 
lation on the part of the defend- 
ants and their families. Tucker 
made known that his chief con- 
cern after his joy had subsided 
was in restoring the health of his 
wife. 

After attorneys for the defense 
presented their final arguments 
denying the charges lodged against 
them by the government, Judge 
La Buy issued his instructions to 
the jury, wherein he stressed the 
importance of proof of “intent” to 
defraud and referred to good faith 
as a “complete defense.” 

Of the 28 hours during which the 
jury was out, deliberations con- 
sumed 17 hours. In that time four 
ballots were taken, with 10 to 2 for 
acquittal on the first two, 11 to 1 
on the third and unanimity on the 
fourth. 

+ * + 
JUROR interviewed after the 
verdict was returned revealed 
that the testimony of 73 witnesses 
and arguments of the prosecution 
were technical and not clearly 
understood by the jury as a whole. 

Nor were points made in the 
court’s instructions, as a result of 
which at one stage a rereading of 
them was requested. 

Observers noted that the emo- 
tional pleas of defense attorneys 
had the effect of winning a 
goodly degree of sympathy for 
their clients who were repre- 
sented as having been blocked 
and otherwise frustrated by the 
government, including the SEC 
and grand jury investigations, in 
realizing objectives which other- 
wise could have been attained. 

U. S. Attorney Otto Kerner jr., 
declined. to comment for publica- 


a grand jury indictment on 31 
counts in June. A mistrial was 
declared a week after the opening 
and a new trial began shortly 
afterwards before a different jury. 

After acquittal, Rockelman said 
last week that he planned a trip 
to New York before looking for a 
new business connection. 

Knoble announced that after a 


brief vacation he hopes to take an| outstanding new 


advertising agency position in Chi- 
cago or Detroit. 


J 






DEALER BURKE HAS CAPTURED NASH AWARD THREE TIMES—One of Nash Motors’ many 


Birmingham, Ala. 


21,000 square feet available for used- -car sales. 
| manager. 


NADA Queries Car Makers" 
On Bootlegging Menance 


(Continued from Page 1) 


a.m, to 9 p.m. through Wednesday, 
Feb. 8. 

NADA directors and executive 
board will meet in several sessions 
starting Friday, Feb. 3, while the 
convention proper will open Mon- 
day morning with a clinic on 
Employer-employe relations. Clin- 
ics will also be held on retail sales 
management, service and used cars. 


General business sessions will 
begin Tuesday, Feb. 7, with the 
following speakers: George Zies- 
mer, NADA president; Bob Deo, 
NADA managing director; At- 
torney General McGrath; How- 
ard B. Moore, managing director 
of the Canadian dealer federa- 
tion, and W. Walter Williams, 
chairman of the CED. 


Wednesday afternoon, Feb. 8, 
will bring the following speakers: 
Senator Byrd, John Temple Graves, 
of the Birmingham Post, and J. 
Saxton Lloyd, NADA Florida direc- 
tor. Reports on resolutions and 
introduction of new officers will be 
made later that afternoon. 


Numerous entertainment events 
have also been scheduled, as well 
as social affairs for wives. 

. * * 


EHICLE manufacturers also are 

planning special events for their 
dealers. Studebaker and Packard 
will entertain at dinners, while 
Nash plans a breakfast for its 
dealers. 

Buick, Chevrolet, General Motors 
Acceptance Corp., International 
Harvester and Plymouth will have 
headquarters at the Chalfonte- 
Haddon Hall. DeSoto, Ford and 
Nash quarters will be at the Tray- 
more, while Lincoln-Mercury, Hud- 
son, Kaiser-Frazer, Oldsmobile, 
White and Studebaker will welcome 
dealers at the Claridge. Dodge 
headquarters will be at the Had- 
don-Hall and Packard's in 
Ambassador. 

Commercial Credit will main- 
tain headquarters at both the 





Traymore and the Claridge, 
while Universal CIT will be 
centered in both the Claridge 


and Dennis hotels. Associates 
Discount will be at the Claridge; 
Universal Underwriters at the 





the | 





Shelburne; Bankers Commercial 
Corp. and Girard Trust at the | 
Claridge. 

Twenty-eight states associations | 
have already arranged headquart- | 
ers in various hotels. 

Ray Chamberlain, convention | 
chairman, announced that at latest | 
reports the District of Columbia, in | 
relation to membership, holds the | 
| high score to date for registrations 
| at the convention. 

The District has registered 117| 
/persons and has an NADA mem- | 
| bership of 73. Pennsylvania leads | 
jall states numerically with 300 
|registrations to date, followed by | 
| New York with 216, Ohio with 187, 


| Michigan 187, and Missouri 101. 
> * + 





| Tenn. Dealers Place 


Blame on Factories 
NASHVILLE, Tenn. — The boot-| 





tion on the verdict. 
” * + 
K SRNER went on record as say- 
ing that the case is ended so 
far as his office is concerned, ex- 
plaining that the government has 
no appeal from verdicts in crim- 
inal trials, whereas the defense can 
ask for a new trial or enter an 
appeal if the case goes against 
those on trial. 
The trial started Oct. 17 following 


legging of new automobiles, mostly | 
from out-of-state into Tennessee, in | 
competition with franchised deal-| 
ers, Was brought under fire by| 


directors of the Tennessee Auto- | 
motive Assn. | 
Strong resolutions condemning 





the practice and urging the NADA 
to do everything possible to elimi- 
nate this “evil practice” were 
adopted by the board. The board 
also deplored the recent action of | 








manufacturers in discontinuing pro- 
tective territory policies. 

President Erskine Sharp, Ford 
dealer at Pulaski, said: “It is a 
well-known fact that used-car 
dealers are going to northern 
cities and buying cars from fran- 
chised dealers and bringing them 
into our state at prices just 
about as low as the franchised 
dealer owns them himself.” 

He added that due to not having 
the overhead expense of the fran- 
chised dealer, the used-car dealer 
can sell these units much cheaper 
and still “enjoy a profit.” 

“I know that right here in Pul- 
aski, a used-car dealer has just 
returned from Detroit with four 


new 1950 Dodges,,which he owns} 


just as cheaply as the Dodge dealer 
here and this used-car dealer has 
offered these cars for sale at $200 
under list price,” Sharp concluded. 
One used-car dealer in Chatta- 
nooga said he has been getting 
most of his new units out of Vir- 
ginia and West Virginia, where the 
recent coal strikes have played a 
hardship on new-car dealers. 


e Another used-car dealer said he 


could purchase Fords and resell 
them at $250 to $300 under list 
price, after transporting them over 
600 miles from the Middle West 
into Chattanooga. He added that 


same locale to be resold in the 
South for $400 under retail list at 
the point of resale. 

D. P. Whelchel, executive vice- 


postwar dealerships is Jim Burke Nash, 
The firm has 35,513 square feet of usable floor space, with an additional 





Inc., in the heart of downtown 


James J. Burke is president and operating 


president of the association, 
stated that the dealers are “pretty 

bitter” about this “wildcatting” 
and that the Tennessee delega- 
tion to the NADA convention at 

Atlantic City intends to make 

itself felt concerning this matter. 

Most of the franchised dealers 
blame the situation on the factor- 
ies, They indicate that if the pro- 
tective territory arrangements en- 
joyed by dealers in the past were 
still in force with most lines, a 
great deal of this type of bootleg 
merchandising would be brought to 
an end. 

Chrysler still has its protective 
arrangements with its dealers, but 
according to one dealer contacted it 
isn’t enforced by the factory. 

“I have obtained better than 40 
motor and serial numbers from 
new Dodge automobiles sold in this 
territory and turned them over to 
the factory, but so far nothing has 
become of it,” this dealer stated. 


Lauritzen Heads 
Richmond Assn. 


RICHMOND, Va.—At a meeting 
of the Richmond Automotive Deal- 
ers Assn., Paul R. Lauritzen was 
elected president and Paul H. 
Pusey was chosen secretary and 
treasurer. 


The outgoing officers, Carl Ap- 
pick, retiring president, and Lucien 
Bingham, retiring secretary and 
treasurer, with Charles G. McKim- 
mie were named to the board of 


Buick Supers can be bought in the | directors of the association. 





AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry .. . an esti- 
mated more than 100,000 readers weekly! 








MAKE CHEVROLET OWNERS HAPPY 





HYDRAULIC VALVE LIFTERS 


G. & T. Hydraulic Valve Lifters stop noisy tappets by increasing 
oil pressure through the new lifter into the top of the push rod cup. 
This forms cushion of oil and keeps rocker arm in contact with valve. 

More and more dealers are creating new business and satisfied 
customers by selling and installing the new G. & T. Hydraulic Valve 


Lifter Kit. 


Complete kit and instructions for simple and easy installation 
are available through your automotive parts jobbers. 
If not available through your jobber, write direct giving job- 


ber’s name and address. 


JOBBERS: WRITE FOR INFORMATION AND PRICES 
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Prospects Fade for January Record. . . 


Strike Cuts Output to 131,934 





Car Production Estimates 


By Automotive News 
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(U. S. PRODUCTION ONLY) (Continued from Page 1) tions have been utilized since | 7,196 week before. Current assembly 
Week , a Week Jan, 1 Jan.1 | at various U. 8S. plants last week: second week of the year. pace is in line with announced 
Jan. 28, Week, Jan 2i, 1950 Jan. 29, Jan. 28,| CHRYSLER: Built an estimated 1,-| Cavu.ac: Built 1,259. cars last | Plans for output of 350,000 cars this 
1 1949 1950* tu Date  1949* 1950* |921 cars last week, compared with| Week, compared with 865 previous | ¥4F- 
CHRYSLER a. 18,428 20,009 30,525 94,501 75,980  94,501/4,314 previous week. Final assem-|Week. Division still struggling Pontiac: Built record turnout 
Chrysler .................. 1921 3,041 4,814 12,750 11,482 12,750| blies before strike had been at peak |toward volume output of new/ of estimated 8,622 cars last week, 
SIE. sl dssaticwsisoencieks hoe 1,308 1,798 2,928 9,329 1,875 9,329 | rate despite component parts short-| models and nearer than ever to| compared with 8,534 previous : 
SN sek ckecceinseaciesadirn 3,593 5,615 8,768 26,599 20,837 26,599/ ages. goal. week, Weekly volume indicates N 
Plymouth 6,601 9,650 14,520 45,823 35,786 45,823 eS ees a ae overtime and Saturday schedul- 
FORD "97605 19,555 27,394 108,208 81,506 103,203|])£ SOTO: Built an estimated) (“.HEVROLET: Built an  esti-| ing at some plants. 
SI s6vacehtyupVedcecsetesbessneeul 21,281 16,022 21,180 80,2238 64,892 80,223 1,308 cars last week, compared mated 27,541 cars and 8,804 Kaiser-FRrazer: Closed down last 
Lincoln 660 502 623 2,428 3,525 2,423|Wwith 2,923 week before. Had been|trucks last week, compared with} Wednesday after building  esti- 
Mercury oo. 5,664 3,081 5,641 20,557 13,089  20,557|Working nine-hour daily schedules | 27,209 and 8,713 previous week. Sat-| mated 877 Kaisers. Previous week’s 
GENERAL MOTORS .. 54,519 31,239 53,029 199,330 95,861 199,330) UP to strike call. urday work is being used to make| volume included 1,449 Kaisers and 
Buick ooo. 9,688 = 7,883 9,225) 84,686 += 82,973 +=: 84,636 Donce: Built an estimated 3,593|up for slow delivery of bodies for |two Frazers. 
Cadillac .. ee, ae 865 3,598 6,499 3,598|cars and 1,142 trucks last week, | Passenger cars, Final assembly will wanted D 
Chevrolet. ............ .. 27,541 13,128 27,208 102,080 28,888 102,080|compared with 8,768 and 2,603 week |increase as body output from ROSLEY: Built an estimated 
Oldsmobile 7,409 4,652 7,196 27,405 19,841  27,405|before. All laid-off workers had | Fisher division allows. 101 cars and nine trucks last 
NN aes Late ltseus 8,622 4,486 8534 $1,611 8,160  31,611|been recalled and output pace was} Oxpsmosme: Built an estimated|week, compared with 82 and 10 
KAISER-FRAZER ..... 877 1,360 1,451 3,696 6,988 $,696 | on the upgrade prior to CIO strike. | 7,409 cars last week, compared with | week before. 
ET scUscosonndivscivecabentescs: < lectiadh 515 2 2 2,846 2 Plymouth: Built an estimated |__|. Hupson: Built an estimated 2,- 
| 845 1,449 3,694 4,142 3,694) 6601 cars last week, compared Ch 1 Oo 761 cars last week, compared with . 
CROSLEY eesvenpupsvesevets 101 166 82 356 765 356| with 14,520 week before. Daily evro et utput 2,789 week before. Should account N 
HUDSON , Sto dceeterceebiwoes 2,761 3,808 2,789 10,314 17,059 10,314 schedules soon were to call for for about 11,400 cars this month 
NASH one 8,618 8,813 8,607 «13,188 = :12,598 =: 18,189 2.900 units, not considering any Last Year Tops or about 33 percent less than same 
 - (aor 2,864 1,508 4,714 8,408 4,714| overtime that might be utilized. A month of 1949. 
STUDEBAKER .......... 5,664 3,746 5,672 21,686 13,330 21,686 1941 Hish by 15% Nasu: Built 3,618 cars last week, 
Strike nipped plans for producing ig 7 o . 
WILLYS}+ ested Laka ler 735 $1 $1 8,158 31/ about 60,000 units in January. DETROIT.-Worté Srodect! : compared with 3,607 week before. 
—— —__ —— » .—World production of |Should assemble about 14,600 cars 
Total Cars, U. S. ...... 110,091 86,885 126,088 451,020 315,598 451,020 Fg ag i i ag oe a Chevrolet passenger cars and|this month, as against 13,383 in 
*Siation wagons and Jeepsters. ‘Revised. with 21,130 and 6,296|tTucks in 1949 reached 1,550,669 /same month last year. L 


compared 
week before. Many assembly plants 
working nine hours daily, with 


Packard: Built estimated 1,523 


units, T. H. Keating, general man- 
cars last week, compared with 


ager of Chevrolet, announced last 
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(U. S. PRODUCTION ONLY) some six-day operations set for “i a - ae a as aur teen a 
Week Week Jan.1 = Jan. 1 | February. e total was percent above 
Ended Same Ended Jan., t a a the preceding year and 15 percent| cars daily. Should get about 5,400 | 
Jan. 28, Week, Jan. 21, 1950 Jan. 29, Jan, 28, INCOLN: Built an estimated 660| better than the previous alltime} cars this month, as compared 
: 1950 1949 1950* to Date 1949* 1950* ith 9,003 in J 1949 
j cars last week, compared with| production high set in 1941, he said.| W , n January, . — 
} CHEVROLET ............. 8,804 9,306 8,713 31,994 36,0388 31,994 “ Sru : Built timated NI 
} Oo Y 623 previous week. Body shortages In addition to a new record, TUDEBAKER: SHullt an estimate 
ROSLEY .................... 9 2 10 39 36 39/ resulting in production being un-| Chevrolet output registered its 11th |5,664 cars and 1,036 trucks last | 
DIVCO , , 
} > divsbuilicivinseiodsaveocetiese 81 / 91 86 288 227 288 | steady. year of more than a million pas-| week, compared with 5,672 and 1,084 | 
i ae sssssnveones 1,142 4,288 2,603 8,469 16,386 8,469| Mercury: Built 5,664 cars last | senger cars and trucks,” said Keat-|in previous week. | 
} ai sesetsennenseneenenees 35 55 35 96 119 96| week, compared with 5,641 week | ing. “Three of these years have|month. For January, 1949, totals ? 
| onan ssuotsesesoassucavereveosnceeses 6,299 = 4,125 6,296 = 23,8380 = 17,711 = 23,830| before. Daily schedules calling | come in succession since the war-| were 13,375 and 6,588. — 
i acai co 2,089 2,800 2,140 17,898 8,135 7,898| for 1,100 cars are highest in | induced shutdown of automobile| Wiuttys: No production last week. " 
INTERNATIONAL ...... 1,552 3,295 1,345 5,317 13,080 5,317) history. plants.” Previous week: 31 station wagons ' 
: EE. seibrisakpuncnse essed vacuoness 290 145 275 1,077 459 1,077 Buick: Built alltime high total of | Keating said 1949 output com-|and 1,237 trucks. Informed sources ' 
ae seeanenees “I 50 ; 74 45 177 301 177 | 9,688 cars last week, compared with | prised 1,146,382 passenger cars and|report that Willys will be closed 
sessanennees 1036 562 1,084 3,992 6,257 3,992 | 9,225 week before. Saturday opera- | 404,287 trucks. until March 6 or 13. ‘ 
SIE | stbasessbcssversoscanve «. 20 287 = «1207 782 856 782 — ¢ 
I ins oe “(1,866 = ‘1,287 2,666 = 266 ~—(2, 666 i 
MISCELLANEOUS .... 251 411 251 956 1,833 956 a 
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Total Cars, Trucks &e Mme : 
|) 131,934 114,642 150,415 538,601 423,302 538,601 - -~ a os t 
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SIN sipisastichaideccssovesice 7,414 2,667 7,823 29,059 18,428 29,059 =e 
Grand Total, a FOR RATES, ETC., SEE NEXT PAGE om 
rucks 
Cars a 
U. S. and Canada ..... 139,348 117,309 158,288 567,660 436,725 567,660 Sane ee we Scena a SEER n 
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431,973 new cars through Octobe i 
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: AUTOMOTIVE NEWS management, sales and accounting. Age | AGENCY over twenty years same line rete 
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AUTO WRECKING. 


DEALERSHIP AVAILABLE 


MASSACHUSETTS DEALERSHIP for sale, 
now handling Nash. Wealthy community 
of 100,000 plus large metropolitan area 
to draw from. 200 car franchise. Gross 
sales 1948-1919 over $350,000. Good long 
term lease with option to renew. Estab- 
lished early 1946, reputation is tops, good 
following, located on automobile row, 
18,000 square feet, large show room and 
offices, large light service and body shop, 
all under one roof, completely and mod- 
ernly equipped. Well staffed with trained 
personnel. Inventory and equipment, etc. 
at cost. Owners retiring and going south. 
Buyer must qualify with factory. Box 
3737, c/o Automotive News, Detroit 26. 


NEW CAR AGENCY, now handling leading 
independent make in new building. Lo- 
cated in the heart of a wealthy agri- 
cultural community. County seat town. 
Must seli due to health. Want to dispose 
of entire set-up including building. Wil! 
take approximately $75,000, part of 
which can be financed. Net for '49 over 
$30,000. Box 3690, c/o Automotive News, 
Detroit 26. 


DEALERSHIP, now handling leading inde- 
pendent car. County seat town of 18,000 
in Northeast Oklahoma. Good agricultural 
community with large industrial payroll. 
Excellent facilities with favorable lease. 
Right party can buy any part or all at 
book value. Box 3755, c/o Automotive 
News, Detroit 26. 





NEW CAR AGENCY. handling independ- 
ent make. New building located in the 
heart of city—population 160.000. County 
seat city. Will sell reasonably due to 
health or will trade dealership in differ- 
ent region. Will dispose of entire set-up 
including building at approximately $75,- 
000, part of which can be financed, Net 
for 1949 over $35,000. Box 3756, c/o 
Automotive News, Detroit 26. 


LARGE DISTRIBUTORSHIP in midwest- 
ern city, now handling DeSoto-Plymouth. 
Large building, modern showroom, well 
equipped service department, good lease. 
Will be sold for actual inventory market 
value, approximately $50,000 investment. 
Must qualify with factory. All replies 
confidential. Box 3730, c/o Automotive 
News, Detroit 26. 


NEW YORK METROPOLITAN AREA 
within 20 miles of the city. Now hand- 
ling Chrysler-Plymouth 150 car account. 
Industrial city, 30.000 population. Must 
be factory approved. No real estate. 
Long lease. Box 3747, c/o Automotive 
News, Detroit 26. 


DEALERSHIP AVAILABLE in South Da- 
kota now handling GMC & Pontiac. 
Desirable location in prosnerous com- 
munity. Gross sales in 1949 $400,000. 
Very modern building in excellent con- 
dition. Covering a half block with used 
car lot in conjunction. Complete inventory 
of parts and equinment. No blue skv. 
This is a steal. Reply Box 3752, c/o 
Automotive News, Detroit 26. 


AUTO AGENCY. Northern Michigan. Well 
established line in lower price field. 
Modern building: used car lot. 30,000 
trading area. Sell or lease. $15.000 will 
handle. Consider trade for Detroit prop- 
erty. Box 3753, c/o Automotive News, 
Detroit 26. 


ONE OF “BIG THREE,” Northern Wis- 
consin City of 12,000 population. Large 
agricultural area, also heavy tourist bust- 
ness. One-quarter million dollars volume 
in ’49, a real money maker, $20.000 will 
handle, Long lease. reasonable _ rent. 
buyer must qualify with factory. Replies 
confidential. Box 3728, c/o Automotive 
News, Detroit 26. 


AUTO AGENCY, wholesale to 3 others. 
large territory. Fifth in sales on this 
ear over entire nation; new large fac- 
tory approved building. Modern and well 
set up parts and service department. 
Nine reliable employes; $150 rent, lease. 
Priced right, terms. A. Koryta, Inc., 1311 
Schofield Bldg., Cleveland, Ohio. 











SOUTH—Small town dealership, now hand- 
ling Ford, with excellent organization and 
outstanding sales and profit record. Over 
$750,000 volume in 1949. Unusual busi- 
ness in good trade area. Will sell with 
or without real estate, notes, accounts 
and used cars; or will consider selling 
half interest to right party. $35.000 will 
handle. Box 3749, c/o Automotive News, 


Detroit 26. 


SOUTH CENTRAL PENNSYLVANIA “Big 
Three’ auto agency. Owner will lease 
new building and sell on very attractive 
terms. Trade area of 40,000. Box 3741, 
c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 


CHEVROLET-FORD. Contact me if you 
are contemplating selling half or all your 
dealership. Highly successful general 
manager sin‘e 1928. Prefer lower half 
U. 8.. Box 3677, c/o Automotive News, 
Detroit 26. 

CHRYSLER PRODUCT DEALERSHIP. 
Size 150 to 200 new units yearly. Buy 
inventory and equipment. Rent building. 
Preferably Ohio, West Virginia, Virginia 
or North Carolina. Box 3750, c/o Auto- 
motive News, Detroit 26. 


CHEVROLET or other GM, 200 to 400 car 
contract. Experienced operator. GM fac- 
tory approval assured, Contacts treated | 
strictly confidential. Box 3736, c/o Auto- | 
motive News, Detroit 26. 


WILL PAY CASH for dealership. Have 
outstanding record as successful general | 
manager and volume operator of large 
General Motors dealership. Can assure 
factory approval. Please send details in 
confidence. Box 3743, c/o Automotive 
News, Detroit 26. 











MANAGE-Purchase completely or portion 
of A-1 agency. 21 years automobile. 
maximum finances, very successful vol- 
ume operator, further details. Write Box 
491, Topeka, Kansas. January deadline. 


BUSINESS FOR SALE 
used and new parts 





business. One of the three largest in 
Michigan, covering 15 acres of yard 
completely fenced, in industrial area, 


Established 20 years under one owner- 
ship, Price of $85.000 includes land, 
buildings, wreckers, shears, etc. and new 
and used merchandise inventory. For 
complete details write Barnhart & Baker. 
321 Hollister Bldg., Lansing, Mich 
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BUSINESS OPPORTUNITIES 


OPPORTUNITY OF A LIFETIME. For 
sale—long established ‘‘big three’’ 400 
car agency. Always a money maker, 
owners retiring. Complete new modern 
facilities. Best of equipment. Located in 
fastest growing section of large north- 
eastern city. Will lease or sell real 
estate. Pay only actual inventory value. 
No used cars to buy. Never have been 
a problem in this location. Must have 
factory approval. No triflers or agents 
please. Write only. Box 3757, c/o Auto- 
motive News, Detroit 26. 


DEALER SERVICES 


AUTO EMPLOYMENT SPECIALISTS. 
Serving both employers and employes. 
Sales, service, parts, office and man- 
agement. Inquiries solicited. Cardinal 
Agency, 505 5 Avenue, New York City. 


INVENTORY SPECIALISTS. Parts and ac- 
cessories inventories taken accurately, 
economically and quickly in Michigan, 
Illinois, Indiana, Ohio, Pennsylvania and 
New York. Talbot’s Automobile Dealers 
Inventory Service, 4690 Newport, Detroit 
13, Mich. Phone VAlley 2-9377. 

SPECIALIZED truck equipment distributor 
list available by states. Write Post Office 
Box 233, Atlanta, Ga. 

NEW CARS WANTED 

WANTED. New cars, trucks and pickups. 
Ford or Chevrolet, Call or write. Frase 
Motor Co., Box 685, Donna, Texas, 
Phone 10. 

USED CARS WANTED 

JOE NEWELL, ‘‘King of the Cadillacs,’ 
buys and sells more Cadillacs than any- 
one, Write or wire if you have a Cadillac 
or one hundred Cadillacs for sale. 21 
years in the Cadillac business. Joe 
Newell, ‘‘Xing of the Cadillacs,’’ 6145 
Hollywood Blivd., Hollywood 28, Calif., 
Phone Hollywood 9-3607. 

USED CARS FOR SALE 

VOLUME POPULAR PRICE NEW car and 
truck dealer wishes to wholesale 20 or 
more clean used units per month in lots 
of any amount. Location—East Central 


temporary or permanent connection of 
this sort, contact Box 3711, c/o Automo- 
tive News, Detroit 26. 





KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 


INDIANAPOLIS, INDIANA 
Col. R. V. Martin, Auctioneer 
915 N. IMlinols St. Phone Lincoln 5383 








LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 


Phone 202-W4 





AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 
ALBANY, N. Y. 
(For Dealers Only) 
EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 










ATTENTION DEALERSII!I 


At Greatly Reduced Prices 


1947 CHEVROLET - FORD - PLYMOUTH 
4 DOOR SEDANS 
Excellent Bodies -:- Good Motors 


All Cars Formerly Used for 
Cab Service in Phila. 


Phone or Write: 


THE R. A. COMPANY | 


43rd & Locust Sts. @ PHILA., PENNA. 


SHerwood 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cole 








—WHEELING— 
AUTO AUCTION 


Every THURSDAY Noon 
Rt. 45—25 miles N. of Chicago | 
John Corrigan—Auctioneer 


PHONE 348 WHEELING, ILLINOIS 
Dealers are ‘Wheeling to Wheeling” 








Phone 4111-405! 


6600 N. Broad St. 










USED CARS FOR SALE 


—AUTO— 
AUCTION 


antfiinas 


HORSEHEADS, NEW YORK 


EVERY FRIDAY 





—Al— 


DANVILLE, PENNA. 


EVERY WEDNESDAY 





You will always find real action at 
both these auctions. 


R. D. WEST, Prop. 


Jos. E. Johnson Tex Rickard 
Auctioneers 








AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
Y, Mile East of Illinois State Line 
On Route 30 
EVERY FRIDAY... 11 A.M. 
175-CAR AVERAGE 


Year's Percentage Sold Above 63% 
Dealers Buy - - - Dealers Sell 


New York state. If interested in either | GEO. LAWSON—Owners—BUD FENNEMA 


DUTCH STUART, Auctioneer 
Dyer Auto Auction 


Res.: Lansing, Ill. 730 and 
Lansing, 1. 107R 








Philadelphia’s 3 
BIG DEALER P AUCTIONS 


TUESDAY THURSDAY FRIDAY 
12 NOON 12 NOON 8 P.M. 


GILBERT — ROBINSON 


Automobile Auctioneers 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 





BUSES WANTED 


NEW SCHOOL BUSES, 48 to 54 passenger. 

Any make, full details including price in 
also new or used airport 
coach. Box 3731, c/o Automotive News, 


first letter, 


Detroit 26. 
PARTS FOR SALE 


USED PARTS 


For all tractors, cars and trucks. 


Rebuilders! What do you need and 
what are you stuck with? We may be 
the buyers you are looking for. 


FULLER AUTO SALVAGE 


Box 628 
SALINA, KANSAS 


BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
Wholesalers: We Are Quantity 
Shippers of All General Motors' 


Parts. . . . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenve 
CHICAGO 5, ILL. 








DYER, IND. 


Phila, Pa. 













PARTS FOR SALE 


ONE TIMKEN | two speed differential com- 
plete with hub drums and necessary 
connection to install in R17A Studebaker 
Price $200 F.O.B. Also one T97 Werner 
transmission, complete $90. Condition like 
Cc Myers Mtr. Co., Phone 47, Camden, 
8. Car. 


TRUCK LINES WANTED 


AUTOMOTIVE EXECUTIVE desires to 
contact manufacturers of truck service 
department equipment, products or acces- 
sories of merit to represent several such 
lines on a commission basis. 20 years 
automotive experience; 9 years as super- 
tendent of equipment and maintenance 
for large interestate trucking operation; 
past 9 years as sales executive with out- 
standing sales record for one of the 
country’s largest body builders. Wide per- 
sonal acquaintance with automotive in- 
dustry’s top truck personnel. Have ade- 
quate financial resources, Box 3758, c/o 
Automotive News, Detroit 26. 


SHOP EQUIPMENT FOR SALE 


ATTENTION CHRYSLER DEALERS!!! 
Only a few left—order now. Approved 
parts control card desks. Saves you $$§. 




















Mfg. Co., 1815 Trombly, Detroit, or 
your MoPar field man. Write for circular. 


ANTIQUE CARS FOR SALE 


ATTENTION BUICK DEALERS. 1924 
Buick ‘‘4’’ sedan, like new, $500 or make 
offer. Fred R. Delfs, Cheyenne, Wyo. 





MISCELLANEOUS 


CARPETING. Heavy woven, rear auto, 30” 
wide. Approximately 45 yards per roll. 
$1.75 a year. F.O.B. Trenton. Sample on 
request. Arnold Sales Co., 
over St., Trenton, N. J. 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 300 Commerce &t., 
Lynchburg, Virginia. 








Immediate delivery $57.50 each. Sperber | 


108 E, Han- | 





43 


MISCELLANEOUS 





Now for Immediate Delivery 


NEW IMPROVED MODEL 
Automatic  {igsi; BraKinGs 


Complete with Controit Steering | 1544 
Guide Cables & Brake Hook-Up ( 


“At $100.00 


“« DEAL 3--: 35% 


Tow Bar Sales Company 
Exclusive Factory Distributors 


AN 3-888 IMU 4-840! 
DE 2-0700 Nites: }DO 3-8373 
40 SO. CLINTON ST., CHICAGO 6. ILL. 
Denver: KE 2323 — ‘Los Angeles: OL 9782 








WANTED 
AUTO LITERATURE 


Organization forming automotive library 
needs new or used copies of out-of-print 
books. 


Smith's “Marketing of Used Automobiles” 
FTC's “Report on the Auto Industry” 
Epstein's “The Automobile Industry” 
Cohn's “Combustion on Wheels” 
Seltzer's “A Financial History of 
American Automobile Industry” 


Write Box 3476 
c/o Automotive News, Detroit 26 


the 








SALES AID FOR 
USED CARS AND TRUCKS! 


The improved PLASTIKON SIGN KIT makes 
displays quickly on windshields and showroom 
windows. Units are in brilliant colors on all- 
weather plastic. Self-adheres without adhe- 
sives—re-usable! 
Kit includes: 
Year Numbers, Car & Truck Names, Body 
Types, Price Figures and Headings, rang- 
in size from 2" to 6". 
Send for Bulletin No. 30 Now—for full 
information and actual sample 


Plastikon Display Signs 


45 North Division St., Buffalo 3, N. Y 











Immediate Shipment 


2550 South Michigan Ave. 





Auctioneers: 
Every Thursday 
MURFREESBORO, TENN. 
Phone 111 
Member: 


Oldsmobile and Pontiac Hydra-Matic 


Transmission Exchange 
ANY MODEL $95 


Completely Reconditioned, Run-in and Block-Tested 
Performance Guaranteed 90 Days or 4,000 Miles 


EXTRA RUSH JOBS—If you wish shipment of an Exchange Transmission before 
your old unit is received, a deposit of $65.00 will be added to your invoice. 
(To avoid C.O.D. charges, send $160.00 in advance). Upon receipt of your unit 
the deposit will be refunded immediately. Freight, f.o.b. Chicago. 


Write, Wire or Phone Today for Complete Details 


HOLLINGSHEAD MOTORS CO. 


Telephone CAlumet 5-2000 
Authorized Oldsmobile Dealer 
Largest Stock of Genuine Oldsmobile Parts in the Middle West 


Maney Motor Co. Auto Auction 
DEALERS ONLY 
Sales Start at 12:00 Noon (C.S.T.) 
Col. Bill Suddarth and Col. Bob Keller 


NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, 









Guaranteed Performance 










Chicago 16, Ill 
















Every Friday 
HUNTSVILLE, ALA. 
Phone 3188XJ 











INC. 






NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 
for One Year $8 [[] or Two Years $14 [] 
for which check is attached [] or send bill [7] 
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How many customers in this crowd? 


A crowded showroom doesn’t necessarily mean a crowded order book. The 
people who really count are the people who are able to buy. 


{ 
i 
J] 
i 
} 
: 
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You probably know quite a few of them in your town. But here’s a good 
rule of thumb to follow: when looking for prospects, look for the families who 
read The Saturday Evening Post. 


a ee 


For Post family incomes are one-third higher than the national average. And 
almost one-half of the heads of Post families are in responsible, respected 
positions. Their opinions carry weight ...they exert an influence in the 
community. Remember, too, that 8 out of 10 Post families already own one or 
more cars. They’re the people you want in your showroom! 


But is the Post the best place to influence these top prospects in favor of 
your car? Well, look at the facts: readers themselves say they pay more 
attention to Post advertising and have more confidence in the products adver- 
tised in the Post than in any other weekly magazine. 


These are just a few of the reasons why manufacturers continue to place 
sO many more pages of new-car advertising in the Post than in any other 
magazine. They’re convinced that the Post plays an important part in directing 
able-to-buy prospects to your showroom, where you can clinch the sale! 


reaches the people who mean business 
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